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IN THIS ISSUE: 


EDITORIALS—Past, Present and Future— 
The Receptive Manufacturer — A Differ- 
ence of Opinion — Congratulations All 
Around 

The Experiences of the Past Year and the 
Outlook for the New Year as Viewed by 
More Than 40 Prominent Mill Supply 
Manufacturers and Jobbers—Shows Confi- 
dence That 1923 Will Be a Good Year for 
Business 

Triple Convention of Three Mill Supply 
Associations in Cincinnati in May, pre- 
ceded by meeting of Machine Tool Section 
of National Supply & Machinery Dealers’ 
Association. The National Pipe & Sup- 
plies Association Holds Annual Meeting 
in Cincinnati the Same Week 

Maine Jobbing House Is Landmark in Its 
Community 

Drop Forged Wrench Situation Up to Jobbers 

Hoover Again Emphasizes Transportation 
Needs 

Clinching the Sale Frank Farrington 

Some Difficulties Facing the Machine Tool 
Dealer L. H. Swind 

General News From the Field (Six Pages) 
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Force Feed Oilers Standardized for Stock 


HE “Genuine Detroit” Force Feed Oiler, Model JTS, 

has been so designed that it is universally adaptable 
to all types of steam engines, gas engines, pumps, air com- 
pressors, etc. 


Manufactured in 1, 2, 3 and 4 feed sizes, with shaft extend- 
ing through the oiler permitting it to be driven from either 
end and furnished complete with the necessary connections 
for easy and substantial installation. 


IN ADDITION TO BEING SUPERIOR IN APPEAR- 
ANCE AND FINISH THIS NEW AND BETTER 
FORCE FEED OILER EMBODIES NUMEROUS 
OTHER DISTINCTIVE FEATURES. Let us tell you 
about them. Write for Catalog No. 100 and prices. 





FOR small steam engines and pumps where a correspondingly small 
sized oiler is desired we offer the Model LS. 


This oiler is manufactured in one-feed, one quart capacity only and like 
the Model JTS finished in lustrous black enamel, furnished complete with 
all necessary fittings for installing. 


THESE OILERS ARE, BECAUSE OF THEIR SUPERIOR FEA- 
TURES, READILY SOLD AND CARRY A HIGHLY SATISFAC- 
TORY PROFIT TO JOBBERS AND DEALERS IN MILL SUP- 
PLIES. 








DETROIT LUBRICATOR (OMPANY. G 
- DETROIT, U.S. A. 

















Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


Sell 
Themselves 





SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 
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When you are in Chicago come and 
see us. It doesn’t matter whose 
belting you are selling we would be 
very happy indeed to show you 
through our plant. We are doing 
some things here that may possibly 
be a revelation to you. 


A Glimpse Into the 
Future 


T may seem strange to think of well known mill 
supply houses in any one locality as actually 
“standing in line’ to secure the franchise of a 

belting manufacturer, yet this is already true of the 
Chicago Belting Company dealer franchise in some 
locations. In the entire U. S. A. there are today but fourteen 
territories where we have not appointed representatives. We 
do not care very much for predictions of the future in a mat- 
ter of this kind, yet it would be very strange indeed if a year 
from now would find more than one or two of these territories 
still unassigned. This means that in the short space of one 
year from iow, the franchise of the Chicago|Belting Company 
will not be obtainable. The reason for this-is that we have 
definite, proved plans for developing sales through our dealer 
outlets that are known to be very successful and very profit- 
able for the dealer. If you are in one of these fourteen terri- 
tories where we are not now represented, we suggest that 
you get in touch with us as soon as is possible as we are 
assigning territories rapidly. 


CEOUOESOULEGOUEEOOUREOUEAEOUEEDUOOEOOEEEOOUEEDEGECUERECOEREOEEREOES CoreeeeeDOeSOOUCEOTOROOURSOOEREOEEOUUEOSUUCCORGOEROSEERGOEERORREOSERODERS 





Chicago Belting Main Office and Factory: 


119 North Green 


Chicago““Belting “sss 
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Here Is a Letter Worth Reading! 


One of the largest jobbers in the South writes us as follows: 


‘“‘We understand from several of your jobbers with 
whom the writer is in close touch that by handling 
your line of brooms they have been able to greatly 
increase their sales through the cooperation your 
house has given them. Please also advise what your 
selling policy is and whether or not you have a job- 
ber at the present time in... “i 


(Name and address will be supplied on request) 


We are proud of this letter. It proves conclusively that our sales co- 
operation gets the business for our jobbers. In this case, it also is 
helping us secure another very valuable connection. 


If you are not handling our line, with the backing of our business- 
building sales cooperation, you are missing a real opportunity. Write 
us for full details of our proposition. 


Indianapolis Brush & Broom Mfg. Co. 


26 Brush Street, 


CAPITAL 


OUR ADVERTISING CAMPAIGN 


starts in January, in magazines that each 
month reach over 66,000 users of indus- 
trial brooms and brushes. That is added 
sales cooperation for our jobbers. Why 
don’t YOU cash in on this work? 


Indianapolis, Ind. 


Brushes-Brooms 


For All Industrial and Trade Uses 
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“SATISFIED” 


That Is What You Will Say After Trying 


Cc. D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
Made of Heavy Pattern Alr CAST IRON PIPE FITTINGS Write for Catalogue 


Furnace Malleable Iron 
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This mark is your 
File Insurance 






The Highest 
Grade File Made 


‘The File You Will Eventually Use’’ 
DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 























TOOL HOLDERS 


Leaders Now and For Twenty-five Years 
The Only Complete Tool Holder Line 


Often Imitated But Never Equaled 


OTHER TOOLS WE MAKE 
Drop Forged Wrenches, Chain Pipe Wrenches, Clamps, Ratchet Drills 





Have You a Catalog? 


Armstrong Bros. Tool Co. 
“The Tool Holder People”’ 
305 N. Francisco Ave. Chicago, U. S. A. 
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“TOLEDO” POWER DRIVE 
IS A PROVEN NECESSITY 


Users of pipe threading and cutting tools are rapid- 
ly appreciating how the ‘Toledo’? Power Drive will 
save them both time and labor in operating their hand 
tools, and the demand for this remarkable drive is 
constantly increasing. 


Owners advise that they have paid for the Drive 
on one or two jobs, another that it has saved him 
$2,000 in labor in eight months, others that they 
would not do without it for twice the price paid for 
it, and one enthusiastic owner wrote us that the 
Drive ‘“‘at first looked like a joke, but must admit 
it is the greatest labor saving device we have ever 
had for cutting and threading pipe.” 


The ‘“‘Toledo”’ Power Drive offers you most un- 
usual sales possibilities, and we will be glad to send 
you circulars and further particulars so that you may 
post your salesmen and circularize your trade. 










THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New York Office, 50 Church St. 











| We Wish Dou a 9 
| Happy and Prosperous | 2 
New Vear 3 
Wi not start the New Year right 
with a trial order of WIZARD stick 


belt dressing? 








Die Edoemont @ Friction Clutch 


They 
Stand 
Up 


Edgemont Friction Clutches 
are made to stand heavy, 
rough service. Did you ever 


Many jobbers sell WIZARD and find 





it duplicates without effort. stop to think that the 
clutch is about the hardest 

: : . worked part of a machine? 

We supply our jobbers liberally with eacitiiiinas It is because Edgemont 
samples and advertising circulars. PRODUCTS Clutches are designed and 


a built for the roughest serv- 
WIZARD is guaranteed to sell and —— ice that they have been 


oe adopted by nearly a hun- 
give satisfaction or money refunded. ] 


Friction dred leading machine tool 
Clutch ; 5 as ; 
a builders as an integral part 


Write for our proposition. of their machines. 

















Countershafts ‘ 

Our service to dealers con- 
Richmond Belt Dressing Mfg. Co., Ine. —— sists of a well stocked ware- 
Sleeve F . oa 
Ri Lv Clutches house from which quick 
ichmond, Va. shipments are made, and an 
Cut-off engineering service which 
Couplings takes care of special clutch 
Special requirements. Give our 

Clutches dealer service a trial. 

Engineering 
Service THE EDGEMONT MACHINE CO. 
Sample free upon request. DAYTON, OHIO 
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WALWORTH 


What Walworth’s complete line 
means to you and your customers 


UPPOSE you were a manu- thousands of different valves. 
~ facturer selecting a location fittings and tools. That’s main 
for a factory. If you had 
to make railroad shipments to a 
hundred markets you would 
naturally choose a location that 
would give you main line service, 
wouldn’t you? 


line service—the kind that saves 
you a lot of troublesome details 
in ordering and checking, and 
places undivided responsibility 
on a single manufacturer instead 
of scattering it among many. 

In buying and selling mill 


' a st sales . ill 
supplies you have a similar prob- Our nearest sales office wil 


lem of service to decide. Wal- welcome an opportunity to prove 
worth offers you one complete advantages of Walworth’s 23,000 
and dependable line that covers standardized products and the 
every need of your customers for cooperation of Walworth service. 


Walworth Mfg. Co. Boston, Mass. 





pe AN eu York Chicago Vex Plants in Boston and Kewanee, Ill. 
hiladelphia Seattle Kewanee, II. a a WALWORTH INTERNATIONAL CO. 
Portland, Ore. San Francisco ets) [ NEW YORK, Foreign Representative 
ivory cxartonas 
a, 


23,000 different items 


Valves, Fittings, Tools for Steam, Water, 
Gas, Oil and Air 


% 
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The CHICAGO Line 


Power Transmitting Appliances 


Every Appliance Necessary to Transmit Power 





DAGGETT BALL BEARING LOOSE PULLEY 


You’d sell them too if you could personally the user. All mills and factories have loose 
go over our sales records and note the number pulley troubles. 
of DAGGETT Ball Bearing Loose Pulleys 


¥ a ; : There is no trick in installing the DAG- 
being sold (giving satisfaction we know by 


GETT Ball Bearing Loose Pulley; simply 
repeat orders). place it on the shaft and tighten one setscrew. 

I:very pulley is tested and filled with lubri- 
cant—enough to last six months—before leav- 
ing our factory. Clean as a whistle and can- 


Note the trouble and expense they are 
eliminating; no dripping of oil—noiseless— 


dust proof—highly balanced—run at any not wear the shaft. Suitable for Machines, 
speed—require lubricating only three or four Counters, Mules, Idlers and Friction Clutches, 
times a year—guaranteed to the satisfaction of and profitable for any dealer to handle. 


Dealers’ Proposition on Request 


Chicago Pulley & Shafting Co. 


Main Office: Factory: 
40 So. Clinton St., Menomonee Falls, 
Chicago, Ill. Wisconsin 
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WOOD 
SPLIT 
PULLEY 
























A Dealer’s Proposition With 
Big Returns 


For over thirty years the manufacturer of ‘“The 
Reeves’? Wood Split Pulley has made an enviable 
record which other pulley manufacturers strive 
hard to possess and argue that their pulleys are 
“just as good” as ““The Reeves’. There is only 
one way that a pulley can possibly equal “The 
Reeves’. It must have the REEVES construc- 
tion, the REEVES system of manufacture and in- 
spection, and be built by the REEVES boys, 
themselves, who for years have studied, perfected 
and made “THE REEVES” Wood Split Pulley 


their life work. 


No matter what kind of pulley you want or what 
kind of service is required, if it’s anything for a 


belt to run on, ““THE REEVES” Pulley will do it. 


If you, Mr. Dealer, want to meet the 
demands of every pulley prospect 
and enjoy a continuous re-order 
business, then you should stock 


“THe REEVES". 


REEVES PULLEY COMPANY 


Columbus, Indiana 


Reeves-Bond Sales Co., 
39 So. Clinton St. Chicago 
Complete stock carried at our Chicago 


branch for the immediate service 
of our agents. 
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The Dealer who Stocks 
a Complete Line of 





Can Deliver Quickly 
Any Appliance Can Furnish 


Complete Equipments 


Let us submit our 


Agency Proposition 


T. B. Wood’s Sons Co. 


CHAMBERSBURG, PA. 
Makers of Power Transmitting Appliances 
exclusively and continuously since 1857 
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$3.50 PRICE CREATES 
TREMENDOUS DEMAND 
FOR DETROIT 
BELT LACING 
TOOL former $5.00 


There is also a tremendous 
demand for our Combination 
Box containing assorted lac- 
ing for every kind and 
thickness of belt. Contains 
1008 hooks, laces 84 


inches 
of belt at $1.50. / 

























The 
popularity 

of “Detroit” Vise 

Tool has grown so rapid- 
ly that we are producing it on 
a very large basis. This increased 


PRODUCTION 


has made it possible for us to reduce the 
price from $5.00 to $3.50. 
























We supply the 
assorted box of 
belt lacing for, 
general use at 
$1.50, this to- 
gether with the 
vise tool makes a 
complete outfit at for- 
mer price of tool alone. 
Vise Tool fits any ordinary vise and 
has enough spring to hold it in place per- 
fectly at all times, and it is so constructed that 

both jaws must always close evenly together, mak- 

ing a perfect joint. 

In addition to being a splendid tool for industrial plant 

it is excellent for small shop use and at the price of $3.50, 
many mechanics make it part of their personal equipment. 


DETROIT BELT LACER CO., Detroit, Mich. 


Bull Dog Lacer Co. of Canada, Ltd., Hamilton, Ont. 
The W. T. Nicholson Clipper Co., Ltd., Manchester, England. 











































Detroit Vise Tool used in an or- 
dinary vise closes the hooks 

into the belt on the same 
principle as the large 
closing machine. 









The Hookman 














**~DUPLEX”’ 


LEATHER BELTING 


Especially adapted for drives where STRENGTH, 
ADHESION and FLEXIBILITY are essential. 


Five Reasons why ‘‘DUPLEX”’ is better— 


. Grips Pulleys Perfectly 

. Unusually High Tensile Strength 

Extremely Pliable 

Solves Overloaded Drive Problems 

Unequalled When Exposed to Dust, Heat, Grit, etc. 





aPWwN = 


“The Mark of Quality” 


Write Today for Price and Sample. 


HIDE LEATHER & BELTING CO. 


Leather Belt Manufacturers Since 1870 
DETROIT MEMPHIS 
EVANSVILLE INDIANAPOLIS NEW YORK 
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Protecting You and Your 
Customers 


Metal for O-B Valves is poured 
into the molds at exactly the right 
temperature. Pouring temperature 
has a great deal to do with the physi- 
cal properties of bronze. A few de- 
grees over or under the correct value 
makes a big difference in the lasting 
quality of the finished valves. 





The Pyrometer is only one of the 
precautions that is being taken daily 
in turning out O-B Valves that will 
meet all conditions. 





Are you protecting yourself and O-B Ne. 1 Line 
customers by handling the O-B Globe Valve 
Line? 





Brass co. 


Ohio. USA. 


the Ohio 


Mansfield, 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bldg CHICAGO, 343 So. Dearborn Street 
WM. P HORN CO. Pacific Coast Agents San Francisco Portland Seattle Los Angeles 














TRANSMISSION MACHINERY 
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| American In jector Co. 


stu, 





"THE Caldwell line is complete. Bear- 

ings—heavy, properly designed, and 
well finished. Pulleys of ample weight 
and accurately turned. The entire line 
has achieved outstanding recognition 
under hard service. 


DETROIT MICH. 
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Get Our Prices Let us figure on your requirements. 
Before Putting in 


H. W. CALDWELL & SON CO. _sL!Nk-BELT COMPANY, OWNER 


Your Stock Order = Dallas, Texas, 709 Main Street—Chicago, 17th Street and 


HUNNNNNGQUUUULEUOUUUUULLLANNHGUUENUIII iil = Western Ave.—New York, Woolworth Bldg. 


CAUILID Wf, LIL 


Engineers’ 
Red Book 
Free for 
Asking 
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The making of sales is your big problem today. This 
booklet entitled “Where Are Sales Made?” will be of real 


value to those whose responsibility is the making of sales 


2 will be sent to those Mill Supply Jobbers who write 
or it. 


WYNKOOP HALLENBECK CRAWFORD CO. 


‘‘Printing Headquarters’’ 
Compilers and Printers of Mill Supply Catalogs 
THE COLUMN x UNIT CATALOG 
National Standard Size 

















80 LAFAYETTE STREET NEW YORK CITY 
——<$——_ -_ SS S=S== = ae : = = | 
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‘Engineer’s Favorite” Flue Cleaner 





“Sherwood” Screw 
Feed Grease Cup 


“‘Hart’’ Oil Pump 


“ Buffalo” Glass Body 
Cylinder Oil Pump 


“Sherwood” 
Grease Cup 


A Complete, Dependable 
Line of Engineering 
Specialties 





It’s because all the Sherwood Engineering 
Specialties have demonstrated their worth in 
actual service over a long period of years that 
jobbers are selling more and more Sherwood 
Products every week—every month. 


Felthousen”’ Glass 
Body Hand Cylinder 
Oil Pump 


Once a “Hart” Oil Pump, a “Buffalo” Injector 
or any other Sherwood Specialty is purchased 
by an engineer, the way is opened for additional 
business because the initial sale almost always 
results in standardization on Sherwood. 





Oil Cup 
Sherwood offers jobbers sales co-operation and 
advertising co-operation—including catalog 
pages and direct-by-mail literature—that results 
in increased business. 





If you are not handling the Sherwood line, we 
will gladly tell you why we believe it will be to 
your advantage to centralize your sales efforts 
on Sherwood Engineering Specialties. 


“Niagara”’ 
Plain 
Grease Cup 


SHERWOOD MANUFACTURING COMPANY 
BRASS FOUNDERS AND FINISHERS 


Sole Manufacturers of Sherwood Engineering Specialties 



































“Sherwood” 
Double Tube Injector 





“Felthousen’’ Hana Oil 
P 


ump 
Capacities, }4 to 3 pints, 
brass or glass body 


Have you received a copy 
of the Sherwood Book? 
It is well worth reading. It 
describes all Sherwood 
products including inject- 
ors, ejectors, oil pumps, 
flue cleaners—a complete 
line of power plant equip- 
ment ranging from fusi- 
ble plugs to grease cups. 
Write your name and ad- 
dress on the margin of 
this page. Forward it to 
us, and we will send the 
Sherwood Book to you 














by return mail. 
BUFFALO, N. Y. ei 
Sight-Feed 

Oil-Cup 
BS < N MU 

) 
BERMONMQAMMDIHON QUAN MAN AAW ERENT AQUA A RARER silat — 

When writing to Advertisers please mention Mitt Supplies. 13 








BULL GUPPLIBS 














The | 
that makes 
the sale- the 


dies open up 


F you want quick sales and 
satisfied customers instruct 
your men on every die-stock in- 
quiry to point out the Oster 
Bulldog and emphasize that the 
dies open up. 














This striking convenience 
does away with running the tool 
| back over the newly-cut thread 
| (an operation which only wastes 
time and muscle and damages 
the thread). It is a quick and 
convincing argument. Use it. 


And the price you quote helps 
Eleven handy clinch the order. 


tools, plain and THE OSTER MANUFACTURING CO. 


ratchet types, Cleveland, 6, Ohio 
each threading Manufacturers of Hand Die-Stocks, Light Hand 
" Machines, belt and motor driven Combination Pipe 
4 to R Sizes Nipple and Bolt Machines. Specialists in threading 


for more than a quarter century. 


OSTER 


BULL-DOG DIE-STOCKS 4 
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Made Under 


akKF 


Supervision 








Transmission Maintenance Reduced 
From 100 to 8 Man-Hours 


PLANT which changed over from plain- 

bearing line-shaft equipment to Skayef self- 
aligning ball-bearing hangers found that the 
number of man-hours required per year for 
lubricating the bearings was reduced from 100 
to 8. As 40c. per hour was the rate at which 
the oiler was paid, the cost of lubricating the 
bearings was reduced from $40.00 to $3.20 a 
year or by $36.80. So little time was required 
for lubricating the bearings that it could be done 
in an idle period. 


The overhead charges for maintenance of self- 
aligning ball-bearing hangers as compared with 


babbitt bearing equipment was so low as to be 
practically negligible. Furthermore, there were 
no expensive shut downs for bearing adjustments 
and replacements and a substantial saving was 
effected in power consumption. Totalled, these 
savings were $932.05 annually, or a return of 
54.3 per cent on the investment of $1715.20. 
The equipment paid for itself in one year and 
10 months, after which time there was a clear 
saving of $932.05 per year. 


Can you afford to put off having our engineers 
make definite recommendations for bringing 
savings such as these to your plant. 






i el 
Ball Bearing 
HANGERS 


(IMPROVED TYPE) 


165 Broadway 
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THE SKAYEF BALL BEARING COMPANY 
New York City 
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Specializing in 
Asbestos Textiles 


HEN you buy GARCO Asbestos Packings, 
you secure not only the finest grade of mate- 
rial, but what is far more essential—you ob- 

tain the skill, experience and knowledge of a quarter 

century of SPECIALIZATION. 





When you sell GARCO Asbestos Packings, you 
offer your trade, not merely reliable merchandise, 
but a REPUTATION—a reputation for Quality 
gained over a period of 25 years. 


These factors helped to build a very large plant and 
a great organization of SPECIALISTS whose con- 
stant endeavor is to make the best grade of asbestos 
packings. 


‘GENERAL ASBESTOS & RUBBER CO. 
Main Offices and Factories: 


Charleston, S. C. 










Branches: 

New York, 296 Broadway. 
Chicago, 14 North Franklin St. 

Pittsburgh, 


311 Water St. 
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THOUSANDS! 


Several thousands of dollars were paid us by the 
Eufaula Mill & Elevator Co., Eufaula, Ala., for Medart 
Equipment in 1920. Read their letter— 


“Regarding the power transmission equipment (all 
Shafting, Hangers, Bearings, Steel Rim Pulleys, Rope 
Sheaves and the two Main Engine Rope Drives, Tracks 
and Take-ups, etc.). I wish to say that it would be 
impossible for anything to be more satisfactory. In 
the four and half months, night and day, that we 
have run we have never lost one minute on account of 
this equipment, not even a hot box. It might please 
your engineers to know these facts.” 


Signed—C. C. Stuart, Superintendent. 
We would serve you equally well. 





Everything in Line Shafting Equipment 


The Medart line embraces everything required in the mechanical 
transmission of power—Medart is the only organization in the 
world exclusively producing line shafting equipment in its 
entirety and its continuous expansion since 1879 indicates defi- 
nitely the high standard of excellence to which every Medart 
product must conform. 


Get Catalog No. 43 


Write today for our new catalog No. 43—send your specifications 
for our Engineers’ estimate. 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 


Office and Warehouse: Cincinnati Offices: Chicago and Philadelphia 
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Turned and Polished Stee! 
Shatting. Produced in our own 
mill by the de igor gpl Moda ¢ 
rocess. Made 0! specia le 
Shoal, particularly adapted for Hay Arnage len ly 

shafting._ ia perfectly straight Wood Split Pulley. You can get ply them. , Gears 
and true to size, Steel.rim Split Pulley. The them from stock the day you to T2-in. ° 
original steel plate face pulley. order. 





Whatever 
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The Dodge Standard Split Iron Pulley 


With Interchangeable Split Bushings 











| , ma —— ‘ ae sis This label is 


These Features par - heseca 7 s — pen 
‘ : , of qua 
Help Sales : me uF 


and service 
1. Perfectly 
balanced. 


. Rim turned, 
ground and pol- 
ished to assure 
permanent run- 
ning truth. 


. Rim split by frac- 
ture, when drawn 
together gives ef- 
fect of solid rim. 


Seaetialial Quick Turnover Is the Big Reason 


able bores and 


bushings to Bt all Why You Should Stock This Pulley 


sizes of shafting 
within its range. 





A complete line of standard splits can be stocked with onlv 
a moderate investment. The constantly increasing demand 
created by the successful performance of Dodge pulleys 
in thousands of big plants plus consistent advertising ef- 
fort assures easy selling, frequent turnover and steady 
profits for the dealer. 

A complete stock of all standard sizes is carried in each 
of our fourteen branch warehouses. They carry the big 
stock for you and you can depend upon prompt shipment 
which enables you in turn to offer prompt delivery to your 
trade. 

If you expect an increased demand for pulleys stock the “standard 
split” because of Dodge facilities for prompt delivery—if you 
expect no more than a normal demand stock the line that is easiest 


to sell. In either case and in any other case the answer must in- 
variably be Dodge. 


Your plans for bigger business in 1923 should include careful con- 
sideration of the Dodge line—that means a request for full par- 
ticulars including agency proposition. Write today. 


DODGE MANUFACTURING CORPORATION 


General Offices: Mishawaka, Indiana. Works: Mishawaka, Indiana and Oneida, N. Y. 


New York Chicago Philadelphia Boston Pittsburgh Cincinnati Atlanta St. Louis 
Minneapolis Seattle San Francisco Newark Houston 
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Sensational Drilling 


Ir world’s records and sensational performance, 
beyond the requirements of every-day manufactur- 
ing, are worth anything, they certainly do convey 
an idea of the extreme capacities of Whitman & 
Barnes drills. 

These are actual photographs of such unparal- 
leled performance. 


Whitman c* Barnes Ilercules 
high speed drill establishing 
world’s high speed drilling record 
at Foundrymen’s Convention, 
Columbus, Ohio, Oct. 4th, 1920. 


A 14% manganese rail being drilled 
with a No. 504 “Weé-B” high speed 
flat track bit. 


Whilman ¢é- Barnes high 
speed drill, drilling two-inch 
armor plate. 





In one case you see a 14°) manganese rail being 
drilled, after the manufacturer had declared that 
no drill would “‘touch”’ it. 


r Msi 


The armor plate job was photographed at the 
Wm. Cramp & Sons shipyards in Philadelphia. 
The plate was not only bomb-proof—but drill- 
proof, as well, until “W & B” high speed drills 
were applied. 
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Drilling oil holes in Fairbanks- 
Morse drop-forged crank- 
shaft. 


“W&B” high speed drills, drilling 
Fairbanks-\lorse cast iron governor 
brackets. 


' 
. | 


THE impressive efficiency of Fair- 
banks-Morse manufacturing is con- 
firmed everywhere by the even excel- 
lence of quality in Fairbanks-\orse 
engines. 


reamers who has found that excep- 
tional value does attach to Whitman 
& Barnes mechanical service. 


It is safely estimated that the 


application of “W&B” drills and 
reamers to more difficult jobs at 
Fairbanks-Morse has resulted in a 
continuous economy of 75%. 


It matters little whether require- 
ments call for one horsepower or a 
hundred, the same unvarying depend- 
ability goes with engines bearing the 


Fairbanks- Morse name. Such is the saving which Whitman 


& Barnes try to realize for all their 
customers. 


Fairbanks-Mlorse is another user 
of Whitman & Barnes drills and 


“W& B’ Warehouses 
61 Reade Street, New York City 
565 W. Washington St., Chicago, III. 
139 Queen Victoria St., London, EF. C. 4 


Whitman & Barnes 


AKRON, OHIO 
Manufacturers of TWIST DRILLS AND REAMERS Exclusively 
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Stewart Bearing Metal is 
made in four grades: “*B,’’2 
Brinell; ““C,’’40Brinell;““D,” 
§0 Brinell; “‘E,"’ 80 Brinell (a 
special metal for heavy 
service). 

Bars and bushings in 13-in. 
lengths, FINISH ALL 
OVER. 258 sizes in stock. 
Bars and bushings over 4!4-in. 
diameter on order. Finished 
bars or bushings can be made 
to dimensions as specified. 


FACTS 


The copper and lead in 
Stewart Metal are inseparable. 
Can be remeited and cast repeat- 
edly under ordinary foundry con- 
ditions without segregation. 

Melting point, 1700°F. Sweats 
lead and lubricates itself at 600°F. 
Will notscoreshafts up to 1000°F. 


Solves the 


13-in. Stock Bars and 
Bushings Save 47.4% 


Every bar and bushing of Stewart 
Metal is made 13 in. long, machined and 
finished all over. There is no waste of 
time or material in getting bearing ready 
for use, for 258 stock sizes anticipate 
most requirements. 

Stewart Bars and Bushings are 
made 13 in. long instead of 12 in. as in 
standard practice, because bearings are 
almost universally 2 in. long, 3 in. long 
or a multiple of either. The extra inch 
gives ample room for chucking and tool 
clearance. 

In ordinary practice, machining and 
chucking waste 55% of the metal. With 
Stewart Bearing Metal, it averages 
only 7.6%—an outright saving of 47.4%. 


The Perfect Metal for Bearings 


Bearin 
Metal 
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Secret That Has Baffled 
the Centuries 


A UNIFORM Copper-Lead Metal That 
Never Breaks Down, Improves With Remelt- 
ing, and Will Not Burn Out in a Bearing 





Since history began, metallurgists have tried to make a uniform 
copper-lead metal that would be inseparable, no matter how often 
it was melted and remelted. Until Stewart copper-lead bearing 
metal was developed, it was believed impossible. 

Today Stewart copper-lead bearing metal is a commercial 
reality. It is the perfect bearing metal, soft and yielding, yet with a 
strong matrix that withstands wear. Even though lubrication fails and 
the bearings run hot, Stewart Bearing Metal does not break down. 
At 600° it sweats a little lead and lubricates itself; up to 1000° it will 
not score shafts; it will not melt until it reaches 1700°. 

In practice, Stewart Bearing Metal is making sensational records. 
It is cutting down operating costs amazingly. Our Service and Engi- 
neering Departments are ready to supply detailed information and 
assistance to those who wish to consider the adaptability of this new 
metal for their requirements. 


Distributors—There are but few remaining territories for distribu- 
tors—write immediately. Jobbers— Stewart 13-in. bars offer wonder- 
ful economies to buyers, with corresponding sales opportunities. 


STEWART MANUFACTURING CORPORATION 
4504-81 Fullerton Avenue Chicago, Illinois 


Or communicate with our nearest factory representative: 


L. RUPRECHT A. C. OLFS Cc. W. ROOT 
30 Church Street 7321 Woodward Avenue 57 Erie Street 
New York, N. Y. Detroit, Mich. Milwaukee, Wis. 
J. FRANK LANING & CO. E. P. GRISMER 
327 First Avenue Caxton Bldg., 800 Huron Rd. 
Pittsburgh, Pa. Cleveland, Ohio 
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We willingly stake our reputation on 
every belt we sell; 79 years have proven 


that our product has no superior. 
oa 


“Cheaper in the long run” is just another 


way of saying “Cocheco Quality.” 
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USERS of Cocheco Belting determine 

its value only by what it does for 
them. Their prime requisite is money’s 
worth. When they buy Cocheco Belts they 
know what they are getting. Cocheco Belts 
are built to last. We will be glad to send 
you a list of firms who bought Cochecos 20 
to 30 years ago and are using the identical 
belts today. Cochecos render the service 
you have the right to expect for the price 
you pay. Our belts are not low priced; but 
they are worth every cent they cost. 


I. B. WILLIAMS & SONS 
Dover, New Hampshire 
CHICAGO, ILL., 14-16 Franklin St. 


NEW YORK, N. Y., 71-73 Murray St. 
BOSTON, MASS., 157 Summer St. 
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NATIONAL TUBE COMPANY 


FRICK BUILDING PITTSBURGH, PA. 


District Sales Offices in The Larger Cities 
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THE OHIO VALLEY PULLEY WORKS, Inc. 
Maysville, Ky. 


Without obligation to ourselves, submit your dealer’s stocking 
proposition on LIMESTONE Motor Pulleys. It is our under- 
standing that your proposition contains the necessary features 
of “Small First Cost”, ‘Fixed Cost on Replacements” and 
“Sales Co-operation and Promotion Work”. 


of 4 


Prosperous 


1923 


{ 





v onan 


OPPORTUNITY doesn’t knock; it whispers and then moves on. 
Has it whispered to youP Do you know that mill supply dealers 
everywhere are stocking LIMESTONE Motor Pulleys? And that, 


without exception, they report greater sales and profits than they an- 
ticipated at the time of their stock installation? 


Just clip the above; we, LIMESTONE Motor Pulleys, and op- 
portunity will do the rest. 


Fone! Varyes 


Especially the White Star Valve 


CONTROLS ALL LINES ABSOLUTELY 


WHITE STAR GATE VALVES 


Iron Body—Bronze Mounted—Rising Stem 
Discs and seats of non-corrosive White 


“POWELLIUM NICKEL” 
Steam working pressure up to 150 and 250 lbs. 
DEPENDABLE SINCE 1846 


Order from your dealer 
Write us for circular 


The Wm. Powell Co. 


CINCINNATI, O. 
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PAST, PRESENT AND FUTURE 

A Happy New Year! That is our sincere wish 
for all readers of Mitt Supptres at the opening 
of 1923. It is a greeting that is born of hope and 
confidence—hope that the succeeding twelve 
months will be a period of happiness and plenty, 
and confidence in the outlook as viewed from the 
standpoint of existing conditions. 

The replacing of the old calendar with the new 
one is not the mere perfunctory duty of an ordi- 
nary work day. It is an epoch-making act, open- 
ing a new period of history making. While each 
day will have a share in the work, the final reck- 
oning must be based on the accomplishments of 
the entire twelve-month period. 

The 1922 volume of that history has already 
been turned out by the printers. It is a valuable 
work, unusual in its narrative. It tells the stories 
of a year of lean and plenty, of a coasting party 
that slid to the bottom of the hill and continued 
part way up the other side with promise of suffi- 
cient momentum to reach the top unless unfore- 
seen obstacles arose; of a battle between discour- 
agement and optimism, with the latter emerging 
triumphant. The moral of the story is left to the 
imagination of the readers. 

The new year opens up the first chapter in a 
new volume of history. It is a summary of hap- 
penings that are described in the preceding vol- 


ume, viewed in the light of their probable effect 
on current events. What will be written into the 
other chapters depends in large measure on what 
the readers themselves desire. They are con- 
tributors to the history. 

One year ago mill supply manufacturers and 
jobbers were facing a general uncertainty in busi- 
ness. The low point in the depression had not 
yet been reached, and there was no definite assur- 
ance as to just when that time would come. Those 
leaders of business thought who dared to 
prophesy felt that the bottom would be reached 
by mid-summer, but most of them qualified the 
prediction with an ‘‘if’’ or ‘‘but.”’ 

The ‘‘ifs’’ and ‘‘buts’’ did not make their ap- 
pearance, and the result was that the deflation 
ceased operations by mid-summer, and by early 
fall business was again starting its upward pro- 
cession. The last four months of the year may be 
rightfully classed as good ones for the mill supply 
business. 

The experiences of 1922, summarized after a 
study of the statements of prominent mill supply 
leaders published elsewhere in this number of 
Mitt Supptirs, constituted a lesson in houseclean- 
ing. The general verdict is that the year as a 
whole was a good one for business. Paring of 
costs, disposal of surplus stocks, stabilization of 
price, return to more efficient methods of selling 
and distribution, all of these were pressed into 
service and contributed to the work of returning 
to prosperity. 

The outlook for the new year, likewise based 
on the opinions of these leaders, is a bright one. 
Plants are running at capacity in many indus- 
tries, orders are booked in encouraging quanti- 
ties, labor is no longer restless through unem- 
ployment, and money is easier. Farmers are still 
less fortunate than their brethren in other pro- 
ducing fields, but even they are far better off than 
they were a year ago. Railroads are in a poor 
condition, with a shortage of ears that is really 
a menace to continued business prosperity. The 
international situation is discolored and threaten- 
ing. These last two conditions are most serious 
obstacles to continued good business. 

This is the prediction—a year of good business 
for all who face the facts, exert their best efforts 
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in the race for business and keep within the 
bounds of good judgment in reaching the goal. 
To get a share of this business, but not at the 
expense of the general good, should be the reso- 
lution of each individual connected with the man- 
ufacture or distribution of mill supplies. Another 
sudden inflation of prices would probably result 
in a shortening of the period of prosperity. Over- 
production would be just as disastrous. Conserv- 
atism should mark the plans of all. 

While making resolutions, it would be well to 
preface them with the resolve to contribute as 
much as possible to the restoration of the good 
old Golden Rule, and the application of the same 
to every business dealing. We have seen men’s 
laws prove their futility. Let us therefore turn 
to the East at the opening of this new era, and as 
we see the warm sun of prosperous times rising 
from the business horizon, we may so steer our 
ship that we may land safely at our destinations, 
with a happy crew and a bountiful cargo, inelud- 
ing among our passengers a goodly number of 
new friends bearing testimony to the service 
which has been rendered during the voyage, and 
ready for another cruise when the next sailing is 
announced. 

Thus may we make history worth reading and 
bring fulfillment to the wish expressed above— 
that 1923 may indeed be a Happy New Year. 





CONGRATULATIONS ALL AROUND 


The selection of Cincinnati as the scene of the 
big triple convention of the three mill supply as- 
sociations to be held in May should be a cause for 
congratulations to all responsible. Not alone is 
that city a desirable gathering point from the 
standpoint of location, but it is the center of the 
machine tool industry of this country, which adds 
environment of the proper sort to a convention 
of jobbers who are becoming more and more in- 
terested in machine tools as items of stock. Fur- 
ther cause for congratulations is the news that the 
Machine Tool Section of the National Supply and 
Machinery Dealers’ Association, and the National 
Pipe and Supplies Association have both decided 
to convene in the same city during the same week. 
Many of the members of the latter two organiza- 
tions are also members of one of the big mill sup- 
ply associations, and while the pipe and supplies 
association is in no way affiliated with the others, 
its problems are closely allied. 

Those to whom the task of making arrange- 
ments falls realize the greatness of their oppor- 
tunity. It is not an ordinary, everyday happen- 
ing when four large national organizations of al- 
lied interest decide to meet at the same time in the 
same city. Such an event is decidedly extraordi- 
nary, and it will be accorded the thought and at- 
tention which are due. Early in the new year the 
sub-committees will be appointed and the pro- 
gram makers will begin to lay their plans. The 
conditions which face manufacturers and jobbers 
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this year are different from those encountered for 
several vears past. They are the accompaniments 
of the upward swing, as dangerous to continued 
business prosperity as any period since the ces- 
sation of the bloody conflict on the battlefield of 
Kurope. The time to face them is before the ex- 
isting fallacies have approached the stage of 
permanency. It is too late to change a foundation 
after the upper stories have been constructed. 

The one hundred per cent attendance slogan 
should be adopted by all of the organizations 
affected. From present indications the months 
preceding the convention dates will be profit bear- 
ing periods for both manufacturers and distribu- 
tors. There can be no excuses offered from the 
standpoint of expense of attendance, even from 
those men who are not entirely sold on the in- 
vestment feature of time and money expended for 
conventions. Association is the basis of all sound 
business. 

Chairman L. H. Swind, of the Machine Tool 
Section of the National Association, hit the nail 
on the head when, at the recent meeting of his 
organization in Pittsburgh he explained his views 
on association spirit. **Why do we become mem- 
bers of an association having for its foundation 
the common good and cause of our industry? To 
judge ourselves severely once a vear for the little 
we contribute to the promotion of better under- 
standing; to realize that what is for the good of 
all is good for each; to eliminate the human 
fallacy of self; to know that intelligence is the 
father of unified action; to throw petty conten- 
tions into the scrap pile; to put out thoughts in 
print and dedicate the same to the progress of 
the industry. 

‘‘Tf our members will go back a few years and 
compare the conditions with those existing today, 
they cannot help but feel grateful for our progress 
—more fittingly termed the fruit of cooperation. 
Man has a hard time winning alone, and no chance 
whatever ina big way. Greater knowledge is ob- 
tainable only by exchange of ideas and experi- 
ences. Modern conditions eall for team work 
which ultimately leads to the highways of accom- 
plishment.’’ 

This spirit of teamwork for the good of all and 
the good of each calls upon each and every mem- 
ber of all the associations to pledge himself now 
to be in place when the whistle blows in Cincinnati 
next May. 





THE RECEPTIVE MANUFACTURER 


The first aim of every wise manufacturer is to 
produce an article of merit for which there is a 
demand and then market it in the broadest and 
best way possible with the least expenditure of 
time, money and nerve power. 

The solving of the selling proposition certainly 
looks easy, with two broadly divergent methods 
offered to the manufacturer, based on the product. 
In the case of the manufacturer of factory, mine, 
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steam and machine shop supplies, machinery or 
tools, he usually decides to either reach the indus- 
tries through the mill supply jobber and dealer 
exclusively or ignore the distributor and _ sell 
direct to the industries. Less frequently the sales 
policy is a fifty-fifty proposition, business being 
sought wherever it can be found, but giving the 
dealer stocking his product a greater or less pro- 
tection. In the latter case the dealer frequently 
declares the producer makes the safe-guarding of 
his own interests paramount. 

Many jobbers and many manufacturers get 
along beautifully year after year, the harmony 
resulting being productive of dollars and smiles, 
but sad to relate, ’tis not always so. In the latter 
vase the troubles usually arise from both sides of 
the line, and ean be settled only by getting 
together, say at the triple conventions of mill sup- 
ply producers and distributors in May of every 
year—giving a little here and taking a little there 
until the blending of interests is perfect. 

It has seemed to Mitt Supp.ies, sitting on the 
side lines, vitally interested, but disinterested as 
far as any partisan slant is concerned, that year 
by year the manufacturers in greater number are 
becoming convinced that the more than twenty- 
eight hundred dealers offer the very best and 
most economical ready-to-use marketing machin- 
ery in operation. The reasons why are obvious. 
These dealers reach every industrial plant turn- 
ing a wheel, as well as the constructors of build- 
ings, highways, ships and bridges, the loggers and 
the miners. They travel thousands of salesmen, 
and know the territories in which they operate as 
no outlander possibly could. By the time the 
recent deflation movement was well under way 
both producer and distributor had been taught 
many new ways to play the game, often at con- 
siderable expense, and with the nerves of the 
players in a condition that led to jumpy muscular 
action, and a disagreeable reflex action on the 
cerebrum and cerebellum. Each player probably 
thought the other was all right, but objected to 
the new rules under which the game was being 
played, while apparently unable to revise them 
satisfactorily. Right now many manufacturers 
complain that the dealer has become over cautious, 
is apparently understocked, and instead of show- 
ing a disposition to buy in reasonable quantity is 
using him as a mail order house of sorts. There 
are no doubt two sides to this story, but up to 
date only one side has been heard, and our jobber 
friends can take it for what it is worth, and react 
to the information as seems best. 





DIFFERENCE OF OPINION 


A situation which exists at the present time in 
a certain industry in which mill supply distrib- 
utors are vitally interested has been brought into 
the limelight by a referendum sent out by one of 
the interested parties to jobbers throughout the 
United States. It involves certain manufacturers 


well known in the mill supply field, and from the 
unusual activity already exhibited in placing the 
details before the very much interested jobbers, 
it promises to arouse widespread interest among 
the trade. 

Back of the pros and cons is an ordinary oc- 
currence of every day business, born of the strife 
of competition. It brings up too fine a question 
of the limits which should mark business ethics for 
a neutral person to decide off-hand. 

In the difference of opinion in question, one 
of the manufacturers involved has deemed it nec- 
essary to add a new finish to his regular line. 
This action, it appears, followed the appearance 
of a new finish in a competitive line. The sup- 
posed advantage from the standpoint of sales, 
which this move gave to the producer of the 
latest model, might have induced another com- 
petitor to meet the move by adding still another 
finish to his own line. Instead, he preferred to 
take a stand in what he believed to be for the 
interest of all concerned. 

The publication of the referendum announce- 
ment brought out a strong statement from the 
first manufacturer interested. He expresses his 
opinion that the wording of the referendum may 
cause a misunderstanding among the trade that 
would work injustice to himself and others inter- 
ested. He further states that the particular fin- 
ish that has raised the question holds no interest 
for mill supply jobbers, as it is not intended for 
the mill supply trade. 

It is very fortunate for all mill supply inter- 
ests that this matter has been made _ public. 
It may result in abolishing once for all some evils 
of competition which are conducive to unrest. 
Viewed from the sidelines, it appears that there 
would be little or no menace if it was simply a 
‘ase of one manufacturer adopting a new finish. 
Here we have a ease of one adopting a finish, the 
next one going him one better, followed by a new 
move by the first and so on in a eyele that may 
easily prove endless. 

From the standpoint of the jobber, regardless 
of the right and wrong of this case, the general 
effect of similar tactics has been to make him the 
goat of the whole affair, because he is forced to 
add a stock of the additional finish to his line, 
with consequent additional expense of distribu- 
tion. It would seem wise if all interested in the 
present ease got together and thrashed out the 
point at issue so as to settle the question for all 
time. We are certain that the results would be 
comforting to all involved. 

Mill supply jobbers for the most part will, we 
believe, weleome any movement that will result in 
reducing the number of finishes that must be ecar- 
ried as regular stock items. This holds true not 
alone for drop forged wrenches, but also for other 
products that are typical stock items in mill sup- 
ply houses. The settlement of the present differ- 
ence of opinion shonld be very helpful all around. 
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Confidence Marks the Opening of 
New Year in Mill Supply Field 


Prominent Manufacturers and Jobbers in all Sections of the Umted States 
Declare Their Satisfaction With the Results of the Closing Months of 1922, 
and Believe That 1923 Holds Forth Every Promise of Profitable Business for 
All Mill Supply Men Who Employ Efficient Methods in Buying and Selling 


Manufacturers and jobbers of mill supplies enter 
the year 1923 with confidence as the keynote of their 
business. Leaders in the field are unanimous in the 
opinion that the New Year will be a good one for 
business. They believe that the sun, which began last 
summer to dispel the gloomy clouds of the long 
period of deflation, will con- , 
tinue to spread its warmth. The 
There is no dissent from the 
opinion that we have entered a 


recovery of 


business in the United 
States since the severe depression late in 
1920 and early in 1921 


into play. There is business to be had in plenty, but 
both manufacturers and jobbers who want to get their 
proper share must put up a stubborn battle for it. 
Those who recall the annual review of a year ago 
remember that conditions at the opening of 1922 were 
not of a rosy hue. The pendulum which had swung 
too far, had not yet been read- 
justed, and business leaders 
were unable to predict with any 


has been unusually degree of assurance what the 


period of prosperity which will 
last at least through the first 
half of the year. There are 
many good reasons to believe 
that this good business. will 
continue throughout the entire 
twelve months. 

The year 1922 has closed sat- 
isfactorily. Slates have been 
cleaned pretty well, frozen debts 
have been liquidated for the 
most part, black ink has re- 
placed red on the ledgers, money 
is easier, and the general im- 


rapid, and industrial activity today is fast 
approaching the level at the peak of the boom 
of 1919-1920, is the conclusion reached in the 


ninth bi-monthly review of industrial-eco- 


nomic conditions in the United States, which 
has been made public by the National Indus- 
trial Conference Board. 

The board has found that an index of in- 
dustrial activity tmcluding seventeen of the 
principal basic industries of the United States, 
was 22.6 per cent higher in October, 1922, 
than in October, 1921. The general sit- 
uation ts sound and far better than could have 
been reasonably expected at the beginning of 
1921 or even at the beginning of 1922. 

The board finds that fundamental condi- 


immediate future would bring. 
There was a lukewarm feeling 
of optimism, born of confidence 
in the inherent strength of the 
Nation and knowledge that a 
cyclic procession had always 
been an economic phenomenon. 
The year 1921 had not been 
good to most businesses, and the 
general feeling was that the 
vear 1922 might or might not be 
as unhealthy. The conviction 
was fairly general that if busi- 
ness did turn upward, it would 


provement seems to be a steady 
and a healthy one. The wide 
disparity of prices between agri- 
cultural products and_ other 
commodities, and the railway 
car shortage still threaten pros- 
perity. 

Broadly speaking, the year 
1923 holds forth excellent 
promise of profit for mill supply 
men who are mildly conservative, who exert their 
best efforts in securing broadest distribution at mini- 
mum expense, who carefully guard their overhead 
and selling costs, and make service their watchword. 

These conclusions have been reached after a care- 
ful study of statements made by scores of prominent 
mill supply men, who have contributed them to this 
Annual Review Number in order to place before the 
readers of Mitt Suppiirs facts that face them at the 
beginning of the new business year. It will be noted 
that there is nothing sectional about the prosperity 
predictions. The individuals and companies in this 
annual symposium are from all sections of the coun 
try. Their reports on the experiences of the past vear 
and their predictions for the current year are very simi- 
lar, indicating that the wheels of industry are turning 
once again in all parts of this country. 

There are some warnings issued that are worthy of 
study. There are predictions that there must be a 
lowering of prices. Jobbers must look to their costs 
as never. before. Competition is again at the helm, 
and first class salesmanship must again be brought 


strong. 


tions have become more sound. 
prices in most lines seem to be firm and 
Prices of staple raw materials have 
shown a considerable advance. 
tural crops of the country are larger than 
usual, As a group, prices of agricultural 
products have advanced less beyond pre-war 
levels than prices of any other of the prin- 
cipal commodity groups. The most serious 
impediment to increasing business and further 
industrial activity is the car shortage 


Wholesale | be in the closing months of the 


year. 
The agricul- This last conviction proved 
to be the case. The upturn 
came after the first half of the 
year. It may safely be stated 
that the bottom in deflation had 
been reached by mid-summer, 
| and the fall and early winter 
witnessed the upward swing. 
Proof of these statements will be found in the follow- 
ing letters: 
From R. C. Moore, Chas. A. Schieren Company, New 
York—Prior to August of last year and ever since the 
period of depression set in, the volume of business trans- 
acted had been very disheartening. Had it not been for 
the fact that all signs pointed to a rapid recovery to 
begin some time this fall, many institutions would have 
lost their courage to carry on. 

The belting business, because its volume depends on 
all industries, is a very fair barometer of the times. The 
recovery of this industry since August, 1922, has been 
remarkable in itself. However, all indications, as we 
are able to interpret them, point to a continuation of 
better conditions soon after the first of the year. 


From IV. T. Todd, treasurer, Somers, Fitler & Todd 
Company, Pittsburg—Business conditions in the Pitts- 
burgh district continue to reflect a steady improvement 
in all lines. For the past 60 days the most severe handi- 
cap has been the inability of the manufacturers to ob- 


tain cars for shipment of their products. This has been 
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overcome to a great extent by the Pittsburgh jobbers 
trucking material from the mills, thereby supplying the 
trade and adding to their warehouse stock. By this 
method most warehouse stock is now in fair shape. 

The railroad situation is gradually righting itself, 
and in fact has shown considerable improvement in the 
past two weeks. Railroads during the past 30 days have 
shown more activity in releasing inquiries, not only for 
general supplies, but for machine tools and large equip- 
ment. Of course, this means a large volume of business. 
Under present conditions we look forward to consider- 
able business being place in the near future. 

The mining industry is operating at full capacity, be- 

ing limited only by their inability to get sufficient labor 
and the necessary cars to move their product. This has 
resulted in a large volume of orders for the necessary 
mine supplies such as pumps, motors, hoisting and con- 
veying equipment, pipe valve fittings, steel bars, rails, 
spikes, nails, bolts, etc., being placed with the Pittsburgh 
jobbers. 
' Anticipated road construction by both county and 
state, also the erection of new buildings in this district, 
has resulted in big demands for contractors’ equipment 
such as hoisting engines, concrete mixers, wire rope, 
blocks, picks, shovels, wheelbarrows and a general line 
of contractors’ supplies, and this line should be active 
for some time to come. 

The demand for machine tool equipment has been 
fairly good for the past 60 days, and, with the inquiries 
that are out at the present time, we look for a steady 
demand for machine tools and their accessories. 

The general supply line shows a steady improvement, 
owing to replacements and expansions among the vari- 
ous manufacturers. 

Our financial conditions are sound, bank deposits 
steadily increasing and, summing it all up, we look for 
a steady and healthy growth of business throughout the 
year 1923. 


From Jas. Clark, Jr., president, Jas. Clark, Jr., Electric 
Co., Louisville, Ky—-On the whole, last year, viewing it 
in a general way, was good. The outlook for 1923 is 
good and although I do not believe that there will be a 
big boom, everything points to continued prosperity, 
which will not be confined to any particular walk of life. 

During the past twelve months throughout the United 
States a great many problems have been presented. 
Some have been solved and some have not, but there 
does not seem to be the restlessness that existed a year 
ago. For this condition alone, we have need to be truly 
thankful. 

With real co-operation on the part of each and every 
citizen, I feel that 1923 will usher in a year of real 
prosperity. 

Mitt Supeties has my best wishes for a prosperous 
New Year. 

From Howard Coonley, president, Walworth Manu- 
facturing Company, Boston—November and December 
are the months in which we make our survey of sales 
possibilities and lay our plans for a manufacturing pro- 
gram for the vear to come. 

I do not remember a time when the prospect seemed 
more wholesome and encouraging. In spite of the serious 
effect in a few localities of crop shortages and trans- 
portation difficulties, there is not a major section of the 
country that does not indicate a heavy demand for the 
products of industry for the greater portion of 1923. 





With money easy, with inventories low, with the prices 
of our major crops at a point where the farmer can at 
least make some money, with building operations still 
going on at a high rate, and with railroads in need of a 
tremendous quantity of new rolling stock and repair 
parts, industry will be called upon to operate at a high 
rate of speed. Our plans are accordingly being made 
for maximum production. 

There is no question that until Europe has found 
itself, our period of prosperity will be circumscribed. 
However, 1923 seems to be well within the sphere of 
activity. 


From Irving W. Lemaux, president and treasurer, In- 
dianapolis Brush & Broom Mfg. Co.—We are entering 
1923 with marked changes in conditions since a year 
ago. Business has greatly improved during the last few 
months, as all will agree, labor is more contented, prices 
better stabilized and practically every one is filled with 
optimism. 

There is a demand for nearly all classes of merchan- 
dise, factories continue to increase their production, 
losses have been charged off, so I feel that we can con- 
fidently expect a long era of prosperity in this country. 

From Charles H. Dankmeyer, general manager, Fed- 
eral Belting Company, Baltimore—The year 1922 has 
been good to us, and as a result we begin business this 
year with a large number of new customers on our 
books. The revival of general industrial activity during 
the last half of the year was reflected in the sales of 
belting. Basic conditions at the present time appear to 
be sound, and while there are some disturbing elements 
present, the outlook is a happy one for good business 
during the year just starting. 

From George C. Pascall, secretary, The Pickering 
Governor Co., Portland, Conn.—We are optimists, so far 
as the future is concerned, and believe that 1923 is 
going to show a good volume of business, at least com- 
parable with earlier normal seasons. 


From Charles E. Brinley, president, The American 
Pulley Company, Philadelphia—In respect to the year 
1922, business was unquestionably better than we 
expected, and we were generally pleased at the improve- 
ment from month to month in the volume of our orders 
for transmission pulleyvs—an improvement which was 
fairly consistent from January until November. Novem- 
ber and December fell off to some extent, but this was 
perhaps not surprising. People are properly, I believe, 
disposed to be cautious, and business had been moving 
forward rapidly for a considerable time. Also, Decem- 
ber is inventory month and this fact tends to check orders 
for the moment at least. 

Distribution of pulleys throughout the country was, 
on the whole, consistent with former years, though the 
South to some extent leads other districts in rate of 
increase over 1921. 

In sash and window pullevs, orders will far exceed 
those of any other year. We found this department of 
our business, until recently of small relative volume, 
suddenly assuming unexpected proportions. This is in 
line, of course, with the great activity in all branches 
of the building trade. 

It is naturally an easy matter to report briefly the 
facts about the past vear, but to comment upon the 
prospects for 1923 is a different story. I believe we are 
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ing to a-close has been phenomenal and a review of the 


various stages through which business has passed ts 


interesting to one who has a liking for history. During 
the past twelve months we have seen certam branches 
of industry wallowing in the depths of depression with 
prices steadily declining, and because of certain deplor 
able conditions, almost munediately advance to the dizzy 
heights that usually accompany over-expanston, and as 
the vear ts closing they are making an effort to find their 
wav to a safe and sane level that will justify a continu 
ation of the steady improvement that has made itself 
apparent in many ways 
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would better have been disposed of in 1922, but in spite 
Ob this 
the year 


fact, there are many things which indicate that 

1925 is pomp to be a very profitable one for 
those who have made ample preparation for imereased 
business during: the past two years, 
1923 is 


In our opinion, the 
pomp to be one of satisfactory business, but 
been the ease in all normal years, the real prizes 


yea 


will go only to those who are deserving and who render 
vilistactory service and who pive the best value at the 
most attractive price, 

Ito owill be a year during which sales managers will 
demand, expeet and receive greater efficiency from sales 
men. Buyers will be eritieal as to service rendered and 
alesmen will have to be bright, keen and courteous, as 
business will have to be earned and orders will not be 
placed for the mere asking, 

Phere ts nothing in the outlook for 1923 to discourage 
In fact, all should 
1923 will be a 


those who are deserving of success. 
feel ene ouraved because 
lumuity. 


year of oppor 


From GL. Reeves, secretary-treasurer, Reeves Pulley 
Company, Columbus, Ind 
19 ») 


A) yood business 

22 without any “ifs”, “ands” or “buts”. It wasn’t a 
great whopper of a year. LT didu't say that. There were 
Dumps and chucks and a few detours, but we are pulling 
up to the Christmas 
with several 
left. 


Phere were many, many dreams which disappeared in 


year was 


curb oon fairly good schedule and 


squirts of yeas and a good hunk of spissitude 


vapor im 1922 but some came true and there was much 
crambling and much price cutting. 


It took patience to 
make collections. 


Our foreign business practically dis 
appeared and our domestic doses came smaller and with 
preater Trequeney 

We are inclined to be satishied but we hope for better 
things next year. Maybe we will get them. 

From ollein ML. Smith, president, Smith-Courtney Co., 
Richmond, Va While the. first eight months of 1922 
were exceedingly dull ones in this section, the last four 
months have good; so much = so_ that 
occurring inthe first eight months will be ab 
orbed, because of the large volume of business done 
ince the first of September; the tonnage exceeding the 
first exght months probably by at least 25 per cent, with 
an imerease of money value of at least 33.1/3 per cent. 
Collections, too, have improved very much, and from 
the best information obtainable we believe that all frozen 
frozen accounts on jobbers’ books that had been car 
red sinee the depression beginning in the late fall of 
1920 have been pretty well liquidated during this year. 

We are firmly convinced that most jobbers in mill 
supplies and machinery in the south will begin the year 
1923 with clean This improvement in business 
m 1922 makes us feel very optimistic for 
1923, which we believe will be a satisfactory year, though 
we do not feel that present high prices will continue to 
prevail, We are rather inclined to believe that. there 
will be some declines, because present business condi 


been extremely 


ke SSCS 


slates, 
naturally 


tions do not justify the recent advances as a permanent 
feature of the market, 

Vhe greatest: weakness, as we see it, is the farmer's 
position, which, while greatly improved, is nothing like 
what it should be, and will not be normal again until 
prices of his necessities are on a parity with the costs 
of his products. This wide disparity between farm prod 
uct costs and the prices of farm necessities must be dis 

(Continued on page 33) 
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Maine Jobbing House Landmark in Community 


Carman-Thompson Company of Lewiston Started in Supply Business 
Thirty-five Years Ago in Modest Quarters and Today Ilas Model Iome 


12-14) Lincoln 
team and plumbing 


Carman-Thompson Company, 

Lewiston, Maine, jobber of mill, 
supplies, has turned the 35th milestone of its business 
life. ‘Today this company, which back in 188% began 
business ina very modest one and one-half story build 
ingeat 42 Main street, occu 


street, 


reincorporated under its present name, the adjective in 
the title being dropped. 

In the days when contracting was the company’s spe- 
cialty, the Carman-Thompson organization did the high 
pressure work on projects in various parts of this 
country, including work 





pics an entire four. story 
and basement building of 
brick, steel and = conerete, 


finest’ business 
structures in the city. This 
building was crected only a 
litthe over a year ago. At 
that time the company 
planned to lease the third 
and fourth floors, but the 
expansion of the business 
during the past six months 
has made it advisable that 
the entire building be de 
voted to the business. 
Originally 


one of the 


organized as 
a steam contracting firm, 
the company gradually en 
tered the jobbing business 
until of late years the in 
stallation end of the busi 








for the New York, New 
Haven & Hartford railroad 
and some of the largest 
paper mills in New Eng- 
land and other sections. 
During this period, the 
company has changed its 
business location three 
times. After its first in- 
corporation it erected its 
own building on a site next 
to the original home at 42 
Main street. Twelve years 
the business was_ re- 
moved to 18 Lincoln street. 
Then followed the erection 
of the present home of the 
company at 12 and 14 Lin- 
coln street. 

The visitor to the Car- 
man-Thompson building is 


ago 


eee 








Ness 


dropped and 
attention focused on jobbing. 


wits 
\t first steam and plumb 
ing supplies were stocked, but later mill supplies were 
added and today Carman-Thompson Company carries a 
large stock of transmission equipment, saw mill repair 
parts, pumps and other typical mill supply items. 

The founded in 1888 by William W. 
Carman, and the following year George I. Thompson 
was admitted to partnership. was 
porated in) 1900) under the 


business Was 


incor 
Carman 


The business 
name of The 














at once impressed with the 
solidity of the structure itself. © Of mill construction 
throughout, with 24-inch walls of reinforced concrete, 
hardwood floors and conerete ceilings, supported by 
steel columns, equipped throughout with sprinklers, the 
building is one of the landmarks of Lewiston. 
In the basement is located a massive concrete and 
steel vault in which the important records of the business 
are kept. It is one that would do credit to a substantial 


banking institution. In the basement there is also a 














PARTIAL VIEW OF PULLEY AND BELTING RACKS 


Thompson Company. Twenty years ago Mr. Carman 
retired from the company, and five years later Mr. 
Thompson died. The business was continued by men 


who have grown up with it. Two years ago it was 


SECTION OF MILL SUPPLY DEPARTMENT, FIRST FLOOR 


boiler room, and a wood-working plant wherein the com- 
pany makes its own shipping cases. 

The main floor is devoted to mill supplies and execu- 
tive offices. The arrangement of the stock in long rows 

















of shelves and racks, and the business-like appearance 
of the executive offices are striking tributes to the effi- 
ciency of the management. “A place for everything and 


everything in its place” seems to be the motto. 
The second floor is devoted to the pipe and fitting 
On this floor are located 2,000 bins in which the 


stock. 





BINS ON SECOND FLOOR FOR PIPE AND FITTINGS 

various items of stock are given separate compartments. 
Bins and racks are interchangeable. Each is placarded 
to show the contents. The second floor is on the level 








with the alley in the rear of the building, and shipments 
are received directly from the cars and freight sheds. 
Trucks can be driven directly into the second floor. 
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VIEW OF EXECUTIVE OFFICES ON FIRST FLOOR 

The upper floors are used for storage purposes. An 
electric freight elevator adds to the convenience of han- 
dling stock to and from storage points. The entire 
arrangement of the building is one of high efficiency. 

The officers of the company are: President and treas- 
urer, C. C. Brown; secretary, S. S. Brown; directors, 
C. C. Brown, S. S. Brown and F. L. Tacy. 


—tor 


New Products of Interest 


Recent Announcements Include Taper Drawing Die and Improved Piston Ring 


Few new products of interest to the mill supply field 
have been brought to the attention of MILL Suppties dur- 
ing December. One of these is allied to the automobile 
supply field, but as more and more of the larger mill 
supply jobbers now carry a line of automotive products, 
it will not be out of place to make mention of it. This 
particular product is a_ re- 
cently perfected piston ring 
manufactured by the Kendell 
Engineering Corporation, Ft. 
Wayne, Indiana. The ring 
embodies a number of scien- 
tific and mechanical features. 
It is constructed of two 
pieces, an inner or expansion 
ring and an outer or packing 
ring. A special analysis iron is used for the expansion 
ring, producing equalradial expansion every 30 degrees 
on the entire circle, all points having equal pressure. A 
non-clogging oil wiper is provided also in this section. 
The outer ring is of softer non-resilient iron, turned 
with an inner surface on a 55 degree angle, the expan- 
sion ring having an externally inclined face of the same 
angularity, for the purpose of relieving groove pressure 
and increasing pressure on the circumference. This is 
said to have proved a non-carboning feature. Such 
points as deepening of ring grooves, drilling of pistons, 
oil regulations, springs, pins and other features have 
been eliminated from this new piston ring. 

Beaudry & Company, Inc., 45 Bromfield street, Bos- 
ton, manufacturer of power hammers, has placed on the 





market a new taper drawing die which can be furnished 
for any make or size or trip, air or steam hammer, by 
the use of which one man in one heat can draw any 
taper that can be handled under a hammer. One end 
of the die is provided with a tilting face so supported 
that it moves freely on a fixed axis, and the operator 
by merely shifting the position or angle of the work, and 
striking a light blow automatically adjusts this tilting 
face to any desired angular position with relation to the 
top hammer die and thus any desired taper can be given 
the work and any shaped piece can be finished and 
smoothed up, point and all without any hand finish. Any 
scale falling between the tilting face and die holder is 
worked into a pit through grooves and forced out 
through a hole in each side of the die holder so that the 
tilting face works freely at all times. The fixed plain 
part of the die face can be used for general forging the 
same as any ordinary die. The die holder is cast of gun 
iron while the tilting face is forged from 60 carbon hard 
steel. The die was produced for work particularly on 
chissels, calking tools, railroad spikes, cant dogs, wedges 
and shim and similar pointed tools. 
tor 


First National Power Show 
Several manufacturers well known in the mill supply 
field were represented by representatives and exhibits at 
the first national exposition of power and mechanical 
engineering at the Grand Central Palace, New York City, 
December 7 to 13. Power-plant auxiliaries, accessories 
and special devices were featured in the exhibits. 
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(Continued from page 30) 
pelled before normal conditions will prevail in the south. 
Unless labor troubles break out afresh in 1923 (as is pre- 
dicted in some quarters), we feel sure that the future 
will be satisfactory. 

We are not inclined to feel that pyramiding of orders, 
or purchasing on the present high market, for needs 
greater than sixty days ahead, is advisable. We think 
the jobber should be very conservative in his policy of 
purchasing, as well as extending of credit. 

The trade associations are doing much to educate their 
members to consider carefully overhead cost and selling 
prices, bringing an adequate profit, so that fair returns 
may be made to their stockholders; and if the dealers 
in this industry will heed this lesson, we are confident 
that they need not fear for their business future. 

From Farnham Yardley, president, Jenkins Bros., 
New York—In reviewing the past year, we are glad to 
realize that our business, both in this country and abroad, 
has been greatly in excess of the previous year, and 
compares very favorably with the best years that our 
company has enjoyed. 

From the reports that we receive, it is apparent that 
the distributors are still relying upon the manufacturers 
for their supplies, and are not anticipating their needs. 

It is our belief that the present method of distribution 
is costly, not only to us but to our customers, and in- 
stead of the distributors ordering in sufficient quantities 
to supply the needs of their trade, we find more and 
more a tendency for smaller and more frequent ship- 
ments, to be sent by parcel post or express, which prac- 
tice materially increases the cost of doing business. 

As I have no desire to pose as a prophet, I will re- 
frain from expressing any opinion as to the coming year, 
except to express the hope that we may run into increas- 
ingly substantial business that will be conducted on a 
safe and conservative basis. 


From B. H. Ackles, manager, factory supply depart- 
ment, The T. B. Rayl Company, Detroit—We in Detroit 
feel very satisfied with our 1922 business. While it is 
a fact we have not made any money, we feel we have 
at least paid our way and with this in mind, comparing 
same with 1921, naturally we are in very much better 
spirits than we were a year ago. Furthermore, we 
expect to have a very interesting volume during the 
year 1923. 

We are glad to see that prices are stabilizing and see 
no reason why they should not be stable during the 
year 1923, which will mean that we will make some 
money. Manufacturers in the Southern half of the state 
of Michigan, as a whole, are very optimistic. 


From S. P. Browning, vice-president and treasurer, 
The Ohio Valley Pulley Works, Maysville, Ky—We 
have found our business for the year 1922 more satis- 
factory than we expected it to be. Our volume in our 
transmission department has exceeded that of 1921 by 
a comfortable percentage, and the total sales in our 
motor pulley department are so far ahead of our expec- 
tations that we hesitate mentioning the fact that this year 
will show an increase of at least 200 per cent over last 
year. 

Looking into the future, we believe that the year 1923 
will show an improvement at least as great as this year 
has over last. 

Conditions generally have been much better in the 
last half of the year than they were during the first 


half. Kaw materials and labor are higher, but labor 
seems to be fully employed, and with more satisfactory 
results than last year; the farmer is getting more than - 
pre-war prices for all of his products except cattle and 
hogs, and so the buying capacity of the people is much 
greater than it was a year ago. 

One of the principal difficulties in the machinery and 
supply industry has been not only to absorb the surplus 
stock of materials that the country held at the close of 
the war, but the launching of so many industries during 
the war has necessarily meant a slow-down in new con- 
struction for some years afterwards. Most of this re- 
adjustment has been accomplished, and the conditions 
above mentioned should be less of a factor in 1923 than 
they have been in 1922. 

Altogether, we consider the outlook for the future 
promising, and feel that any concern which is well man- 
aged and which exercises good judgment in their pur- 
chasing, manufacturing and selling policies will have 
ample opportunity to prosper. 


From F. Alexander Chandler, president, Chandler & 
Farquhar Co., Boston—In our specialized field of ma- 
chinists’ tools and machinists’ supplies we find that the 
market has been somewhat more active in the last few 
months, although decidedly spotty. It has been evident 
to us that the factories from whom we purchase our 
material have been delayed in the receipt of their mate- 
rial, quite largely, doubtless, on account of the fact that 
the bar makers have been rolling the larger sizes, thus 
making the small sizes of wires very difficult to procure. 
Added to this, the delays in transportation, through em- 
bargoes and otherwise, have been very material, so that 
at times our actual shortage of, and delay in getting, ma- 
terial to our customers, have been nearly as bad as dur- 
ing the war period. 

We feel that if the transportation conditions were bet- 
ter and the embargoes all lifted, and things running 
through regularly, that prices would ease off some rather 
than stiffen, and, in fact, we find some easement the last 
three weeks. 

We always experience a seasonal let-down in volume 
of business except the little we do in holiday business, 
and this year is proving no exception. 

We look for a reasonable increase in volume during 
1923, but we do not look for any spurts or for mate- 
rial increase in volume during that period, nor, frankly, 
do we believe that a very sudden increase of volume will 
result as a most healthy condition. 

It is our impression that the European situation is 
the big underlying factor which will have to be more 
clearly worked out before we can see real stable and 
firm bases established. 

From J. J. Disosway, president, Cotton States Belting 
& Supply Company, Atlanta, Ga.—Every line of  in- 
dustry in the South Atlantic states is shaping up for 
greater production and more business in 1923. During 
the past three months there has been plenty of evidence 
that more wheels will turn and turn faster with the 
advent of the New Year. 

The most notable improvement is probably shown in 
the textile manufacturing plants such as cotton, yarn 
and knitting mills. These industries were the first to 
receive the set-back blow and naturally the first to come 
back. 

Plants crushing cotton seed and peanuts for oil, as 
well as the refineries of same, probably received the most 
deadly blow of all and have done little or nothing dur- 
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ing the past two seasons. This is particularly true of 
the smaller or independent mills. There is a sound feel- 
ing of assurance that this line of industry will begin 
to come back into its own with the 1923 season. 

Fertilizer manufacturers are beginning to feel optimis- 
tic over the situation and will put plants in shape for 
production commensurate with the increased demand 
expected. 

The saw-milling and lumber industry has been much 
handicapped in this section for lack of proper trans- 
portation facilities. This condition, however, is grad- 
ually improving and stocks on the yards are being re- 
duced. 

Suilding and construction statistics show all records 
have been broken in this section during 1922 and this 
condition promises to prevail during the present year. 

Collections have steadily improved. The majority of 
industries are amply financed to go ahead with enlarged 
operations. 

Upon the whole, it may be said the situation is stead- 
ily clearing and the trend for the future decidedly en- 
couraging to distributors of mill and machinery sup- 
plies. 


From Chas. A. Strelinger, president, The Chas. A. 
Strelinger Co., Detroit—We are glad to announce that 
our frame of mind is much more cheerful than that of a 
year ago, when, as you know, we had gone through a 
year of most depressing experiences. 

These experiences showed no sign of mending in Jan- 
uary, February or March of this year. Then there came 
a bit of blue sky and sunshine, and the brightness has 
continued to increase ever since, so that we are hoping 
and believing that our losses—if any—will be very little. 

Our outlook for the coming year is good, and we have 
every reason to believe that with plenty of honest effort, 
we shall be able to make an excellent showing for the 
year we are about to enter. 


From Paul Armstrong, Armstrong Bros. Tool Co., 
Chicago—We are pleased to accept the opportunity you 
offer us to convey to the readers of M1i_t SuppLies our 
experience during the year 1922, and our opinion as to 
the prospects for 1923. 1922 has been a very satisfac- 
tory year for us; not that it has equalled the big years 
of 1916-1920, but because we have found such a steady 
and healthy improvement during all the year, each month 
showing a substantial improvement over the preceding 
one. The normal demand for Armstrong tools is in- 
creasing steadily, and we look forward with satisfaction 
and confidence to 1923. 


From M. G. Sperzel, manager, Royersford Foundry & 
Machine Co., Inc., Philadelphia—We take pleasure in 
giving you our manufacturing and distributing expe- 
rience during 1922. The following is based on the per- 
sonal observations of the writer: 

I decided, in January, 1922, to be optimistic regarding 
business for this year. While I altogether did not be- 
lieve that business would come into its own this year, 
nevertheless, being in an optimistic frame of mind, felt 
that this would be a big help to me, and at every 
opportunity endeavored to impart this optimism to every- 
one who asked me for an expression as to what I 
thought of future business conditions. 

We market our product altogether through jobbers, 
and, naturally, after the inventories of our various job- 
bers were taken in January, we received some very 
nice orders, as we anticipated. Then February and 


March showed very little improvement. April was about 
as good as January, and in May business seemed to 
drop off again. In June for some reason or other, we 
had the biggest month we had had for two years pre- 
vious. July fell off, which we attributed to the labor dis- 
turbances, namely, coal and railroad strikes. In August 
business began to take a turn for the better, and since 
that time it has been increasing each month. In other 
words, in our particular business we feel that the last 
three months have been almost normal. 

Inasmuch as there is very little labor trouble at this 
time, and that most factories are operating, I have 
every reason to believe that business conditions within 
the next few months will be normal in most industries. 

The product that we manufacture has not entirely 
come into its own as yet, for the reason that even though 
the factories are operating, they do not find it necessary 
to further equip, but with the rush of orders it will 
be necessary to re-equip a great many factories and at 
that time we expect to get busy. I believe, the way 
conditions are at this time, that we will increase our 
business at least 50 per cent this year. It may be my 
optimistic temperament, but I am going to endeavor to 
double our business this year, and will do it if its “in 
the wood.” 

I have just given you an outline of my opinion, hav- 
ing consulted no one on the subject, just drawing my 
conclusions from the way we have found business con- 
ditions. 

From S. S. Clary, secretary-treasurer, James McGraw, 
Inc., Richmond, Va.—We are jobbers of machinery and 
mill supplies and, in commenting upon our experiences 
during the year just closed (1922), we would state that 
the first five months resembled very much the entire 
vear of 1921—prices continued to decline, there was lit- 
tle business to be had, and in addition to this, there was 
quite an amount of price cutting—consequently none 
of us made any money on the little business we did get. 
These conditions began to improve, however, in May, 
and since that time business has been better with us than 
we ever experienced. 

There is still a quantity of government material on 
the market, both used and unused, which, of course, in- 
terferes with the sale of new and first class material, 
which we jobbers are trying to sell. 

Our sales are confined to Virginia, North Carolina 
and South Carolina. Throughout this territory there is 
a great improvement in business generally. The prin- 
cipal crops raised are tobacco, cotton and peanuts, all 
of which made a large yield and brought good prices. 
When the farmer is prosperous, the whole country pros- 
pers, so of course we all want the farmers to make 
good crops and get the best prices. 

The manufacturing interests in this district are quite 
varied. We have cotton mills, steel mills, lumber mills, 
paper mills, manufacturers of locomotives, railroad cars, 
etc., some of the largest metal and woodworking plants 
in the country. The most of these factories have been 
operating full time and unemployment has been reduced 
to a minimum. 

There is a large amount of construction work going on 

new manufacturing plants, banks, office buildings, 
stores and residences. People are realizing the necessity 
of good roads and millions of dollars are being spent in 
road building. 

Collections are better than they were in 1921, al- 
though a great many concerns seem to lack the necessary 
capital to meet their obligations promptly. This, we be- 
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lieve, is due to the fact that they have not recovered 
from the heavy losses sustained during the period of 
depression. The farmers, too, have been organized 
within the last year and instead of selling their produce 
in early fall, meeting their obligations as far as possible, 
the organization pools the crops and sells as it thinks 
best, distributing the proceeds among its members pro- 
portionately. This arrangement, of course, keeps the 
creditor out of his money longer, that is, where the 
farmer has been selling his entire crop in early fall, 
it will now probably be six to twelve months before it 
is disposed of. We feel, however, if the organizations 
are properly managed that in the course of two or three 
vears the farmers will not be seeking so much credit. 

We have, within the last few months, increased our 
sales efforts and are preparing and looking forward to 
bigger and better business in 1923. 





From R. McPeake, assistant director of sales, The 
Diamond Rubber Company, Inc., Akron—Regarding our 
manufacturing and distributing experiences during 1922, 
with a forward look into 1923, we can only say that we 
have experienced, during the past year, a very encour- 
aging revival of business, with good and increasing de- 
mand for practically all rubber products. Contracts al- 
ready placed with us for 1923 indicate clearly a con- 
tinued and probably increased demand. 

Another encouraging feature, from the standpoint of 
manufacturer and distributor, is the fact that the lowest 
level of prices has undoubtedly been reached and passed. 
Rising prices mean increased profits all along the line, 
more especially to those who have the foresight to buy 
at the beginning of the upward swing rather than at 
its height. We believe, therefore, that stock purchases 
made now will bring substantial profits. 


From J. M. Hottel, vice-president and secretary, Delta 
File Works, Philadelphia—The come-back on Delta files 
in 1922 was astonishing and remarkable. By its contin- 
uous growth each month, and from July on, the de- 
velopment was perhaps as three to one, as compared 
with the first six months of 1922. 

We believe that 1923 is going to show an unusual 
volume, with greater activity, in all manufacturing busi- 
nesses, and that with the costs of raw material and 
labor, high prices are indicated. 

We advise dealers to anticipate their wants at least 
three months ahead. The wise distributor will do this 
and realize one of the biggest businesses in his history. 
The outlook was never better. 


From Anton Vonnegut, president, Vonnegut Machin- 
ery Co., Indianapolis—Reviewing 1922 on a strictly mill 
supply basis, it has been more favorable than looking at 
it from our point of view, which involves both mill sup- 
plies and machinery, because machinery purchases rep- 
resent a capital investment rather than a shop expense, 
and 1922 has not been sufficiently flourishing to create 
much enthusiasm for capital investments in most indus- 
tries. 

The most gratifying feature of our 1922 business is 
that it showed a steady improvement beginning from a 
very low mark last January to a very good peak in Sep- 
tember. The setback during the last few months is not 
discouraging because most industries curtail purchases 
a few months prior to the January inventory and be- 
fore the annual meetings. Even though world condi- 
tions are not favorable, domestic conditions are certainly 
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favorable and we interpret the let-down in our business 
since September as nothing more than a breathing space 
preparatory to bigger business in 1923. 

We are not looking for a boom this year, but from 
every angle the indications seem to point to a substan- 
tial and, we believe, a satisfactory increasing business 
for the next twelve months. If there were a boom, we 
would all get our share of business, but we believe the 
demand for mill supplies, machinery and other factory 
equipment will be just great enough to benefit the job- 
bers and dealers who will solicit business actively and 
intelligently, and who will execute it carefully and hon- 
estly with the idea of giving the customer a maximum 
of service. 

From A. Morris Carey, vice-president, Carey Machin- 
ery and Supply Company, Baltimore—We are glad to be 
able to say to you that the year 1922 has developed very 
much more satisfactory conditions than 1921. We pre- 
sume that most machinery and supply houses had a 
pretty hard pull in 1921, and we certainly were not an 
exception to the rule. In a way it was an advantage to 
us, because it made us “clean house,” and adopt more 
efficient and economical methods, and, thanks partly to 
this and to the steady revival of better business condi- 
tions, we have been able to do a very fair business on 
supplies during 1922. 

Our machine tool business is still far from what it 
ought to be, but we are hoping that this will also de- 
velop to a more normal state during the coming year. 
We are looking forward to 1923 with a good deal of 
confidence and hope, and if conditions continue to im- 
prove in Europe, and our export business continues to 
improve, we see no reason why we should not have a 
good year in 1923. 

From The Carlyle Johnson Machine Co., Manchester, 
Conn.—As regards our manufacturing and distributing 
experiences during 1922 and our belief as to what 1923 
will bring forth, we might say that 1922 has been a 
year mainly of house cleaning. By the end of the year 
the indications are that our sales will be 10 to 15 per cent 
above 1921, so that we will be running along about the 
general average of the country. 

During this vear we have had to hold down all ex- 
penses to the minimum and keep within reason in re- 
gard to new developments which we had in mind, that 
we would like to undertake. Gradually this conserva- 
tive policy is wearing off and business gradually bet- 
tering, but the process is surely slow. 

We are very much under the impression that we will 
have the same kind of a vear the present year with its 
ups and downs and with probably the results by the end 
of 1923 in sales being 15 to 25 per cent better than 1922. 

From Frantz Haverstick, president, Haverstick & 
Company, Rochester, N. Y.—We believe vou will find, 
generally speaking, that your subscribers have enjoyed 
a very satisfactory business year during 1922. If the 
earlier months were not all that could be desired, the 
later months, with the advancing markets, easily made up 
for earlier disappointments. Our own experience has 
been that 1922 has been above normal, each month hav- 
ing shown an increase in business over the preceding 
month, and likewise over the corresponding months of 
last year. 

As for 1923, we feel that, until the farmer’s purchas- 
ing power is increased by greater prices for his product, 

(Continued on page 55) 
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Big Triple Convention Next May in Cincinnati 


Three Mill Supply Associations, the Machine Tool Section, and the 
National Pipe and Supplies Association to Meet There the Same Week 


‘The big triple convention of the American Supply & 
Machinery Manufacturers’ Association, National Supply 
& Machinery Dealers’ Association and the Southern Sup- 
ply & Machinery Dealers’ Association will be held in 
Cincinnati on Thursday, Friday and Saturday, May 17, 
18 and 19. At the same place on Wednesday, May 106, 
the Machine Tool Section of the national association 
will hold its next meeting. The National Pipe & Sup 
plies Association will meet in the same city on Tuesday 
and Wednesday, May 15 and 16. Convention *head- 
quarters will be at the Hotel Sinton. This announcement 
of the selection of dates and place for holding the triple 
convention, together with the decision of the machine 
tool dealers and the pipe and supplies association to 
meet in Cincinnati during the convention week, promises 
to meet with universal favor among members of all the 
organizations. Indications are that Cincinnati, during 
convention week, will be host to one of the greatest 
gatherings of manufacturers and jobbers of mill, mine, 
steatu, machinery and allied lines in the history of the 
various associations represented in this field. 

Association executives have started already to boom 
the convention with the aim of securing one hundred 
per cent attendance. The central location of Cincinnati, 
the ample hotel accommodations afforded and the enthus 
iasm of the manufacturers and jobbers of that city in 
their invitations to the associations to hold the meetings 
there, are all arguments in favor of a successful gath- 
ering. In addition to these is the all-important factor— 
the importance of the problems which the mill supply 
trade is facing and the necessity of solving them without 
further delay. What some of the more important prob- 
lems are will be better understood by reading the state- 
ments from association executives which appear below: 

W. J. Radcliffe, president, The E. A. Kinsey Co., 
Cincinnati, and president of the National Association, 
states that all of the Cincinnati jobbers, as well as the 
manufacturers, are very enthusiastic over the coming 
convention. “We propose,” writes Mr. Radcliffe, “to 
make every effort possible to assure the success of the 
convention, and it is our wish that all of those who will 
favor us by attending will take home with them a real 
message, which will be productive of good results for 
them in the year 1923. The details of the convention 
have not been worked up as yet, because it is a little early, 
but we expect to have all of our committees appointed 
and ready to assume their duties early in January.” 

David C. Jones, first vice-president, The Lunken- 
heimer Co., Cincinnati, is chairman of the Cincinnati 
committee in charge of the arrangements for the con- 
vention. His statement with regard to the appointment 
of committees and plans for the big gathering follows: 

“No definite arrangements have as yet been decided 
upon for the conducting of the triple convention to be 
held in Cincinnati next May, nor have all the commit 
tees been appointed. The selection of Cincinnati as 
the conventon city having been determined upon quite 
late in the year, I have felt that it would be best to 
withhold the appointment of committees and_ the 
launching of any plans until after the holiday season. 

“It is the hope and expectation of all the local mem 
bers of the associations involved to make this convention 


one of the most successful ever held. We will endeavor 
to provide both business sessions and entertainment of 
sufficient interest to hold the attention of the various 
members attending the convention. From the reports 
we have received from the various organizations, we 
feel that the attendance will be most satisfactory.” 

Alvin M. Smith, secretary-treasurer, Southern Supply 
& Machinery Dealers’ Association, explains the reasons 
for the selection of Cincinnati as the scene of the big con 
vention, and points out the importance of a hundred per 
cent attendance, in the following statement to MiLt Sup- 
pLies: ‘‘The reasons actuating our executive committee 
in choosing Cincinnati for the 1923 convention were the 
overwhelming majority vote on the part of our members 
for Cincinnati as a meeting place, and our desire to 
accede to the request of manufacturers for a triple joint 
convention at least every other year. 

“We believe the members of our association should 
begin now to plan a 100 per cent attendance at the 1923 
convention, because of the continued problems of read- 
justments in the industry, and the problems confronting 
us due to secondary inflation, high overhead costs, trans 
portation and labor difficulties, all of which must be 
carefully considered by the members of our association 
who are interested in scientific business management. 
Furthermore, our membership is actively concerned at 
this time in the question of standardization of distrib- 
utors’ stocks and of the finished lines made by the manu- 
facturers. Much duplication, particularly in the smaller 
lines of goods handled by our industry, should be elimi- 
nated, and we are endeavoring to work not only among 
our members, but with the manufacturers toward sim 
plification and standardization of the entire line. 

“We are anxious also to bring about a closer point of 
contact with the manufacturers through an arbitration 
committee in the manufacturers’ association, working in 
conjunction with the executive committee of our asso- 
ciation, for the purpose of handling and adjusting all 
complaints and grievances relating to the memberships of 
the two associations, and for the arbitration of questions 
which cannot be settled at times between the secretaries 
of the two associations, and should thus naturally be 
referred to proper committees of the two associations for 
adjustment. 

“As previously advised, headquarters will be in the 
Hotel Sinton, and we already have started our campaign 
with our members, urging them to make reservations 
and arrange to attend the Cincinnati convention. We 
hope for an attendance of practically 100 per cent of 
our members. We are advised by the chairmen of the 
Cincinnati convention committee that they already have 
started to lay plans towards making the convention the 
biggest and best in the history of the three associations, 
and to that end we have advised them of our sincere and 
full co-operation.” 

Thomas A. Fernley, secretary-treasurer, The National 
Supply & Machinery Dealers’ Association, in announc 
ing the convention dates, made the following statement: 

“Cincinnati was selected as the place of this convention 
because it is centrally located and it was our desire to 
assist in making easy the selection of a city where a 
triple joint convention could be held. The hotel accom- 
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modations in Cincinnati are first-class and ample for 
caring properly for such a large convention as will be 
represented in the three associations. The interest of 
our western and far western members are served through 
a convention held at such a central point and then the 
progressive organizations in Cincinnati and the manu- 
facturers and supply houses there were very urgent in 
their invitation for all three associations to come to Cin- 
cinnati. 

“Tt is the plan of the National Supply & Machinery 
Dealers’ Association to develop a program along 
thoroughly constructive lines and in keeping with the 
tendency of the times to eliminate any frills or important 
subjects and to get quickly down to the development of 
accurate information and helpful data on such subjects 
as the cost of distribution together with a showing as to 
the varying expense of distribution by the manufacturers 
directly and of the employment of merchandising facili 
ties and economies represented in the supply dealer. 

“Tn co-operation with the government development of a 
better degree of service by the department of commerce, 
we shall endeavor to show clearly the manner in which 
distributing costs have been lowered through the work 
of such a trade association as this and it is our belief 
that the distributor will be more highly thought of and 
more generally recognized through such work as has 
already been done and that which remains to be taken 
care of in an intensive way at the Cincinnati convention. 

“The distributors of supplies and machinery who are 
anxious to keep their business abreast of the times and 
those who induce a better recognition of their business 


by both consumer and manufacturer will do well to plan 
to attend the Cincinnati convention.” 

Geo. D. McIlvaine, secretary-treasurer, The National 
Pipe and Supplies Association, confirmed the announce- 
ment of dates for the convention of this organization. 
“The members of our executive committee,” Mr. Mc- 
Ilvaine explained, “were influenced somewhat by the 
fact that the triple convention of the supply associations 
will be held in that city during the same week, and they 
were desirous of accommodating, so far as_ possible, 
those of our members who are interested in the other 
meetings. We have no affiliation with these other or- 
ganizations, but will be glad to welcome to our meetings 
all those jobbers who may go to Cincinnati in advance 
of the meetings of their own associations. 

“Tt is fair to assume that the week selected will be 
notable in the history of the supply industry, because 
we do not believe that at any other time have four 
national organizations convened in the same city at the 
same time. Another reason why the decision to go to 
Cincinnati was reached was because it is a central loca- 
tion, and it has always been the object of our executive 
committee to select a city where transportation costs 
would not be excessive from any section of the country 
where our association is well represented. Cincinnati 
is accessible from east, west, north and south, and this 
alone should bring a large number of jobbers and manu- 
facturers to the conventions. We have not yet definitely 
scheduled the features of our program, but it is in prep- 
aration and we will have some announcement to make 
shortly after the first of the vear.” 
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Acquired Ashton Business 


Wiley-Hughes Supply Co. of Trenton Now Owns Old Supply House 


Wiley-Hughes Supply Co. is a mill supply organization 
which recently took over the business formerly 
ducted by Joseph Ashton, Jr., at Trenton, N. J. The 
officers of this company are: LeRoy Wiley, president ; 
Joseph Ashton, Jr., vice-president, and Fred W. Hughes, 
secretary and treasurer. Mr. Wiley has been associated 
with Mr. Ashton for the past 12 vears as manager of 
the transmission department and his succession to the 
head of the company is a well merited reward for his 
long and consciertious service. Mr. Hughes enjoys a 
wide local acquaintance in Trenton. 

The business was established in 1846 at 13 N. Warren 
street, Trenton, under the firm name of Dunn & Ashton. 
Leather shoe findings formed the nucleus of the stock. 
In 1880 Mr. Dunn retired and the firm name was changed 
to Jos. Ashton & Son, this partnership continuing until 
1886 when Joseph Ashton, Sr., retired, leaving the busi 
ness under the name of Jos. Ashton, Jr. Following the 
retirement of the elder Mr. Ashton, leather belting was 
added as a stock item and the development of the busi- 
ness naturally led to the handling of mill supplies. This 
policy of expanding the business has continued up to 
the present time. 

In 1920 Mr. Ashton realized that the business could 
no longer continue to expand at the old location and 
decided to erect a substantial building in a more acces- 
sible location. The company is today located in one of 
the best equipped mill supply buildings in the Fast, sit- 
uated on New York avenue at Spruce street, with two 
railroad sidings on the property, and but one block distant 


con- 


from the Delaware & Raritan canal, which furnishes 
direct water transportation to and from New York and 
Philadelphia. 

The company has been local distributor of Dodge 
products for over a quarter of a century. It maintains 
a modern belt-repair shop, equipped with presses and 
tools to do all repairing of this class. An engineering 
department, with skilled engineers and designers of con- 
veving and elevating appliances, is maintained to furnish 
customers with assistance in solving transmission and 
helting problems. 

Trenton is situated on the main line of both the 
Pennsylvania and the Philadelphia & Reading railroads, 
between New York and Philadelphia and has the partic- 
ular advantage of an inland waterway direct to the 
Atlantic ocean. Its industrial expansion has been 
marked. The Wiley-Hughes Supply Co. aims to keep 
pace with the growth of the city and will make special 
efforts to develop and expand its department of elevating 
and conveying appliances. 

In a recent notice to their customers, the new com 
pany stated its policies as follows: “While we are noti 
fving you of the change in management, we also wish 
to assure you that our business principles will be identical 
with those which have always been characteristic with 
Mr. Ashton. Each article carried in stock will at all 
times be offered absolutely on its merit with the assur 
ance of a prompt, dependable and courteous service. 
‘To have and to hold the confidence and respect of our 
customers,’ is our slogan.” 
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A New Series 
of 


Mill Supply Catalogues 














For jobbers who may prefer a large catalogue page size, 
R. R. Donnelley & Sons Company now offer an additional series 
of mill supply catalogues, with a page size of 7'4 x 10% inches. 
This new series is being built “new from the ground up”. 


The handy 6x9 size, standard with the great majority of mill 


supply jobbers in the United States and Canada, will also con- 
tinue to be offered as heretofore. 


Since the Donnelley facilities, experience, and knowledge of mill 
supplies are now available for both sizes, it becomes a matter of 


the preference of the individual jobber as to which size to use for 
his catalogue. 


There are many points of advantage in this new series of cata- 
logues not available in other catalogues of the same page size. 
One of them is the most flexible system of selecting goods ever 


offered to the mill supply trade. Your selection of goods will be 
just as individual as your buying. 


A considerable investment of our own funds is going into the 
building of pages of the new series, and our Jobbers’ Catalogue 
Department has removed into larger quarters. But even with 
the enlarged department—by far the largest in the United States 
—our output of catalogues of the new series for delivery this 
coming season will be decidedly limited, and prompt action is 
advised. 


One of our layout men will be glad to go into the matter in detail 
with you by appointment. 





R. R. Donnelley €& Sons Company 


Jobbers’ Catalogue Department 
731 Plymouth Court Chicago, III. 
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Some Difficulties Facing Machine Tool Dealer 


Industry Must Conform to the Existing Laws of Economics, and 
Cooperation ts Needed to Correct the Present Fundamental Errors 


L.. Ei. 


Chairman, Machine Tool Section, National 

he dealer handling new machine tools exclusively 
has experienced many difficulties in the marketing 
of his lines, owing to the large quantities of rebuilt, 
so-called rebuilt, used, government owned, and sur- 
plus machine tools and those available at public sales 
and enforced liquidations. 

Many 


dealer created 


instances have been recorded where the 
a demand later satishied by attractive 
prices available from the aforesaid supply. His ex 
treme effort plus the attendant expense were for naught. 
Confronted with this abnormal condition, coupled with 
the practice of some builders in offering their own 
products in rebuilt form, greater intensity was directed 
to this branch of selling, with the result that the buyer 
became equally as intensive in securing this character 
of equipment in preference to new. 

From present indications, it looks as if the particular 
branch of activity will continue for some little time. 
Let us hope for a speedy liquidation at prices within 
reasonable bounds, as this result would greatly assist the 
stabilization of the industry. Each member is urged to 
contribute to that end on every possible occasion. Hold- 
ing machine tools for speculative purposes is fraught 
with great uncertainty and harm to the industry. 

Reference was recently made to the selling of ma 
chine tools on a basis of long time payment. It is sug 
gested that our members vigorously oppose such a move 
ment and at the same time instruct their credit depart 
ments to avoid the pitfalls of compromise that invariably 
follow any deviation from the customary terms of 30 
days net as the prevailing margin is insufficient to coun- 
tenance any other course that makes for additional ex 
pense channels. Attention is again called to the merit of 
the trade acceptance, as it affords an opportunity of cost 
reduction attendant in slow payments and trade abuses. 
experience has shown that it is carefully regarded by 
the acceptor and its stimulating effect on the receivables 
becomes apparent to the user. 

Are dealers’ costs too high? Or is his compensation 
inadequate? During the war period the increasing 
volume and attendant low cost of doing business made 
his road one of prosperity and comparative ease. This 
is reflected in the years 1919-20 in that commercial fail- 
ure—manufacturing, wholesaling and retailing—was 
less than any time during the preceding period of about 
36 years. 

Our secretary has recently tabulated figures covering 
dealers’ costs and the average indicates the necessity of 
giving this question most serious consideration. Houses 
dealing exclusively in machine tools are affected severely, 
as aside from their high costs, the used market further 
intensifies the situation, in that the necessary volume is 
not obtainable. It might here be in order to urge mem- 
bers doing both a machinery and supply business, to 
keep an accurate cost of both departments. The result 
might prove interesting for statistical purposes. 

The large surplus of used and rebuilt machines de 
mands a higher standard of salesmanship in those hav- 


"From address at recent Pittsburgh meeting of the Section 


SWIND* 


Supply and Machinery Dealers’ Association 


ing to do with the selling of the improved type of ma 
chine The past two years injected the price 
germ into quite a large number of buyers with the« 
result that investment values have suffered materially 

The so-called bargains available in rebuilt and used 
machines might prove less attractive if they would but 
tabulate the subsequent cost of repairs, additions, adapt- 
ability of the purchase to their shop conditions and 
last but not least, the valuable service obtainable in 
the purchase of new machines with the many cost 
reducing features embodied. 


tools. 


In face of these conditions, the salesman should bette1 
prepare himself by careful study of the more recent 
machine tool engineering development of the respective 
makes handled by his firm in order to counteract the 
bad effect of the price germ on the industrial market. 
The industry affords splendid opportunities to the young 
men equipped with technical training vision and a desire 
for accomplishment. However, if any thought exists 
that capacity for hard work is not an essential, he had 
better follow any other occupation. 

It might also be added that a definite training for 
short and intermittent periods mapped out by the manu- 
facturers, would greatly assist in his development to 
the advantage of all parties involved, including the dis 
criminatory buyer of machine tools, thus effecting a 
higher standard of distribution. 

I-xisting principles in the machine tool industry are 
sorely lacking in that the manufacturers too often depre 
cate their own creative abilities by asking too little for 
value delivered. The cause of this takes us back to the 
earlier periods of the industry while the development of 
machine tools was more or less an affair of the heart 
than of the head. 

In the desire to realize his mental picture of a cost 
reducing machine tool, our lovable Builder utterly disre 
garded the existing commercial factors involved. The 
anxiety for an introductory order automatically rele 
gated items of sustaining profit, return on investment 
and attendant overhead into the secondary or incidental 
class. May it not be here said that these elements were 
foreign to him, at the time? The reason of 
this unfortunate condition was obvious as the builder, 
in the great majority of instances, had graduated from 
the ranks of mechanics. However, even though he fell 
short on business acumen, he was, nevertheless, one of 
the many heroes that had passed unnoticed before us in 
the great field of industrial history. 


entirely 


Ot 


Therefore, let us pause for a moment even at this late 
day, and confer due recognition upon one so eminently 
and justly entitled to the distinction of having con 
tributed the essentials that made possible the establish 
ment of a basic industry second to none. In memory of 
his great achievement and his many sacrifices dedicated 
to the cause let us turn back the pages of and 
visualize his pioneer and foundation work. 

He fondled an idea but in order to assure the pros- 
pective buver of a square deal—a substantial part of 
his religious scruples—great difficulties were met in get- 


time 
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for DELICATE JOBS or 


ROUGH ONES 


On jobs like machinery, for re- 
pairing utensils, soldering eaves 
spouts and sheet metal work— 
and for such delicate uses as de- 
scribed above—Kester Acid Core 
Wire Solder saves trouble, time 
and expense. The reason is that 
the flux is inside the hollow wire 
solder. The same kind of solder 
and acid flux you’ve always used 
for best results, but in far hand- 
ier, more economical form. 
Send the coupon. 








CHICAGO SOLDER. COMPANY MS 1-23 
4215 Wrightwood Ave., Chicago, III. 


Please send me the sample spool of Kester 
Acid Core Solder described in your advertise- 
ment, no charges, postage prepaid. 

Name ssissiiicecvailcneuneaismcloneaneniensenontiaieannaies 


Address 































Right here is one of the dis- 
tinguishing features of the 





The high carbon steel sleeve is clamped to 





to revolve 





upon. 


Other Salient Points— 


Only Three Component Parts—steel sleeve 


welded to the steel collars—rollers and retain- 


ers—and housing. 


All Parts are Split—making installation easy. 


Fit All Standard Hanger Frames 


Roller Bearing 









the shaft, 


furnishing a durable wearing surface for the rollers. 
This sleeve, insteud of being, a separate part and capable 
of misadjustment, is. electrically welded to two steel 


collars by which the sleeve is clamped to the shaft. 
The collars are assembled and pround at the factory, 
making it impossible for the user to put them on the 
shaft except as they have been ground and fitted. This 
assures an absolutely true pround surface for the rollers 


Easily Lubricated with a grease gun. 


Double Roller Bearings for main or jack shafts 


and heavy belt pulls. 


Bond Roller Bearings and other 


Bond 


power transmission equipment is sold by 


leading supply houses. Dealers not 
ing them write for sales proposition. 


stock- 


Bond Foundry & Machine Co. 


Manheim, Lancaster County, Pennsylvania 


New York Office 
Bond Foundry & Machine Co. 
173 Lafayette St. 


Chicago Office 
Reeves-Bond Sales Co., 
39 S, Clinton St. 
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ting for comparison the e 
the 


“ist manubacturmy method 

ful manufacturing establish 
offering the opportunity for the new machine tool 
tablished in ti 


in voyue with HEE 


ment 


already « mental preture 


Modest in approach with hat in hand, he meekly 
offered his article and after naming: his guess price — let 
us say $0000 for comparison was bluntly mformed by 
the prospect that his figures were entirely too high, 
Immediately the prospect, with acrobatic propensities 
for figures plus note paper and pene, proved the 
equation im pound and Jabor with the result’ that the 
pioneer builder recerved: his first lesson a price prin 
ciple Incidentally, the result) so calculated immedi 
ately reduced the asking price to $175.00, thus closing 


the order without any further thought a 


of value included therewith 


to the clement 


Our beloved Builder with the formal letter order 
jealously tucked away in his inside pocket journed back 
home and delivered the cheerful new to his better half. 

Needh to sav that every price cub mau tL nece arily 
he accompanied by oa good excuse times haven't 
chanyved o thi particular cut of $125.00 was credited 
to “Opportunity in placing his first machine and having 
a set of patterns for the next order,” perhap 


lLlowever, the element of 


entimemnt too could not be 
Builder mamediately 
friend Wife that the prune hase of his new 


\ ould hnece 


neglected, so our beloved informed 


uit of clothes 
to be deferred until he 


Hew cost 


arily have received 


payment of hi reducing creation bhis was 


nothing short of a tragedy, as they both had planned 
the new suit prior to his closing the ordes 

Phis deplorable condition existed over a period of 
years and the price lesson as originally taught became 
an institution with him. Naturally, our lovable Builder 


could not afford a proper cost ystem and as to a sales 


man Ye God that was nothing short of unadultet 
ated luxury. 
Instead, he Iniked himself off and between horse 


drawn cars, good foot-work and a pocket 
fields were skirmished for the next order. Suffice it to 
beloved Builder was not a full fledged business 
man as he had mastered the two essentials, viz: ability 


to build machine 


andwich, new 
ay, oul 
and how to figure the selling price. 


On his next 
ten 


order, a carefully calculated delivery of 
named and immediately the pompous 
prospect demonstrated how to figure deliveries with the 


weeks wa 


result that the builder’s heart capitulated to the sugges 
tion of six week This was followed by more pride 
in the home-town so rather than violate his enviable 


promise of delivery, our lovable Builder kept his over 
alls in place after 7 VP. M.., but im so doing the Oppo! 
tunity for the third order slipped by 

The first week passed quickly and the following Sun 
day at church while the minister was 
mon, our lovable Builder took occasion to devise ways 
and means for getting the third order without checking 
his overalls. By that time you probably suspected what 
happened. Why of course! a child was born that morn 
ing in the church by our loving Builder, and was named 
Dealer. 

Naturally Father Builder, being penurious by neces 
sity but nevertheless steeped in the art of making prices 
and naming deliveries as acquired from his early custo 
mers, passed along this wonderful knowledge unto his 
son, Dealer, who being young and ambitious became an 
apt scholar. It was frequently hinted that this son was 
a very precocious child and the insinuation was never 
refuted. Judging what happened in after years, it does 


wreaching his ser 
| £ 
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seem that Father Builder was not quite perfect so please 
don’t be too harsh on Son Dealer. 

Then too, Father Builder was squeezed often in his 
day so he naturally gave vent to 
bringing up of his son Dealer. 
ing his majority, celebrated the event by rattling the 
family skeleton and much to his surprise, found that hi 
heritaye was not entirely free from commercial sin. 

Qn second thought, however, he readily conceded that 
the “old man” in his day had had a hard road indeed 
with many pitfalls, but was a good sport at that, even 
though frequent mention is made of his life having been 
a very sad one. 

With these facts in mind, our dutiful son, 
Dealer, no longer handicapped by horse-drawn vehicles, 
heavily hod shoes, et improved his opportunitie 
ome by using trolley cars, good business letters, long 
distance phones, etc., but with it all, he found that these 
well recognized facilitics entailed extra expense which 
placed an excessive burden on the penurious price prin- 
ciples, established by Father Builder. 

Then again he required an overcoat, gloves, and bette: 
food to protect him against the elements, and last but not 
least, the recreation of a summer vacation and an occas 
ional evening at the theatre. 


imilar feelings in the 
The latter upon reach 


histori 


lather Builder not being even remotely familiar with 
these essentials, became very much concerned about Son 
Dealer’s) mental condition this unfortunately 
estranged the family ties for quite sometime. How 
ever, during this interim, Son Dealer was compelled to 
find means and ways to offset his overhead expenses 
and in consequence hit upon the idea of adopting an 
orphan named Mill Supplies, and much to his surprise 
found in this new brother a very active and profitable 
worker. 


and 


The new combination did not please Father Builder 
but it impelled Son Dealer to take upon himself a wife 
with assurance that both including their prospective 
little dealers in the coming, could be hitched onto the 
vacation period, without impairing the family exchequer 
to the extent of making any sacrifices in buying shoes 
for the little dealers, that naturally grow with time and 
under the circumstances as outlined in the foregoing! 

\ll during the period, Father Builder followed his old 
fashioned ideas by offering his creative abilities on “‘a 
pound and labor basis” with the result that other indus 
tries often felt concerned about his mental condition. 

On the other hand, Son Dealer continued in the pro 
found love for his father and preferred not to mention 
the prevailing gossip owing to his disinclination to hurt 
his father’s feelings and pride. 

Then the war period came on and the examples » 45 
the other prosperous industries showed father t! Te 
value of his products was represented in its ability to 
perform and much to his surprise the purchaser volun 
teered to compensate him accordingly. Father Builder 
after vears and years of sacrifice and hardships, finally 
came into his own and without much urging joined his 
trade association but committed the folly of believing 
that his obligations ended with the payment of dues, 
putting nothing else into this work. 

He awoke one day and found that the buyer was 
again shouting vociferously the necessity of selling on 
“a pound and labor basis.” Unfortunately this incident 
struck him at a time when his vitality was low as he had 
failed to partake of the prescribed association diet. 
Plant additions and needless inventory also made him 
nervous, both conditions in combination had a fatal result 
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—Mechanical Leather Tanners— 


Mabbs - Chicago Rawhide Hydraulic 
Packing 


This is the genuine mechanical braided 
rawhide hydraulic packing, of which we are 
the sole manufacturers. It is the most dura- 





ble hydraulic packing in the market. 


Chicago Rawhide Mallets and Hammers 





Every mill 
dealer 


and automobile 


should stock these tools. 


Vulcanite-Krome Belting 
(Chrome Tanned) 


Chrome belt butts and mechanical chrome leathers 
of all kinds. 


37} The Chicago Rawhide Mfg. Co. 


1301 Elston Ave., Chicago, Ill. 


Branche LEWIS E. TRACY CO., 127 Broad St., 
Chicago Rawhide mi g. Co., 109 Broad St., 
Chicago Rawh . Co., 2310 Grand Blvd., 
Mechanical , Ltd., 79 Front 


\ex/ 


Ss: 


Boston. 
New York. 
West, Detroit. 
Street, East, Toronto. 
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GRINDING 


The CLARK GRINDER for lathe 
or tool post is just the tool for the average 
machine or auto repair shop. 

For grinding flat or round surfaces, and fin- 
ishing semi-finished pistons, it is ready, by 
throwing the switch, to turn out the work 
accurately and quickly. 


Write for complete catalog of Clark Drills and 
Grinders with built-in motors. 


JAS. CLARK, JR. ELECTRIC Co. 


INCORPORATED 


Factory and Gen’! Offices, Louisville, Ky. 


DRILLS 
AND 
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Williams’ Superior 


ae 


Drop-Forged Wrenches 


40 Standard Patterns: 


1000 Sizes 


J.H. WILLIAMS & CO. 


“The Wr 


BROOKLYN 
42 Richards St. 


BUFFALO 
42 Vulcan St. 


ench People’’ 


CHICAGO 
1042 W. 120th St. 


St. Catharines, Ontario 
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and the former ailment soon returned. It made him 
weak, in fact, to an extent where he retired to his former 
shell by resigning from his association. 

If this condition continues the other prosperous indus- 
tries may console him with beautiful flowers and a 
tombstone with the following inscription: 

OUR HERO 

Dedicated to the memory of one who sowed in “pounds of 
labor,” thus eking out a mere existence. While others reaped 
“creative values” with prosperity in abundance. 

\lways anxious for the order, with price a minor factor. 

Never thinking of his safety as prescribed by Du Brul, the 
doctor, 

Self respect forgotten and horse sense on the wane. 

Tell me fellow dealers, where to place the blame. 

The above prompted the question: If the builders’ 
askance price falls short of giving him a fair return 
on his invested capital, how can he possibly allow his 
dealer a fair compensation necessary in maintaining the 
much needed high-grade sales engineering organization ? 

There can be but one result—the industry must suffer. 
\ny business reflects the character and creative powers 
behind it and in quality can only be judged by those 
resp msible for its operation. 
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In order to stabilize the industry from a standpoint of 
finance, the dealer frequently errs in extending long time 
credits to purchasers who otherwise should look to the 
banks for accommodation covering the equipment and 
manufacturing needs as is customary with the railroads, 
public utilities, etc. In asking the dealer to assume this 
burden, and which consideration may later become 
involved in receivership and bankruptcy proceedings, 
may it not be reasonably construed that the seiler facil- 
itated the unfortunate result by giving assistance in 
straining the credit structure of the purchaser at a time 
when the banks curtailed his credit line, knowing the 
innermost weakness of the enterprise? With this in 
mind, every member of the association should lend his 
co-operation to a cause that will place the industry in a 
favorable position with others. 

Did the steel industry advance wages because labor 
was good looking or doing more and better work? 
Decidedly not! Somebody visualized the existing demand 
of the laws of economics and conformed therewith 
These laws show no favors and in consequence the 
machine tool industry must likewise bow to their dic- 
tation. 


Leather Belting Barometer 









Secretary, The Leather 





Leather belting is an accurate barometer of the condi 
tion of the industries, because leather belting is pur- 
chased largely for immediate needs. Idle pulleys con 
sume and require no belting, therefore belting purchases 
indicate active pulleys. The last six months of 1922 
have produced a belting demand that indicates that the 
existing industries have been utilized nearly to their 
normal capacity. They have not been working under 
forced pressure, and there has been little disposition to 
increase manufacturing facilities, but they have been well 
employed, and there is prospect that this employment 
will continue for some time, and leather belting is active 
or imactive with the industries. There is published 
every week, in a number of the daily and weekly busi 
ness papers, the reports of the actual sales made by 
those leather belting manufacturers who are in member- 
ship in the Leather Belting Exchange, representing about 
sixty per cent of the total product, and I know of no 
more accurate indicator of the condition of the indus 
tries than this. 

lor the coming year The Leather Belting xchange 
is going to have relatively a good business. It will sell 
no more belting than actually is needed for the trans- 
mission of power, but it is going to get a large propor 
tion of that field, because it is going to deserve it. For 
five vears now it has been working on the theory that 
its reward lies in rendering to the industries better sery 
ice. Through its research laboratory, at Cornell Uni- 
versity, its engineers are at work constantly studying 
the problems of power transmission by belting, in their 
relation to the manufacture of belting, and to its opera- 
tion, and gradually, though apparently very slowly, one 
fact after another is developed which has important 
bearing on one or the other of these phases of the sub- 
ject, and as a result of the application of these discover- 


Indicates That Business lor the New Year Will Be Relatively Good 
LOUIS W. 


selting Exchange, Philadelphia 


ARNY 





ies, American leather belting today is markedly superior 
in transmission qualities, and in durability, to the prod- 
uct of, say, five years ago, and to that made by any other 
nation. This has come about in two ways, first, the best 
belt has been improved so that it will transmit more 
power; and, second, there has been a standardization of 
qualities by which the inferior belts have been brought 
more nearly to the highest standard. The adoption by 
the exchange of the new federal specifications, has 
helped materially to this end, and has been a big step in 
advance. There now is something which never before 
has existed in leather belting—a definition of a “First 
Quality” leather belt. With the attention of the manu- 
facturers of sixty per cent of the leather belting product 
focussed on these specifications, standardization is easy. 

But service in leather belting is something more than 
an improvement in product, for the industries must have, 
not only better belting, but they must have belting better 
adapted to the particular drives on which it is to run, 
and they must know how to run it, and how to take care 
of it. The adaptation, and the running, and the care 
must remain in the hands of our salesmen, and it has 
become their duty to look after these matters, not in a 
perfunctory way, but actually to see that every belt 
sold does its full duty. It is not enough for them to sell 
the belt, for our interest in it continues long after the 
bill is paid, and until that belt is transmitting reliably and 
dependably its full measure of power at a suitable mini- 
mum of slip. We cannot afford to have an unsatis- 
factory belt running anywhere, as the product of any 
member of The Leather Belting Exchange. To accom- 
plish this we are selecting our men more carefully, seek- 
ing those who respond to our own conceptions of the 
service we desire to render, and educating these men in 
the technique of the product. 















































































































































































































Dodge Ball and Socket Drop Hangers 
with Standard and Self Oiling Bearings 
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Guaranteed by 








Everything for the Me- 


chanical Transmission 











of Power 
New York 
J Philadelphia 
Pittsburgh 
Dodge Hangers make good under Boston 
e.e Cincinnati 
all conditions Newark. 
= - ; ; : Chicago ; 
-onsistent performance under all conditions in all industries has made Atlanta ; 
the Dodge line of hangers, pillow blocks and floor stands without doubt Minneapolis 7 
the line of least selling resistance from the dealers standpoint. St. Louis 
The combined features of strength and reliability unquestionably point "fe 
to the Dodge Ball and Socket Hanger as the best buy regardless of cost. San Francisco 
The adjustable ball and socket feature provides a true universal move- 
ment of the bearing within the frame without permitting rotation with 
shaft. 
These hangers are furnished with standard, ring- 
oiling or capillary oiling bearings and are so stan- 3 
dardized that any size of hanger will accommodate 
a wide variety of shaft diameters. 





Write for full particulars and dealers proposition 
today. 


Dodge Manufacturing Corporation <-=2z75 
General Offices: Mishawaka, Indiana o- 


Works: Mishawaka, Indiana, and Oneida, N. Y. 
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Drop Forged Wrench Situation Up to Jobbers 


Armstrong Bros. Tool Co. Sent Out Referendum to Secure the 
Opinion of Mill Supply Field on the Number of Stock Finishes 
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Armstrong Bros. Tool Co., Chicago, has started a 
campaign to reduce the number of stock finishes of 
drop forged wrenches. The opening shot in the cam- 
paign was fired on December 4 when the company 
sent out a referendum to 1,000 mill supply jobbers in 
various parts of this country. Replies are already be- 
ing received in sufficiently large numbers to assure 
the company of the interest and support of jobbers in 
any movement which is destined to eliminate unnec- 
essary stock items. 

The referendum letter gives an inkling of the under- 
lying reasons for the company’s action. It also indi- 
cates that in the drop forged wrench manufacturing in- 
dustry there is a difference of opinion, the develop- 
ments of which are of vital importance to mill supply 
jobbers. This letter reads as follows: 

“For some time past we have felt that it would be to 
the advantage and profit of dealers, as well as of manu- 
facturers of drop forged wrenches, to reduce the num- 
ber of stock finishes offered to two at most, and pos- 
sibly to one finish corresponding to the present so-called 
semi-finished wrench, and which we believe would meet 
90 per cent of all legitimate stock needs; such a change 
would be in line with the policy suggested by the United 
States department of cutting out all non-essentials. 

“We are moved to present the matter for your consid- 
eration at this time by the fact that there seems to be a 
trend among certain manufacturers to increase the num- 
ber of stock finishes to four or five, which would cer- 
tainly increase the investment required by both dealer 
and manufacturer without a corresponding increase in 
sales. 

“You will no doubt appreciate the fact that unless a 
firm stand is made against this increase in the number 
of stock finishes now,. the entire trade will find 
itself burdened with a large variety of finishes, owing to 
the competition among manufacturers rather than to 
any real demand from the trade. 

“Tt is our desire to have our policy in this matter con- 
form to the wishes of our friends in the trade, and we 
have, therefore, decided to submit same to a referendum 
of our dealers, with the object of giving those who may 
be interested an opportunity of registering their judg- 
ment in this matter, which to us seems one of consid- 
erable importance. 

“We are enclosing herewith a self addressed postal 
card and would be glad to have an expression as to 
your preference in this matter. A report covering the 
result of this referendum will be mailed to those who 
co-operate by filling out and mailing to us the enclosed 
card.” 


soon 


Four questions are asked on the referendum. The 
first is whether the jobber favors increasing the number 
of stock finishes. The second is whether the jobber 
favors reducing the number of stock finishes. The third 
asks whether the trade favors having one stock finish 
only. The fourth asks whether the trade favors con- 
tinuing three stock finishes as heretofore. There is a 
space on the card for voting on each of the four ques- 
tions and for signatures and remarks. 

Most jobbers who carry wrenches as a stock item 
know that it has been the custom with the big manu- 


facturers of drop forged wrenches to make three stock 
finishes, one called unfinished, another semi-finished and 
the third finished. A few years ago Armstrong Bros. 
suggested the elimination of one of these finishes on the 
ground that it would be a great saving to both manu- 
facturers and jobbers and yet would not be any great 
loss, because from a strictly practical standpoint indus- 
tries served by drop-forged wrenches can be as well 
served with two finishes. Since that time, there have 
been been certain slight changes in finishes on the part 
of this and that product, followed very closely by com- 
peting manufacturers. 

Recently one of the manufacturers involved brought 
out a certain finish. This led another of the competitors 
to meet this step by adding to its own lines still another 
finish. In the usual course of events, the other manu- 
facturers would have two courses to follow, either to 
add to their usual finishes or ignore the action entirely. 

From the mill supply jobbers’ standpoint, according to 
several jobbers who have been discussing the subject 
since receiving the Armstrong referendum, the addition 
of an extra finish to the present list of three finishes 
would mean the addition of an extra complete line of 
stock of the extra finish in order to be able to supply 
any demand created by the manufacturer for that par- 
ticular finish. 

The final result of the refendum will be awaited with 
interest by both manufacturers and jobbers. It is hoped 
that the future policy of the wrench manufacturers will 
be adjusted to conform with the wishes of the jobbers. 

In connection with the problem, it is interesting to note 
that it arises just at a time when the mill supply trade 
has commenced to feel the beneficial effects of the 
government campaign to eliminate non-essential lines 
and to simplify industry. 

The big supply associations have given their hearty 
support to the government plan and within the past vear 
several of the industries allied to the mill supply field 
have made great advances along the line of elimination 
of excess items. Particularly noticeable have been the 
actions of the Nicholson File Co., Providence, R. I., and 
the Delta File Works, Philadelphia, each of which has 
eliminated upwards of 1900 items from its stock lists. 
The result from the standpoint of the jobber has been 
to eliminate his necessity of tying up a lot of capital in 
innumerable items which may be classed as slow-moving, 
with consequent saving of stockroom space and time. 

J. H. Williams & Co., Brooklyn, manufacturers of 
drop-forged tools, are of the opinion that the Armstrong 
questionnaire may create a misleading impression among 
dealers, and while approving the Armstrong idea in prin- 
ciple, give their reasons for objecting to its practical 
application so far as they are concerned. The following 
communication, signed by J. H. Williams, president of 
the company, was received by Mitt Supp.irs under date 
of December 14: 

“A questionnaire has been sent to some of the dealers 
in the hardware and mill supply trades by one of the 
drop-forged wrench makers which was presumably in- 
tended to elicit the views of the dealers as to the number 
of finishes of drop-forged wrenches desired by them. 
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6 bee extraordinary service rendered by Indestructible Conveyor Belt- 


ing in handling heavy, abrasive materials, is the result of wear-defy- 
ing construction that comes through the test with lowest tonnage cost. 


















It is primarily a heavy duty belt, designed for your toughest conveying 
job. The fact that so many Indestructible Belts are employed in this kind 
of work is the best proof of their superiority. 
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This questionnaire, however, is so framed that a very 
misleading impression of the actual situation on the 
important subject of standardization might be formed 
by those dealers who are concerned with but one aspect 
of the problem. Having no means of knowing to whom 
this questionnaire was sent, we are writing you in the 
hope of explaining the situation to the mill supply trade 
through you. 

“We are in cordial sympathy with the idea of taking 
a referendum of the trade, provided the questions are 
so framed as to bring out from the dealers a real con- 
sensus of opinion based on a fair and complete state- 
ment of all the various factors involved. The particular 
questionnaire merely asking each dealer whether he 
favors increasing or reducing the number of stock fin- 
ishes, or continuing three stock finishes as heretofore, 
or having only one stock finish, cannot but produce an 
almost unanimous response in favor of a single finish. 
This, of course, we know from our knowledge of the 
business without the necessity of a questionnaire, but we 
believe that if the specification of a particular finish 
had been called for the replies would vary considerably, 
according to the dealer’s major field of activity. 

“Assuming, however, that the only object of such a 
questionnaire is to get an accurate picture of how best 
to serve the various demands of all trades with fewest 
possible finishes, the questionnaire should convey the in- 
formation that rarely does a dealer carry more than one 
finish of wrenches and at most two, and each recipient 
of the questionnaire should be asked to indicate which 
finish he would choose and why. Then, too, it would 
have been illuminating to have asked for suggestions 
as to the solution of this question, based upon conditions 
that actually prevail as a starting point, which in short 
are: 

“That several different classes of trade have to be sat- 
isfied—the machinery supply, the motor supply and the 
hardware trade, for instance—as well as the various 
conceptions of the various manufacturers. One manu- 
facturer may believe in catering particularly to the 
luxury trade; the wife, let’s say, of the automobile owner 
or chauffeur who is looking for Christmas presents of 
an inherently practical nature but who would be at- 
tracted by an unnecessarily expensive finish, while an- 
other manufacturer will react to the demand of the 
buyer who wants utility at the lowest price possible. 

“It is also true that a company like ours, with a widely 
established business all over the world and catering to 
every class of trade, cannot wisely adopt a policy that 
quite conceivably might be adequate for another com- 
pany, which might have no substantial business, variety 
of customers or established prestige in that particular 
line to protect. For the very reason that our wrench 
trade is so widely distributed, we have not thought it 
wise either to capitalize our past efforts or to raise the 
hopes of those very few customers of ours who carry 
more than one finish by leading them prematurely to 
think that this reduction could be universally accom- 
plished. 

“Reduction, together with standardization of wrench 
finishes, is something that has been very much in our 
minds since the war, not only that, but we alone of the 
prominent wrench manufacturers have been willing to 
meet with government authorities to discuss how that 
result could be brought about. We are firmly of the be- 
lief that two standard finishes at most should be suf- 
ficient, and since certainly the savings to the manufac- 
turers would be in proportion to the size of their re- 
enective businesses, provided it be done in such a man- 
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ner as not to sacrifice volume, there should be no objec- 
tion on the part of any manufacturer, least of all our- 
selves. But the effort must necessarily be co-operative 
and must entail some sacrifice on the part of each manu- 
facturer, such as, for instance, the loss of some slight 
individuality to one, or some particular preferential finish 
to another, all submerged in the process of give and take 
for the common good. Until that can be accomplished 
as between those who have something to sacrifice on 
the altar of standardization, we cannot feel justified in 
raising the hopes of our good friends, much as we have 
hoped and actually worked to see a simplified program 
accomplished. In the meantime, however, the extra ex- 
pense, which is mostly a warehousing one, is not so 
serious as it might seem, and translated into the price 
of the product, it would be very difficult to find, since 
the differences occur chiefly in the later stages of oper- 
ations. 

“We regret that it was ever thought necessary to 
create a demand that didn’t exist by nickel plating a line 
like drop-forged wrenches, apparently for the sole con- 
sumption of the motor supply trade. It was a mistake 
in our judgment, but once this trade had been made rest- 
less again by another departure from accepted standards, 
this company has too many valuable customers in that 
trade not to supply a nickel plated or a gold plated 
wrench whenever desired, however much we might 
doubt its utility. We are, therefore, neither advocating 
nor striving to develop the use of our nickeled semi- 
finished wrench in preference to the finishes that have 
remained standard for a generation, which nothing yet 
has equalled for commercial serviceability. And for that 
reason we offer the nickeled wrench only in wrench set 
and wrench board sizes, in which we do not expect the 
mill supply trade to be in the slightest interested.” 

~to> 


CHANGED NAME AND LOCATION 
Capitol Supply Company of Lincoln, Nebraska, Has Moved Into 
New Quarters at Ninth and R Streets 

Capitol Supply Company, previous to January 1 the 
Capitol Plumbing Supply Co., Lincoln, Nebraska, is 
now occupying its new building at Ninth and R streets, 
where the company is in a better position to take care 
of its patronage. Although the business was established 
less than a vear ago, it has experienced a very successful 
first year, making it imperative that larger quarters be 
secured. 

The Capitol Plumbing Supply Co. was incorporated 
in March, 1922, and by May first had stocked enough 
material to begin distributing. The decision to add a line 
of engineers’ specialties, pumps and well supplies was 
followed by the move to change the company name, 
dropping out the word, plumbing. The officers of the 
company are: president, Lyman Searl; vice-president, 
J. W. Carr; secretary, Homer FE. Race; treasurer, M. F. 
Langley. The company is capitalized at $150,000 and 
carries an average stock valued at $100,000. Its terri- 
tory covers Nebraska and contiguous portions of Kansas, 
Colorado, Wyoming and South Dakota. 

President Lyman Searl made the following statement 
relative to the change: ‘The volume of business that 
has been placed with us by the trade, has exceeded our 
expectations, and we found our temporary quarters at 
233 North 10th street much too small to handle our 
business. The new quarters being much larger and also 
having fine facilities for handling material, will place us 
in a position to meet the wishes of the trade to a far 
greater extent than we have been abie to do thus far.” 
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Announcing 


PARKER POINTS 


A Monthly Message to 
Jobbers and Jobbers’ Salesmen 


HE aim of every mill supply salesman 
is to increase sales. 


The object of “Parker Points” is to help 
you sell more vises. 


Many purchasing agents, superintendents 
and foremen are still buying vises on the 
basis of price alone. To them a vise is a 
vise. But—if you can show them how a 
Parker vise is different; how it is the most 
economical vise to buy, because it will 
give longer and better service, you can 
outsell competition every time. 


Parker Superior Vises have seven fea- 
tures you should know about— 


Semi-steel Castings 

Renewable Steel Jaws (Pinned On) 
Solid Steel Bar Slide Strengthener 
Patented Swivel Base 

Tension Spring in Handle 

Solid Under-portion 

Extra Strong Screw and Nut 


NPPPPrr> 


Parker Eclipse Vises have all the above but No. 3. 


In order that you may be thoroughly familiar 
with these seven important selling points, we 
are going to devote our advertising space in 
the coming issues of Mill Supplies to a detailed 
explanation of them. One feature at a time 
will be shown and described under the head- 
ing of “Parker Points.” The first will appear 
in the February issue. Watch for it. 


The CHARLES PARKER CO. 
Master Vise Makers 
MERIDEN, CONN., U. S. A. 


PARKER 
WISES «& 


Grip Like a Grizzly 























Jenkins Valves 


are known 


EPENDABILITY AND 

SERVICE for over 58 years 

have given Jenkins Valves a repu- 

tation and name that are known 
wherever valves are used. 


Liberal advertising space sched- 
uled to appear regularly in more 
than seventy publications reaching 
those in every locality who specify 
or install valves, serves as a con- 
stant reminder of JENKINS 
whenever valves are required. 


The user is directed to “his sup- 
ply man”’—to you—for Jenkins 
Valves. He comes to you for 
Jenkins “Diamond” Valves, be- 
cause he knows 
that Jenkins serv- 
ice can only be 
expected from 
genuine Jenkins 
Valves. 


New York Boston Chicago 
Philadelphia 
Montreal London 

FACTORIES: 

Bridgeport, Conn. 
Elizabeth, N. J. 
Montreal, Canada. 
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All the work done in studying the prospect’s needs, 
perfecting the approach, presenting your proposition and 
convincing your listener, amounts to nothing if you do 
not get his name on the dotted line. 
is closed up, clinched for zood, you have nothing to 
report to the house but failure. 


Unless the sale 


All you can write in 
explanation of why a man did not buy has no effect with 
the salesmanager whose business it is to see that his 
selling force produces business. 

Near-sales, and almost-sales, and promises to buy next 
time will not help any in paying your expenses on this 
trip. What is going to happen next trip does not make 
any hit with the boss as a report on this trip. Sales 
today are what the house wants today. 

The closing of the sale is the climax of your prelim 
inary efforts. The more difficult the prospect, the more 
important that the final argument be the most powerful. 
Present the lesser arguments in favor of your product, as 
you lead up to the finish. Prepare the buyer with evi- 
dences of the need of your product and with proofs of 
what it will do, so that he will be in the most receptive 
mood when you come at him with your big closing 
argument. 

Watch your prospect’s face and eves as you proceed 
with him. Don’t talk over his head or out of the window. 
Talk right to him and scan his countenance for evidence 
of the effect of what you say to him. In spite of all the 
advantage of looking the buver in the eves observingly as 
you talk, not one salesman in ten does make it a rule to do 
so. There is a good deal to be read in the face of even an 
inscrutable man. The influence of your remarks can 
scarcely fail to show in some degree. You cannot tell 
how you are getting along with a buyer unless you 
watch his eves and his facial expression. [Experience in 
such watchfulness will develop the ability to read what 
is going on in the other man’s mind. 

There are some buyers vou cannot sell. Reasons for 
this vary, but always there are some men who do not 
need and would not be helped by 


purchasing your 
pre duct. 


But most buyers are possible purchasers, and 
if you are a fairly good salesman, you are going to reach 
a point with each of these buyers when he will buy if 
you present your closing argument at that instant, and 
accompany it with the “Sign here” action and speech that 
you have found most effectual. 

The moment of the crisis in making the sale is an 
unknown quantity. You cannot estimate in advance at 
just what point in your conversation or in your demon- 
stration it will come. It comes at different points with 
different men. It is this critical point that you must 
watch for and learn to recognize if you would close up 
a maximum number of sales. 

Sometimes, just when you think you have the prospect 
persuaded, he gets buck fever at the thought of the price 


Clinching the Sale 


-auccessfil Salesmanship 


By Frank Farrington 
All Rights Reserved 


*he is going to pay for what you sell. You might be 
selling to a small manufacturer his first delivery truck, or 
conveyor belt, or machine of some new type and high 
price. You satisfy him, apparently, as to the ultimate 
economy of the purchase. You lead him up to the point 
where he takes the pen you offer him to sign the order, 
but when he reaches the point where he is to take the 
final step, the price of the deal, the big figure it repre 
sents, comes to his mind. He suddenly thinks of that 
money as a sum he is going to pay out, forgetting all 
that vou have shown him about how the money is coming 
back in time, and more with it. He is confronted in his 
mind with a sum of money that is unusual in his trans- 
actions. ‘The figure staggers him and he lays down the 
pen and leans back as he says he doesn’t believe the busi- 
ness will stand such an expense. 

Then is the time when you must be ready to bring 
his mind back again to the advantages of the proposed 
purchase. ‘Mr. Johnson,” you say, “out in your factory 
there is an electric drill. It cost you, when you bought 
it, what was as large a sum of money in proportion to 
the size of your business as the price of this machine 
seems today. Hasn’t that drill paid for itself many 
times over’ Could you have developed your output as 
you have if you had continued with the old drill? Here 
you have the same proposition. 
ment. 


It is one of advance- 
We have to keep improving our mechanical fa- 
cilities or we cannot progress along with competitors. 
This machine you are buying is a money maker and the 
price, which looks large when considered by itself, does 
not seem much when you think of all that machine will 
do for you. The question you have to consider is not 
what does this machine cost, but what does it do, and 
I am sure you realize that it would be worth twice as 
much if you had to pay it to get the service it will give.” 

In that way you bring the prospect right back around 
to what the man gets. That is what you want to keep 
before his mind when he gets to thinking of the price. 
Keep him thinking of the machine as a producer, as an 
asset, as a simplifier of work and management. 

The prospect may hold back with objections that he 
can buy a similar machine for less money. Again you 
interest him best by the illustrative method. You may 
say to him, “Mr. Johnson, when you built this factory, 
you could have bought a piece of ground of the same 
size, just about the same sort of earth, reaching down 
just as far, with just as much room above it, for a hun- 
dred dollars if you hadn’t cared where it was located. 
You paid $5,000 and you thought you got a bargain, and 
you have never regretted it. Have you ever wasted any 
time wishing you had bought a hundred dollar lot?) This 
machine you plan to buy is the perfect product of twenty 
vears of experience. It is not an experiment. 


It is not 
cheapened in any way. 


It is the best we could make. 
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“PIONEER” 
STEEL SHAFT | a 





“THE PIONEER’, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
““PIONEER”’ of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the ““PIONEER”’, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THe “PIONEER” SteEL HANGER PEOPLE) 
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It will do for you what you could not do without the 
machine. With this machine you can increase your out- 
put and reduce your cost of operating and add to your 
net profits. You would not buy cheap material to use in 
your product. Would it be good business to buy a cheap 
machine to use in making up high class materials ?” 

Call the buyer’s attention also to the fact that machin- 
ery, just like goods bought and sold, pays a profit. Your 
prospect would think nothing of buying a thousand dol- 
lars’ worth of goods that could be sold at a profit - or he 
would buy five thousand dollars’ worth on the same 
He would not be worried by the figure, within his 
ability to finance the deal. In the same way the money 
put into better machinery will pay a profit and come back 
in the end, and the machinery will prove profitable. 

There are always prospective buyers who want to 
postpone their purchase. They will think it over until 
your next trip. They will wait until next year, or until 
they have more orders ahead, or this or that or something 
else. 

It is up to you to show such a prospect that if what 
you offer him is a good thing for his business, the sooner 
he gets it the better. If it will save him a thousand dollars 
in a year, it is costing him in actual money five hundred 
dollars to wait six months before buying. If the ma- 
chine you offer him is not an advantage, a money saver 
and a money maker, he does not want it or need it at all. 
You can admit that to him, but when you have proved 
to him that it is an advantage, then it should be easy to 
convince him that it is costing him a good deal of money 
to postpone the purchase. 

“Mr. Johnson,” you say, “if you ran out of that 
product of yours that is selling steadily, and on which 
you make a net profit of a thousand dollars each month, 
would you think of waiting a few weeks before pro- 
ducing any more of it, just because to produce it you 
had to buy raw material and pay wages for making it up? 
No, you would go right at the manufacture of goods to 
fill up the shortage. No other way would be good busi- 
ness. Here is the same proposition. Something that 
will put a definite amount of money into your pocket in 
a vear, half as much in six months, and you suggest 
waiting until next season before installing that machine.” 

When you bring these matters right home to a man in 
terms of money lost or saved, you show him just what 
postponement means. You make him think of the im- 
portance of immediate action to get immediate results. 

Sometimes a prospect wants to wait and consult some- 
one else, not because of that other person’s right to help 
make a decision, but because the prospect wants that 
other person’s judgment in the matter. You know that 
when a prospective buyer waits and consults someone 
whom you have had no chance to sell on the proposition, 
the answer is “No.” 

Why isn’t it fair to say to such a buyer, “It is not fair 
to vour friend, Mr. Johnson, to put the decision up to 
him. He has not had your opportunity to study into the 
matter. If you wish a fair opinion from another person, 
you should give me an opportunity to explain the ma- 

chine to him and show him what I have shown you. 
Otherwise you are compelling him to give you advice 
upon something about which he is not informed. This is 
a plain business proposition for the benefit of vour own 
manufacturing plans and no other man can know more 
about it than vou do.” 

Postponement of decision always works to your dis- 
advantage, except in the rare cases where the prospect 
absolutely will not sav “Yes” today. 
talk through to a logical climax. 


basis. 


Carry vour selling 
Force a decision on 
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the spot when you see that there is a chance for it. 
What may happen to the proposition between today and 
the next opportunity is uncertain, with most of the 
chances on the wrong side. 


ee 
INCREASED CAPITAL STOCK 
Barrett Hardware Co, of Joliet Has Increased Its Sales From 
$30,000 to $1,000,000 a Year 

Barrett Hardware Co., Barrett block, Joliet, Ill., job- 
ber of shelf and heavy hardware, mill and factory sup- 
plies, has increased its capital stock from $100,000 to 
$300,000. This increase, according to J. O. Barrett, 
president of the company, was made from surplus earn- 
ings, and the company offers no additional stock for sale, 
except for a few shares that the heads of the company’s 
departments are going to be allowed to acquire. 

The business was established in 1851 by W. F. Barrett, 
father of J. O. Barrett. The elder Mr. Barrett died in 
1879. Through speculation, what had been accumulated 
was lost so that at the death of the father, the son took 
up the burden with practically no capital. The first year 
after the death of the founder, the gross sales amounted 
to only $30,000. This year they will reach close to 
$1,000,000. 

In 1900, the business was incorporated with a capital 
stock of $50,000, and in 1907 the capital was increased 
to $100,000, from earnings. The present increase from 
the same source bears further testimony to the success 
of the business under the management of the present 
president of the company. 

The company owns its own building, a four-story and 
basement structure, 66 by 150 feet. It carries a large 
stock of mill supplies and heavy hardware, and in addi- 
tion to its jobbing business, does a large retail business 
in shelf hardware, stoves, auto accessories, and contracts 
for heating and tinning work. 

“We have been told so many times,” said Mr. Barrett, 
“that we have the best stock and finest store in the state 
that we begin to believe it.” 

—~<+or 


Spacious New Jobbing House 


United Plumbers’ Supply Co., Inc., New York, job- 
ber of mill, steam, engineering and plumbing supplies, 
will soon be completely installed in its spacious new 
business home on Exterior street, between 146th and 
149 streets. The company was organized in 1909 and 
has been located at 181 East 108th street, with ware- 
house at 184 East 109th street. The new building is 
a two-story concrete structure of factory design. A 
railroad siding helps solve the problem of freight 
shipments. The company expects to triple its business 
within a short period of time. It will retain its pres- 
ent quarters as a branch. 

~<o> 
Black & Decker Reductions 

Black & Decker Mfg. Co., Towson Heights, Baltimore, 
now announce further heavy cuts on certain items which 
the company is manufacturing in such quantities as to 
make reductions possible. This announcement, made 
public by the company on January 1, follows closely on 
the heels of the recent reduction from $39 to $28 in 
the price of the company’s quarter-inch portable electric 
drill. The new reductions announced are as follows: 
Half-inch special, reduced from $85 to $68; bench drill 
stand, from $33 to $28; post drill stand, from $36 to 


$32; six-inch electric bench grinder, from $56 to $38 

















BLACK & DECKER 


Price Reduction 


Effective 
Jan. 1,..1923 


BENCH DRILL STAND 
Old Price, $33 
New Price, $28 


HALF-INCH SPECIAL 
Old Price, $85 
New Price, $68 


QUARTER-INCH DRILL 


Old Price, $39 
New Price, $28 


Quarter-Inch 


# Portable Electric Beit 4 


Half-Inch Specia 


Portable Electric 'Dritt | 


Bench Drill Stand _ 
Post Drill Stand 


oa Six-Inch Electric 
=| Bench Grinder 


i trades and the seater for Black 
er products is so great that we are 
@ both day and night shifts. 


he large quantities required have en- 
[us to manufacture a number of our 


has so reduced the cost that we 
‘can now offer the tools listed at prices 
previously unthought of. , 

Not only have the high Black & Decker 
standards been maintained in all respects, 
but in keeping with the progress of the 
times a number of improvements” have 
been made, such as the use of a geared 
chuck instead of a hand operated chuck 

the Quarter-Inch Drill, more power- 


‘ make the 1923-models just a little bit 
Old | Reduc- | NEW inc: siping patere: 
Price _| tion | PRICE Vis BLACK & DECKER MFG.CO. 
$39 | $11 |_s28 Towson Heights, Baltimore, Md., U.S. A. 
——_ /— —j- — BRANCH OFFICES AND SERVICE TIONS CARRYING 
B 


| COMPLETE STOCKS OF PARI ERATED BY 
_ $85 _ + ” | $68 : FACTORY TRAINED MEN LOCATED IN 


BOSTON by SAN RUISCO DETROIT 
$33 | mi $28 NEW YORK PHILADBLPHIA CHICAGO 
| $32 ATLANTA KANSAS CITY CLEVELAND 


_ Canadian Factory, 344 St. James St., Moritreal, P. Q. 


The Best-Equy, Ged 
Shop Gets t Business 
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(Continued from page 35) 

there will be no permanent prosperity. We are opti- 
mistic as to the outlook, but we do not want to be car- 
ried away by wishes and expectations, without a calm 
survey of the facts of the situation. The industrial sit- 
uation in this section of the country is spotty, but on 
the whole satisfactory. As to the financial situation, we 
believe the business world has had its lesson in expanding 
unduly and unwarrantedly and now thinks before it 
leaps. Low money rates seem to show that the supply is 
ample for legitimate needs. 


From Il’. C. Longenecker, treasurer, The Toledo Pipe 
Threading Machine Co., Toledo, Ohio—Our business 
during the vear 1922 has in many respects been the most 
satisfactory of our career. By far the largest volume 
of business in any twelve-month period was put through 
our books. And, in the main, our collections have never 
been better. We carry over into 1923 a large volume 
of orders, so that the new vear will start off auspiciously. 
And our manufacturing program contemplates a large 
demand for general “Toledo” 


tools throughout the en 
tire vear. 


From Russell Bb, Reid, sales manager, Sharon Pressed 
Steel Co., Sharon, Pa.—TVhank you for your invitation to 
contribute to the annual review. We are showing prog- 
ress every day in our industrial trucks and trailers and 
hope to have an advertising proposition that will appeal 
to MILL Suppiies and to mill supply houses. A consid- 
erable percentage of our present pressed steel work is 
in the automotive and railroad line. There is no ques- 
tion but what the automotive line looks considerably bet- 
ter than it did a vear ago. In fact, each month this 
year has been a better month than most of us anticipated 
a vear ago. 

We are planning and equipping for a larger automo- 
bile business this vear. While the railroad business is 
the older and perhaps less temperamental business, it has 
had a few bad vears and we are looking forward with 
great pleasure for several years to come of pressed steel 
parts for railroads. Our industrial truck department 
is not exactly a competitive line, as we are figuring on 
producing an all-steel article of indefinite life and a 
greater carrying capacity than the less expensive wooden 
tvpe. 

We have to use papers like yours to educate the mill 
supply houses and the customers that, while this truck is 
all steel and costs more, it will outwear and weigh less 
than those made of wood and other material. Our prog- 
ress in a limited way last year has been very satisfactory. 

From Il”. R. Olds, president, The C. H. ood Com- 
pany, Syracuse, N. Y.—We have been favored with a 
constantly increasing business for the year 1922, and are 
closing the vear in better shape than was our fondest 
hopes at the beginning of the year. We are planning 
for and expecting that 1923 will be a considerably better 
year than 1922. 


From James Shaw, Chicago Solder Company, Chicago 

We take pleasure in stating that our manufacturing 
and distributing experiences during 1922 have been most 
pleasant and profitable. It might be of interest to you 
to know that at the time of the slump in the fall of 1920, 
we increased our advertising appropriation covering 
trade paper advertising as well as direct-by-mail work. 
This, together with concentrated sales effort, enabled us 
in the year 1921 to show an increase in volume of 10 


per cent over the year 1920. When we say that last year 
will show an increase of approximately 50 per cent over 
1921, you can appreciate why it is our experiences last 
year have been pleasant and profitable. 

Collections as a rule in all parts of the country are 
good. Orders being booked for future delivery have an 
indication of confidence on the part of our distributors 
for a good year in 1923. Unless conditions unforseen 
develop, the present year should be still better than the 
one just closed. 


From E. C. Roos, secretary, Schlangen Bros. Co., 
Chicayo—The year 1922 has been a very trying year for 
all business. It has been nothing more than a revival 
after the depression, and while our volume of sales has 
increased over 100 per cent over last year, the margin 
of profit has been narrowed down to a minimum. Jobbers 
purchased only their immediate requirements, which in 
turn naturally increased our manufacturing and distrib- 
uting costs. However, we are-of the opinion that the 
jobbers and dealers are pulling themselves out of the 
rut and will be prepared better financially to operate their 
business in the future, which in turn will help the manu- 
facturer, who is generally dependent on the jobber and 
retailer to sell his goods. 

The year 1923 should show a substantial increase in 
business of a more steady nature, unless, of course, 
unforeseen developments should happen, and we believe 
that consistent effort on the part of the jobber will 
reward itself. 

From G. M. Bockstahler, vice-president and manager, 
Indianapolis Belting & Supply Co., Indianapolis—With 
us, the first half of 1922 was not satisfactory, but we 
have enjoyed a very nice business the last half of the 
vear. We feel, that at least the first half of 1923 will 
compare very favorably with the last six months of the 
past year. What will happen the last half of 1923, we 
do not know. 

From H. L. Jobson, secretary-treasurer, Richmond 
Belt Dressing Manufacturing Co., Inc., Richmond, l’a.— 
Regarding our experience during 1922, and our antici- 
pations for 1923, we believe the belt dressing business is 
a pretty fair barometer of industrial conditions. Idle 
belts consume very little dressing. Our sales show an 
increase of about 75 per cent this year over 1921. In 
fact we just about equaled our record year, 1918, when 
“Wizard” was quite busy helping Uncle Sam with his 
little job in Europe. We don’t lose much sleep over 
prognostications, optimistic or pessimistic, of business 
prophets, but we do believe if we could eliminate politics 
completely for a decade and adopt as our motto “Nothing 
But Business,” we would leave the balance of the world 
so far behind they wouldn't catch up in a thousand years. 

From C. R. Gloeckler, manager, Pilley Packing & Flue 
Brush Mfg. Co., St. Louis—We are pleased to give MILL 
SUPPLIES a review of the business done by this company 
during the past year. The first few months of this year 
were, we might say, “draggv,” but along in April busi- 
ness began to pick up with us, and continued to increase 
throughout the balance of the vear. In spite of a de- 
crease in our prices averaging about 20 per cent under 
those for the year 1921, the increase in our business 
thus far is about 30 per cent over the total sales of last 
year. 


At this writing we have a considerable amount of 
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Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 


S im p | e "T 
tronges 
hanger ever made. 


@Note the ball and 
socket joint. 

QHanger can swing in 
any direction. 

@Not necessary to re- 


move hanger to raise 
or lower pipe. 


Write for 
“‘Our Silent Salesman’”’ 





Safe ty The Penn Engineering Co. 


Philadelphia, Pa. 
Always | ° 
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That is the absolute assurance you have i | 
with Libbey Gauge Glasses. Safety is guar- | . 
anteed in every process of manufacture, : Crescent Universal 
proved by test. : \ K ] oodworkers 


Libbey Standard Gauge Glasses are guar- 
anteed unconditionally for pressures up 
to 200 lbs.; absolute uniformity of size 
and permanent crystal clearness. 


OU do not have to cut the price 

to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCENT 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 


Libbey High Pressure Gauge Glasses are 
guaranteed for pressures up to 400 lbs. 
They are made with fused ends. Uniform 
in size. 

Libbey Gauge Glasses have passed every 
conceivable test of laboratory and in ac- 


Send today for catalog giving complete description of our band 
tual service. 


saws, saw tables, jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers. 


Gie 
Crescent Machine Co. 
96 Columbia Street 
LEETONIA OHIO 


We welcome inquiries 


LIBBEY GLASS MANUFACTURING CO. 
TOLEDO, OHIO 
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orders booked for shipment after the first of this year, 
in fact they are heavier than at any time when business 
was at its peak, and we consider this a good indication 
of brisk buying throughout the country, and that this 
condition will maintain during the year 1923. 

Our business is with the jobber and wholesaler ex- 
clusively, and with our present amount of future business 
on hand, we have every reason to believe that year 1923 
will show a substantial increase in sales over 1922. 


From William O. IWales, president and treasurer, 
Brown-llales Company, Boston 
and steel. 


We are dealers in iron 
We are pleased to state that in our particular 
line of business there has been quite an improvement 
since last May, and business has been very good during 
the fall. It is beginning to let up just now, and we do 
not expect very much until after the first of the year, 
perhaps not until spring. Our impression is that the 
first part of the year may be fairly good but we doubt 
if the improvement continues all through the vear. 
There has been a large amount of building in Boston 
and vicinity, many small dwelling houses. The 
however, is still so high that we do not understand where 
the money comes from to carry on as much construction 
as there has been. Neither do we quite see where the 
tenants or owners can afford to pay the prices asked. 
There seems to be plenty of mopey to be loaned but 
banks do not apparently feel justified in advancing 
normal amounts of money required, based on the present 


cost, 


cost, as the feeling seems to be general that a shrinkage 
in value will have to be provided for in the not ver\ 
distant future. 

We do not believe it is the time to carry a large stock 
as we would not be surprised if prices receded somewhat 
from the present level. We think that it is wise to be 
cautious under the immediate outlook and do not see how 
this country very prosperous with 
existing abroad as they are. 


can be conditions 

Our impression is that the farmers, taking the country 
as a whole, are not in a prosperous condition, in fact 
the prices they are getting for produce is not sufficient 
in many cases to cover the cost. On the other side of 
the question, is the large amount of money being spent 
for automobiles, and to some extent, for luxuries. It is a 
situation that is somewhat difficult to understand, but 
hope for the best. 


From EK. G. Esslinger, secretary, National Grinding 
Wheel Co., Inc., Buffalo, N. Y.—Our experience for the 
last twelve months has been that all manufacturers have 
sharpened their wits and pencils so as to bring manu- 
facturing costs down and quality up so that their prod- 
ucts gave service, and staved sold. This was apparent 
from the careful selection and attention given to the 
purchase of abrasive products and machinery. 

lor the year 1923 we feel that all will be busier, more 
goods produced, due to small stocks carried in all lines 
the past two vears, as reports show smaller inventories 
on hand now than a vear ago. If congress gets down 
to business and ceases playing politics, it surely will 
creat quite a revival in foreign sales of American prod- 
ucts. Without a return of large exports from this coun- 
trv, we cannot see any perceptible gain in volume of 
business. 

There are many factors going to enter into the vear 
1923’s business—the industrial labor unrest, wages, the 
nation’s workingman’s homes, and the building of the 
same, real estate improvement financing. There is bound 
to be a lull in building operations if the cost of financing 
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is not remedied. Instead of so much money being re- 
invested in stocks and bonds or preferred stock issues of 
high interest, there must be more money put into real 
estate first mortgages to allow Young America to buy 
a home and not have 20 per cent of purchase price rep- 
resent the cost of financing it. Increased contentment 
among workmen and happy homes means business pros- 
perity for the nation, increases money circulation, and 
creates more individual surpluses. [very line of manu- 
facturing business is vitally effected in curtailed new 
building operations causing thereby low production in 
all mills. 

From H. Perpall, Philadelphia Belting Company, 
Philadelphia—We have passed a very satisfactory year, 
which has been good all year beginning with January 
but especially good the last six months. As our product, 
leather belting for power transmission and leather pack- 
ing, is exclusively used in the factories, we of course 
can only be busy when general manufacturing is good, 
excepting that as we reach practically every line of 
manufacturing some few lines may be dull when the 
others are busy, and we might still be busy under these 
conditions. %, 

However, from what we can see through our sales, 
nearly every line of business was: pretty active the last 
six months of 1922, and we believe that business has 
obtained enough momentum to carry over for a good 
part of 1923, but if price advances continue as they have 
been the last few months, we are afraid this will have a 
quieting effect on business toward the middle or end of 
1923. If these tendencies are controlled, it is quite pos- 
sible that we could go right through next year without 
any slackening of the pace. 

From John E. Lambert, president, Clayton & Lambert 
\lfg. Co., Detroit—lIt is very easy for us and all manu- 
facturers to tell just what has happened during 1922. It 
started in very quietly. As a matter of fact, most manu- 
facturers’ and distributors’ business was at a very low 
ebb. Practically every manufacturing company in the 
country was doing business during the first two or 
three months of 1922 at a loss or with little or no profit. 
However, business steadily improved, and, after the 
first three months, we believe that the majority of manu- 
facturers began to make money. This, in all probability, 
was true of the distributors, as the distributor’s business 
must have increased before he could make his demands 
upon the manufacturer. 

As the year progressed, business steadily improved 
until at the present time it is probably approaching, in 
volume of goods distributed, the highest peak reached 
in the past and even, as judged by the dollar, makes a 
very favorable comparison to past boom times. As a 
matter of fact, the principal difficulty now with the manu- 
facturer and the distributor is to get the materials or 
the finished product that he needs. 

In this particular territory the writer is sure that there 
never has been as heavy Christmas buying so early as 
is the case this vear. The large retail houses in this city 
are breaking all past records in the sales of holiday 
goods and most of these purchases are of a substantial 
character. Practically every manufacturer has more 
business booked, more orders in hand than he has ever 
had at this season of the vear. 

It would seem that 1923 promises to be one of the 
best years that the country has ever experienced, and 
that there is nothing but good cheer ahead of us. We 
believe that this prediction is in line with the predictions 
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Gandy Belt brings other business to a dealer. It builds good will and th 
satisfaction for the man who sells it. 


That is the kind of a belt you want to stock—sound, dependable, uniform 
in high quality. 


Gandy is the original stitched cotton duck belt. 


Its reputation is built h 
on long wear and satisfactory service. 


Full particulars of dealers contracts sent upon request to established 
dealers. 


“It’s the Belt with the Green Edge.” 
THE 


GANDY BELTING COMPANY : 


) 
MAIN OFFICE AND FACTORY: 757 WEST PRATT ST., BALTIMORE, MD. 
New York: 36 Warren Street. 








Chicago: 552 West Adams Street. 
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of experts who have been going over this matter. So far consequence, we have recorded one of our best years 


as our company is concerned, we are planning on taking 
care of a much larger business in 1923 than we have in 
the year past. 


From I'm. B. Paulscraft, vice-president, R. K. Carter 
& Co., New York—RKegarding the year 1922, we feel 
that considering the difficulties that harassed the trade 
and the problems that had to be solved, business, speak- 
ing broadly, exceeded expectations and most encouraging 
progress was made towards stability and_ prosperity. 
What is still sorely needed is further readjustment of 
the prices of commodities in their relations to one 
another, more liberal immigration laws, less government 
interference with the railroads and general business and 
real co-operation on the part of labor towards the adjust- 
ment of wages consistent with reasonable production 
costs. We confidently expect a continuation of favorable 
business through the first half of the year, and perhaps 
through the entire vear. 

From E. 1. Leighton, secretary-treasurer, Leighton 
Supply Co., Fort Dodge, lowa—The year 1922, just 
closing, has been an improvement over 1921. Our 
business shows an increase of between 20 and 25 per 
cent. This great agricultural region has not vet revived 
after the terrible depression and deflation of agricultural 
prices. Business has been spotted. 

At the present time we feel that the farmer would be 
in a much more happy frame of mind if he were able 
to secure freight cars for shipping his large crop which 
he has been blessed with this season. The freight car 
situation makes it impossible for our dealers to collect. 
If this improves, we feel sure that with improved condi- 
tions in general, 1923 will be a very much better year. 

We are living in the greatest agricultural state between 
the two oceans. We feel that the character of the grand 
old state of Towa has been maligned by those who like 
to talk, and know little of the true condition. Towa 
never was “broke” and never came anywhere near it, 
and when she comes back, she will come back with a 
whoop. Keep your eyes on Towa. 


From F. H. Payne, president, Greenfield Tap & Die 
Corporation, Greenfield, Mass.—At the beginning of the 
year 1922 we, as well as the jobbers and supply houses 
in this country, were carrying a large stock of the goods 
of our manufacture so that the first six months of the 
year was a period of low production as not only we, but 
out customers, were reducing inventory. Since that 
period, however, there has been a decided and steady 
improvement each month in the amount of orders 
received, which has necessitated our more than doubling 
the number of employees that we had on the first of 
the vear. 

We are feeling extremely optimistic for 1923 business 
as the stocks in the hands of the jobbers and supply 
houses of this country, with hardly an exception, are 
low, and, incidentally, with the improvement in the rate 
of exchange of sterling, there will undoubtedly be a 
much larger volume of export business. 


From Charles C. Ely, treasurer, Trimont Manufactur- 
ing Co., Inc., Roxbury, Mass—We are pleased to say 
that the building and construction boom that has been 
pretty universal after the several years of restricted 
efforts in that direction, has naturally carried manufac- 
turers of wrenches and pipe tools along with it and, in 


of production and sales. We do not consider that the 
accumulated demand for building and construction work 
of all kinds has yet been satisfied, and we are therefore 
looking for another year of good demand for piping and 
pipe fitting tools. 


From J. C. Whitlam, J. C. Whitlam Mfg. Co., Wads- 
worth, Oh:o—The past year’s volume of business has 
been very satisfactory to us. Our sales during the first 
half of 1922 were not up to expectation, but the increase 
during the last six months has brought our sales far 
above any one of the twenty-two years we have been in 
business. 

Our belief that 1923 will be the greatest year for all 
lines of business that this country has ever experienced 
is based on the buying attitude of the building trades, 
and dealers in their supplies in all parts of the country. 

The increase in number and size of orders, as well as 
reports from all sources and sections show that building 
is on a healthy boom, and if producers of building ma- 
terials do not again go wild on prices, we look for a long 
period of prosperity. 


From Paul J. Kihl, Buffalo Belt Dressing Company, 
Buffalo—The year 1922 was a prosperous year for us 
and we expect that the year 1923 will be a 
vear for belt dressing. 


banner 


From A. H. Ihsen, secretary, \jax Manufacturing Co., 
Pittsburgh—During 1922 we found a slow and irregular 
improvement in business, but with considerable improve- 
ment in the last two months of the year, and from all 
visible indications business will on improving 
slowly. We ourselves had no especial reason to be 
dissatisfied. Of course, it depends a lot on the point 
of view in which you make a comparison. If we com- 
pare present conditions with the mythical good old times 

those times in which the postman brought a big lot of 
mail each morning, containing nothing but orders and 
checks, and grateful letters from a few old customers 
asking for a repair part for a machine which had been 
in service 25 years continuously—if we compare with 
those days, then we may perhaps feel somewhat peeved. 
But if we just reflect a little on the conditions in certain 
parts of Europe, Asia, and in some of the poverty 
stricken areas of our own country, then we indeed have 
no reason or right to complain. 


keep 


The new year always holds out promise, but we believe 
that some of the necessary things to be accomplished 
are to have reductions in all taxes, local, state, and 
national, and there is no reason why it cannot be done. 
Especially should the farmer’s burdens be lightened and 
his condition bettered in every way. We need good 
farmers more vitally than we need the immense number 
of young men that are going into the less useful occu- 
pations of this country. Too many of our young men 
are afraid to do any real work—they will take up almost 
any occupation just as long as it permits them to wear 
a white collar all day and keep their hands soft and 
clean. If every young man were obliged to serve a 
few vears of his young life in a foundry, or machine 
shop, or mill, it would be of inestimable benefit to him 
and to the country in general. 

Also, let us cease to knock the railroads. They have 
built up our land, and we need them, need them most 
intensely, and need to have them in good physical and 
financial shape. If I were going to take an auto trip 
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The LEMLEY Clutch 


The clutch that is simple in design and has 
power to spare. Note the features—free 
floating fibre discs—extended sleeves on 
which can be mounted cast iron, steel or 
wood pulleys, sprocket wheels or sheaves. 
Also made as cut off couplings, for use 
where it is desired to have one section of 
line shaft idle while remainder is running. 


Our clutch experts will gladly 
give advice based on over 
thirty years’ experience in this 
field. You will not be obli- 
gated in any way. Just send 
in details of your conditions 
and we will tell you promptly 
just what is needed for your 
particular case. 


Write for Catalog L-21 


W. A. Jones Foundry & Machine Company 
Main Office and Factories: 
4411 West Roosevelt Road, Chicago 


Branch Sales and Engineering Offices: 


NEW YORK, N. Y. MILWAUKEE, WIS. 
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to Kalamazoo and my neighbor across the way would 
ask me to freight along in the car a casting weighing say 
a hundred pounds, I would think more than twice of 
hauling it along at 80 or 90 cents, which the railroad 
gets. 

It is a pity that European statesmen cannot use a little 
forbearance and common sense and pull themselves out 
of their difficulties. If they would remove some of 
their barriers of hatred, race intolerance, and travel and 
mingle among each other, as we do here in this country 
and Canada, they would perhaps soon come to the con- 
clusion that they will get along far better by letting the 
other fellow have a little bit also. 


From John J. Serrell, Snuth & Serrell, Newark, N. J. 

Kegarding our flexible couplings which are used on 
direct connected machinery, there have been no price 
changes in 1922. We have had an increase in sales of 
about 38 per cent over 1921. We attribute this increase 
in sales to greater activity in industrial construction and 
to a more general use of direct connected units. <As 
the increase in business with us dated back to last June 
and each month has been a little better than the previous 
one, we expect 1923 to be considerably better than 1922. 

All things considered, we look forward with consider- 
able faith that 1923 will show as much improvement 
over 1922 as that year has shown an improvement over 
1921, for we are getting back to normal conditions. 

From Il’. J. Radcliffe, president, The E. A. Kinsey Co., 
Cincinnati—We are pleased to give MILL SuppLies a 
statement relative to our distributing experience during 
1922, and our belief as to what 1923 will bring forth. 

Relative to the first question asked, our volume for the 
vear 1922 has been very good, but we regret that the 
profits have been only fair. 

One of the disappointments for 1922 is the cost of dis- 
tributing. We were very much in hopes that it would 
be possible for us to show a slight decrease in the cost 
of distributing, but instead we show quite a material 
increase. Our thought now is what is the best method? 
\ distributing company such as ours is forced to render 
certain service to its customers. We also feel that we 
should maintain our stock in order to give this service, 
but with the continual increase in cost, we do not see 
how these points can all be covered, unless the manufac- 
turer can find a wa yto allow us more remuneration for 
our efforts. 

Answering the second question you ask relative to 
what 1923 will bring forth, we are naturally optimistic, 
and we feel that the general business conditions of the 
country for the first four months at least, in 1923 will 
show an improvement over the last four months of this 
year. But everyone must realize the fact that production 
and not money makes business prosperity, and_ that 
wages and profits come from the same source, namely, 
production. We sincerely trust that the viewpoint of 
labor will be in the right direction for the present year. 

We believe there is a good prospect in the building 
industry; from the experience we have here at home, 
we believe that our building program for 1923 will be 
even greater than 1922, and in 1922 we exceeded several 
years past. 

As to price which we will have to pay for the various 
products which we distribute, there is no doubt but that 
there will be a slight advance on some of them. We are 
under the impression, generally speaking, that manufac- 
turers will close the year 1922 with their order books 
fairly well filled; as to the profit these orders will carry 


we naturally are not in a position to say. Quite a few 
of our manufacturing connections have mentioned that 
there will be a scarcity of certain commodities, but we 
do not think that distributors, generally speaking, will 
find it difficult to secure the goods when they need them. 

One of the handicaps we are all experiencing today 
is the slow movement of freight. We are of the opinion 
that after the first quarter of next year we will see a 
very material betterment along these lines, as we feel 
sure that the railroads are making every effort to increase 
their equipment and improve their methods of handling 
freight. 

Just what conditions will be during the summer and 
fall of next year is rather hard for us to try and guess 
at the present time, but if conditions remain favorable to 
building and manufacturing, without any material 
increase in strikes, etc., we cannot see but what the last 
part of the year will show continued prosperity. 

From N. Al. Gladding, vice-president, E. C. Atkins & 
Co., Indianapolis—We have not posed as prophets in the 
past and do not believe much is prophesying, any more 
than that we consider it is a sensible plan to guide our 
future actions as far as we can upon our past experience. 

We feel there is nothing new that we can tell the 
business world, because every man of intelligence who 
reads the daily papers and keeps up with the times in 
that and other ways, knows that the best men in the 
various civilized governments of the world who care 
anything about having the economical and social affairs 
of this earth settled on a decent basis, are doing their 
best at the present time to work upon plans that will 
bring about that end. 

Take, for instance, our own government. No better 
set of men or higher-minded men ever lived than those 
who are now guiding the destinies of our nation, and we 
believe that they are earnestly and sincerely doing their 
utmost to bring things to a normal condition. 

The recent election in England also shows that that 
nation is tired of schemes and experiments and wants to 
get down to real solid and substantial methods of living 
and government. 

In the meantime we do not see much to worry us 
about 1923, if everybody will pitch in and work. 

The worst thing that we have to contend with in this 
country at the present time is to do away with the tend- 
ency on the part of some people to get all they can for 
nothing; to catch the man who would rather steal the 
payroll than do an honest day’s work; and to do away 
with a large amount of crime in general; all of which 
is up to our local and state governments as much as the 
one at Washington. 

There is a lot of missionary work to do in this country. 
We can hardly point the finger of scorn along social 
lines to any other nation. Knowing all this, we have to 
look out and not be too intolerant. Perhaps that is one 
of our troubles now, but we realize this is no place to 
discuss temperance, intemperance or prohibition. 

Prices have been tending upward, the reason for which 
is obvious; viz., the cost of manufacture and selling. 
We “cannot dance without paying the piper,” and con- 
sumers cannot complain about prices if they are helping 
to keep them up by their own demands. 

Taking everything, however, by and large, we have 
been a lot better off during 1922 than we were in 1921, 
and we look forward to 1923 in a hopeful manner, be- 
lieving as we do that some of the unsettled problems will 
be solved and that we will all be happier in a year from 
now than we are today. 























QUPPLIES 








If You Make Anything in 


METAL - GLASS - RUBBER 
CELLULOID - WOOD or 
COMPOSITION — 


You will be interested to know of new ways to improve 
the finish, the process of manufacture as well as the sale 
of them. More profit can be gained in this way with 
less effort than in any other way—We are supplying our 
sand blasting outfits to manufacturers who never knew 
what a sand blast was—they wanted results. 


MAN S AND BLAST 


a dry, clean method of doing work you are now doing 
in a haphazard, dangerous, and costly way—INVESTI- 
GATE IT! 















CATALOG O-SB. 


LEIMAN BROS. 


: } 81 Walker St., New York 


‘ a Vakers of Good Machinery 


for 35 Years 








No Matter What You Make 
You Need a Blower 


Perhaps you have one already that is giving you trouble 
—noisy, not enough air, etc. Get a machine that won't 
exasperate you, causing you trouble and annoyance and 


costing you money in reduced production or shut down 
when most needed. 


LEIMAN BROS. POSITIVE PRESSURE 


BLOWERS 


Take Up Their Own Wear 


They work without your thinking about them—small 
ones and large ones. 


ALSO USED FOR VACUUM in connection with auto- 
matic machinery for filling bottles, labelling, package 
wrapping, addressing, mailing, paper feeding in printing 
presses and ruling machines, gasoline filling stations for 


The Simplicity of Leiman Bros. Blowers and Vacuum Pumps measuring the gasoline automatically, domestic oil burn- 

is here shown. The wings slide in and out. No Springs. sean as : 

They scoop up the air and none escapes. Nothing to get out ing heating outfits and hundreds of other uses in every 
of order—few parts business. 


CATALOG O-B 


LEIMAN BROS., 81 WALKER ST., NEW YORK 


MAKERS OF GOOD MACHINERY FOR 35 YEARS 








When writing to Advertisers please mention Mitt SupPPLigs. 
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Hoover Again Emphasizes Transportation Needs 


Secretary of Commerce in His Annual Report Points Out the 
Losses Sustained by Business Because of Shortage of Cars 
Secretary of Commerce Hlerbert Hoover has sub- 
mitted to President Harding his report for the year 
1922. In a very interesting document he has outlined 


discrimination; we have tried nationalization: we are 


now trying positive regulation. Nationalization would 











the general administrative work of the department of 
commerce and the investigations which have been 
made into various economic problems in pursuance of 


the organic act. The report also contains Secretary 
Hoover's recommendations for legislation in remedy 
of obsolete legislation and to meet new problems that 
have arisen in the department. The entire report is a 
comprehensive one but few sections are of more inter 
est to business men than is the one devoted to a dis- 
cussion of the transportation needs of this country. 
This section of the report follows: 

“Our transportation facilities have lagged far be 
hind the necessities of the country. Progress has been 
made in their restoration from the demoralization of 
war but our rolling stock, our trackage, 


and many of 
our terminals are 


unequal to our needs. Some in 
creases in equipment have been made during the past 
vear: vet they are entirely insufficient as the result 
of long-continued financial starvation. The deficiency 
in transportation finds its visible expression in car 
shortage; and while the recent strike has temporarily 
aggravated the situation, the trouble is far more deep- 
seated. Except during periods of business depression 
been continous 
Furthermore, car 
shortage reaches its most acute stage during the four 
or five months of peak load in the fall and early spring. 
“Railway cars are the red blood corpuscles of com 

merce, and we suffer from commercial anaemia every 
vear, because they are starved. 


or strikes there has to some degree 
car shortage for the last six vears. 


The losses through 
short transportation are a tax upon the community 
greater than the our Government, because 
such a shortage not only stifles the progress of pro 
duction and introduces speculation into distribution, 
but it also seriously affects price levels. No better 
instance exists than the lift in the price of coal by over 
300 per cent in 1920 when there was no strike, and 
over 60 per cent in 1922, after production following the 
strike had been resumed. In both mines 
could have produced 30 per cent more coal, and if the 
railways could have transported even 20 per cent more, 
then prices would have been normal. Futhermore, 
this very shortage is one of the most deep-seated 
causes of the instability in the bituminous industry 
and its recurrent strikes. The car shortage also 
directly affects our farmers, because in every car- 
shortage period a price differential on grain below 
the Liverpool price (and yet in excess of the railway 
rates and handling costs) sets in of from 5 to 15 cents 
per bushel. The losses to live-stock growers are very 
creat because of the necessity to feed stock beyond 
the fattened \nd there are regularly great 
losses in fruit and vegetables because of the lack of 
refrigerator cars. 

“The situation has been contributed to by the war, 
but also fundamentally by the cumulation of experi- 
ments in public relations to the railways, both National 
and State. We have tried uncontrolled operation; we 
have tried negative regulation in the prevention of 


cOst ot 


cases the 


stage. 


be a social and economic disaster; free operation would 
reconstruct the vicious practices of 30 years ago. Regu- 
lation in some form is necessary, but constructive de- 
velopment of this regulation—to preserve the initiative 
and responsibility of our railway executives, to secure 
the fine values of private operation and assure adequate 
service—is absolutely vital and not necessarily incom- 
patible. The present Transportation Act possesses 
many constructive features and some weakness. It 
was the result of compromises in many particulars, 
and these very compromises are some of its weakest 
points. 

“If the causes of tinancial starvation were solely a 
question of war and of hard times, we could atford to 
wait for a natural solution, but they are not. The 
Transportation Act of 1920 affirmatively declared that 
the rates should yield a fair return on the aggregate 
real value of the railway properties (as determined 
by the Interstate Commerce Commission) 
public service and operated under honest, efficient, 
and economical management. It provided that the 
fair return during the first two years should be at the 
rate of 3! 


used in 


2 per cent on the railways as a whole, or in 
each of the major groups in which the country might 
be divided in the administration of the law, and that 
during this period there might be added 114 per cent 
for rehabilitation. At the expiration of this two-year 
period the Interstate Commerce Commission placed 
the fair return at the rate of 534 per cent per annum, 
or 6 per cent less one-fourth per cent to cover income 
taxation. The law, however, further provided that 
any particular carrier which earns in excess of 6 per 
cent per annum shall hand over one-half of that excess 
into a contingent fund to be administered by the Inter- 
state Commerce Commission in furtherance of the 
public interest in railway transportation’ either by 
loans to carriers or by the purchase of transportation 
equipment and facilities and the leasing of the same 
to the carriers. The carriers have never earned these 
amounts and the failure of earnings without charge 
on the government is complete disproof of the current 
fiction that earnings are ‘guaranteed.’ 

“Futhermore, the immediate effect of this recapture 
provision would be that whereas the strong and for- 
tunately situated railways are able to earn in excess 
of 6 per cent, and are therefore able to secure finance 
for betterments, the very fact that they did earn in excess 
of the average would mean that the weaker roads 
were unable to earn up to the average. It may be 
accepted as a general proposition that carriers earning 
materially below the 534 per cent return are not in a 
position to command the confidence of investors which 
is necessary for expansion to meet the public demand. 
The contingent fund makes available money which 
such carriers may borrow, provided, however, that 
they are able to give the necessary security for repay- 
ment. It is easy to comprehend that such a contingent 
fund may serve the purpose of bridging carriers over 
temporary difficulties, but it is more difficult to under 
stand how a carrier which, though it may be very 
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>MEDARP 


Wood Split aX y : Ween Our Line is the recognized standard on 


PULLEY , WS \ NS § Air Cocks Gauge Cocks 
from Stock! \Way Air Valves Water Gauges 
What are the sizes, Wo & Cylinder Cocks Priming Cocks 





regardless of what 

quantities, you want 

shipped TODAY? 

© Wire them—’phone them—they’ll go off our ware- 

house racks and on the cars in a jiffy. 7 5 for 
© You can always get them from stock, and for a fair Catalog 
price, at “Medart’s.” 

(MR. SUPPLY DEALER—We have been engaged in the 

Pulley business for 40 years, and we know a great deal more 

about making good pulleys than many other concerns. 

{OUR POLICY in building Wood Split Pulleys is: Cheap- 

ness 1s suicidal; products must be the best in their class. We 

wouldn’t think of running the slightest risk of impairing the 


value of our most valued asset—our Good Will. 
Get the “MEDART” WOOD SPLIT PULLEY from Stock! 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse Offices 
CINCINNATI CHICAGO and PHILADELPHIA 


i es PHA STERLING & SKINNER MFG. Co. 


Bearings, Bearing Supports, 


Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- ee DETROIT, MICH. 
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You put Sells Roller Bearings right in your pres- 
ent hanger frames, post hangers and pillow blocks. MOORE 


And you do this overnight without taking down a foot AND 
of shafting or removing a pulley or collar 


The Sells Bearing is i throughout WHITE 


These nationally known concerns are among the thou- 


F e e 
sands who have installed Sells Roller Bearings: riction 


Millers Milling Company 7 ae . Cl t h 
Aunt Jemima Mills Company u Cc es 
French, Schriner & Urner 

United Shoe Machinery Company ony fr a e bales 
Gillette Safety Razec Company The Business Builders 
American Agricultural Chemical : 

Co. (25 plants) ONFIDENCE is 
Babcock & Wilcox Mfg. Company i — "; ° ° d “ 
Borden Condensed Milk Company J inspire an 
Dodge Brothers ———EE profits are made by 
seamen Car & Foundry Co. . the Dealer when he 
cues Gane aeueen serves his customers with name Moore & White is 
Thornhill Wagon Company g 
The American Fork & Hoe Co. —- \ thoroughly reliable goods. a synonym for good 
a ne Friction Clutches play an wares. In fact, some of 
Materalty in each case Be- ona important part in the our Clutches have been 
fore the Sells was decides “ : : . 
lng A types of Reyer business of the Mill Sup- wearing for 15 to 25 
were carefully tested. The a ply Dealer. And it is years and are still holding 
result of these tests will surely influence you to install Sells a very easy matter to on. . 

Bearings Now Mr. Mill Supply Deal- 

handle Clutches that have er, the next time you get out 

gained a reputation for amongst the trade, just make a 

i]- special effort to ‘‘Moore- 

ee and dependabil Whiteize” those prospective 

° ity. Clutch users whom you meet. 

Royersford Foundry & Machine Co. “M & Ww ” Friction You've got a first class article 
43 N. 5th St. Philadelphia 


. and a reliable and square firm 
Clutches sell easily, as the back of you. 


Free CATALOGUE “‘C” ON REQUEST. WRITE US TODAY. 
Uy 
SELLS Poller. Pearings THE MOORE & WHITE CO. 


Sole Makers 
And see that you get the Sells. It’s marked—the bearing that 2711 to 2741 N. 15th St., Philadelphia 
is years past any experimentation. 


Our engineering department is always 
at your service and promptly. 
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essential to its part of the country, is financially a 
chronic weakling, is to be made strong and capable 
by becoming more deeply involved. If there is any 
merit in this device, it seems not to extend to those 
anaemic carriers that are unable to give the govern- 
ment the color of assurance of repayment. This device 
also carries a certain liability to the government in 
that carriers that borrow from the fund and fail to 
pay are likely to become government railways through 
their financial difficulties. It would seem that the 
first of the two uses to which moneys of the contin- 
gent fund may be put holds out better promise of fur- 
therance of the public welfare. However, the creation 
of such a national reserve of transportation equipment 
has not been seriously undertaken. It would seem 
that our dire distress in time of car shortage and, at 
times, motive-power shortage would strongly argue 
for the creation of such reserves. Rolling stock for 
limited use during 60 to 90 days is probably unprofit- 
able to any railroad, and certainly the stronger rail- 
roads can not, and should not, be expected to provide 
it for the weaker ones. 

“The present act contemplated the solution of the 
problem of the weak roads through voluntary con- 
solidation of the weaker and stronger roads into larger 
systems to be definitely indicated by the Interstate 
Commerce Commission. There is no doubt that such 
consolidation would be a large advance in solution to 
the whole problem. -As the Natton has resolved to 
control rates, and thus to depend no longer on com- 
petition as a means of rate regulation, it should secure 
the manifest advantages of larger systems. The 
economies in operation through standardization and 
better employment of rolling stock would be construc- 
tive themselves, but of vastly more importance would 
be the strengthening of the foundations for the fi- 
nancing of betterments and for more intelligent han- 
dling of rate regulation. The part of the act providing 
for consolidations has not been advanced very much 
so far, although a tentative plan of grouping has been 
issued to serve as a basis for investigation, and hear- 
ings have been begun. When the permissible con- 
solidations are once enunciated it is possible that some 
railways can arrange terms amongst themselves for 
such consolidations. 

“How far such voluntary action would solve the 
problem is uncertain, but compulsory consolidation 
leads into many untenable premises. It might be that 
there could be invented some inducements to consoli- 
date into the proposed systems, or to lease for con- 
solidated operation, or some form of cooperative opera- 
tion. If the recaptured profits principle is to be main- 
tained and if it can be enforced by the Interstate 
Commerce Commission, the assured application of 
such recaptured profits within such enunciated groups 
in some form might at least be worth discussion as 
an inducement to consolidate. 

“The alternative of repealing the miscalled guaranty 
clauses of the act does not fundamentally assist the 
expansion of the weaker roads, for so long as rates 
are controlled by 49 different commissions, it is 
unlikely that the rates would or could be made dis- 
criminatory in favor of the weaker roads, and thus 
the basis for the financing of betterments by these 
roads would not be materially improved. The sug- 
gestion that all rate control should be repealed except 
control against discrimination or preference would 
not meet the situation of the weaker roads, because 
the restoration of competitive rates would enable the 


























































stronger roads to again drive the weaker roads nearer 
to the wall. 

“Another vivid question in this connection is that 
of the rates themselves. In an era of wide disparity 
between farmers’ income and that in and of industry, 
the transportation rates have proven to be a heavy 
burden on agriculture. On the other hand, under 
present conditions railway earnings are obviously not 
large enough to assure railway expansion. Some 
relief both to the railways and the farmer may be 
obtained by thorough reorganization of the rate struc- 
ture. Some classes and areas of traffic are carried at 
actual loss; others are carried at lower rates than the 
relative value of the commodities warrant; and a series 
of scientific upward readjustments should be made 
in some cases in order to give the railways and the 
shippers of primary commodities and agricultural pro- 
duce some relief. The recent reduction of 10 per cent 
in rates on luxuries as well as on primary goods con- 
tributed nothing to commerce and impoverished the 
railways just that much. The tangled skein of rates 
seems a mesh in which there is so persistent a resis- 
tance against every constructive proposal, that we are 
incapable of rescue except by some complete departure 
in courage. 

“Another phase of present regulation is the machin- 
ery of wage control and strike prevention, which is 
unsatisfactory. The legislation embraces the impor- 
tant principle of the public’s right to secure continuity 
of service and it carries the obligation of the public 
to secure just wages to the employees. The Railway 
Labor Board has performed large services to the 
employees, to the railways, and to the public. The 
difficulties arise from the tripartite structure of the 
board under the act, from its detachment from the 
rate-making body, and especially from the fact that 
the act did not originally contemplate that the govern- 
ment would be a universal wage fixer. It was the 
assumption that the Labor Board would only function 
in case of a major threat of stoppage in service. The 
failure of the local adjustment boards for direct con- 
tact between employees and employers has thrust all 
disputes on the labor board; and in result we have 
practically governmental fixing of all wages and con- 
ditions of labor with a large destruction of personal 
contracts. 

“There can be no question that action in some direc- 
tion is imperative, if industry and commerce are not 
to be further strangled by a shortage in transportation. 
Whatever may have been the sins of railway finance 
in the last generation, we are not only suffering from 
them, but we have maintained an attitude of bitterness 
in our public relationship to our railways for which 
we pay thrice over in prevention of their proper 
development. 

“We must have increased transportation, if we are 
to maintain our growing productivity. We must 
therefore find a way out of the cycle of systematic 
starvation of a large part of our mileage and_ the 
denudation of our railway managers of their respon- 
sibilities and initiative.” 

+> 


Paid Record Stock Dividend 
The Brown & Sharpe Mfg. Co., Providence, R. L, 
manufacturer of tools and machinery, has increased its 
capitalization from $100,000 to $16,000,000, and has de- 
clared a stock dividend of 15,900 per cent. This is the 
largest stock dividend on record. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 







The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 


VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 


yoors.- 


=r SOLD BY ALL JOBBERS 
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$ JOS. A. VOGEL COMPANY 


a Wilmington, Delaware 








Drilling in Concrete as Kasy as Drilling in WV ood 





That is practically what can be expected of the Pneumelectric Portable Concrete Drill. 
It will drill holes in the hardest concrete in one fifteenth the time required to drill the 
same holes by hand. It is easy and convenient to handle and will drill up-holes, down- 
holes or holes in any direction without tiring the operator. 


. T / th » 4 y 
The PNEUMELECTRIC (toxag: DRILL 
Weighs only 56 pounds and can be operated from any lamp socket 
(alternating or direct current) which makes it a very desirable tool for 
any one who has to drill holes in concrete, etc..—in any position. This 
drill is the result of twelve years’ experience in the manufacture of high 
grade mining and drilling machines. 









Like other Pneumelectric products, the drill operates by a combina- 
tion of electricity and compressed air—(the Pneumelectric Principle), 
which has long been famous by reason of its simplicity and the efficiency 
with which the power is applied. 


But it is impossible to adequately describe the Pneumelectric Portable 
Concrete Drill in the space of this advertisement. That’s why 
we have prepared a special booklet in which the advantages of this 
machine are fully shown. This booklet together with details of our 
dealer proposition will be mailed to you promptly on request. 

If you are a dealer serving general contractors, plumbing CON- Note the ease with which drilling is done in 
tractors, electrical contractors, steamfitters, millwrights, etc., you ther cramped quarters with a Pneamelectric 

‘ ee ‘ 2 _ ae ¢ Portable Concrete Drill. 
should get full information regarding our dealer proposition. 











The Gneumelectrte, CORPORATION 


SYRACUSE, NEW YORK 
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Catalogs and House Organs 


Chan-larco Beacon Has Interesting History of Employees’ Publications 


Chan-Farco Beacon, the house organ of the Chandler 
& Farquhar Company, in its December number calls 
attention of customers to the fact that the company about 
December 15 commenced moving to its new location at 
250-260 Devonshire street in Winthrop Square, Boston, 
This announcement is carried on the front cover. The 
number is unusually interesting and contains a number 
of special articles, one of them by Ralph Barstow, 
formerly sales manager, Greenfield Tap & Die Corpora 
tion. Another article of more than ordinary interest 
is one under the caption, “Some Early House Organs and 
Newspapers.” To those who publish house-organs, the 
information contained in the article should prove 
enlightening. “The honor of being the oldest continu- 
ously published American house organ lies between the 
Vew /dea, published by IF. Stearns of Detroit, a dealer’s 
house organ, and The Fall River Line Journal. Both of 
these publications were started about 1878. The oldest 
emplovee’s publication is The Triphammer, which was 
started in 1885 by the then Massey Mfg. Co. of Toronto, 
Canada, now the Massey-Harris Co. The oldest emplovee 
publication in the United States is that of the National 
Cash Kegister Co. of Dayton, Ohio—Factory News. The 
old time patent medicine almanacs were in a way the 
forerunner of the modern day house organ. Many of 
the present day general, technical and business publica 
tions started as house organs. Sys/em started as a house 
organ to dealers and users of a filing equipment firm. 
Printer’s Ink started as the house organ of the advertis- 
ing ageney of G. P. Rowell & Co. Many of the modern 
magazines began as house organs for book publishing 
houses :—Seribner’s, Harper’s and Collier’s being a few 
specific instances. The first newspaper issued in the 
United States enjoyed an existence only too brief. It 
was published in Boston, Sept. 25, 1690, by a little band 
of private individuals, and was intended as a monthly 
publication. The project was promptly suppressed by 
the authorities, and a second issue was never printed. 
The only copy in existence is filed today in the office of 
public records, London, and bears the title: Publick 
Occurrances, Both Foreign and Domestick.” The article 
concludes with a short history of early newspapers. 

The F. E. Myers & Bro. Co., Ashland, Ohio, manufac- 
turer of pumps, has distributed 40,000 poster calendars. 
This calendar is similar to the ones which the company 
has been sending out for the past 35 years, but is more 
complete as regards typography and illustrations than 
any of its predecessors. The heading of the calendar 
features the company’s business, trade-mark, firm name 
and factory, and the body of the hanger serves as a 
catalog of the various types of pumps, hay unloading 
tools and door hangers made by the company. It is really 
a very useful catalog calendar. 

The Youngstown Sheet and Tube Company, Youngs 
town, Ohio, is distributing calendars which, the com- 
pany believes, are the only ones of their particular kind 
in this country. The company announces that it will 
send one of these to any of the readers of MILL 
Supplies who may apply, enclosing six cents in stamps 
to cover postage. 

Jasco Driller, the Jas. Clark, Jr., Electric Co. publica- 
tion, Louisville, reflected the holiday spirit in its Decem 
ber issue, which was printed in Christmas colors, with 


a border of holly and bells. Each copy contained an 
attractive greeting card from the company to its cus- 
tomers. 

The Fulton Facts, Fulton Supply Company, Atlanta, 
Ga., has a special Christmas cover design on its December 
number, which also contains a half-tone reproduction 
from the architect’s drawing of the new home of the 
company which, at the present rate of progress, should 
be ready for occupancy by February 1. 

Walworth Log for December merits more than ordi- 
nary comment. Its front and back cover illustrations 
add an unusual warmth to the holiday spirit expressed 
in its pages. 


Incidentally the inside covers have a new 
dress. 


The reading matter contains several interesting 
stories of some well-known jobbers handling the Wal- 
worth line. 

Bridgeport Brass Company, Bridgeport, Conn., has 
issued an elaborate bulletin, No. 15, explaining when 
and how brass pipe and piping should be used. It is 
interestingly illustrated. 


~~. > 


WODEST ALMOST TO A FAULT 


President of Northern Hardware & Supply Co. Minimizes His 
Success in Spite of Annual Sales of $600,000 

When may a jobbing house be classed as an unusu- 
al success? The question arises in connection with 
the opening of the 25th business vear of the Northern 
Hardware & Supply Co., Menominee, Mich., jobber 
of wholesale hardware and mill, logging, mining and 
marine supplies. Hastings, president and 
treasurer of the company, speaks of his organization 
as having “had some measure of success in business, 
but nothing startling or unusual.” This statement 
sounds decidedly modest in view of the sales records 
of the company. 


Ge re i. 


When the Northern Hardware & Supply Co. was 
organized in 1898, John W. Wells was elected presi- 
dent, William Holmes vice-president, and George L. 
Hastings, secretary-treasurer and manager. Mr. 
Holmes died several years ago, and Mr. Wells passed 
away about a year and a half ago. Since the death 
of the latter, Mr. Hastings has assumed the presi- 
deney, in addition to the offices of secretary-treasurer 
and manager, so that he is literally head and shoulders 
in the organization. W. A. Shockley is secretary. 

\t the start of business, the company had a stock 
of between $30,000 and $40,000. \t the present time, 
the stock on hand is valued at approximately $350,000. 
One salesman sufficed in the early days, whereas to- 
dav the sales organization contains seven salesmen. 
The total sales the first years of the business were less 
than $100,000, while the annual sales now amount to 
over $000,000. During the big year 1920, the company 
sales went over the million mark. The last two years 
there has been a marked drop, accountable by general 
business conditions. 

These figures show that the company has increased 
its average stock on hand tenfold since its organiza- 
tion, and that its sales have grown to six times the 
Mr. Has- 


figures of their early vears. This is what 


tings calls “some measure of success.” 
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We have customers who have been buying from 
us for thirty-five years. Better join our family. 
The next time you need any Engine and Boiler Trimmings, Plumbers’ 


Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone-—Cedar 74 








The Pickering Governor 
ADAPTED TO GAS ENGINE CONTROL 


To meet the growing demand for equipment that will properly regulate 
Gasoline Engines, we have worked out a Governor that is giving excellent satisfac- 
tion and with marked operating economies. 


For Stationary service, the open type is thoroughly practical, while for outdoor 
work or where Power Plant operates in a dusty place, it would be better to recom- 
mend Governor with Hood to protect revolving parts—as illustrated herewith. 


Write for booklet and further information, as 
these Governors are creating great demand. 


Governor With Hood— The Pickering Governor Co. Portland, Conn. 
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LE ATH ER_ 


EVERY process in the manufacture of 
Alexander Belt, from the green hide 
to the finished belt, is especially de- 
signed for the production of belting of 
the highest quality. The processes of 
tanning, currying and belt making con- 
sume approximately one year. 


Alexander Belt has been GOOD FOR FIFTY YEARS, | 
and is now “BETTER THAN EVER” 


Alexander Brothers | 


414 N. Third Street - Philadelphia, Pa. 











BRANCH OFFICES ae 


Chicago Detroit Grand Rapids 
Charlotte, N. C. Greenville, S.C. 
New Haven New York 


Distributors in all Principal Cities 
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BENJAMIN CARPENTER IS BACK 


Enjoyed Delightful Pleasure Cruise to South America Where He 
Found Business Cordiality Marked 

Benjamin Carpenter, president, Geo. B. Carpenter & 
Co., 440 North Wells street, Chicago, jobber of mill, 
machinists’, railway, contractors’ and marine supplies, 
returned last month from a long pleasure cruise to South 
America, where he visited Rio, Santos, Montevideo and 
Buenos Aires. Mr. Carpenter’s name is usually to be 


‘found among the contributors to the annual review of 


Mit. Suppiirs, but this year was not in a position to 
make a statement on conditions as he has been out of 
touch with his business for some time. 

Mr. Carpenter in announcing his return to Chicago 
made the following statement about -his cruise: “My 
trip was entirely for pleasure and rest, and I went with- 
out letters of introduction and rather tried to keep away 
from any consideration of business ; but I am frank to say 
that it was utterly impossible not to notice how earnest, 
painstaking, cordial and polite are the shop-keepers and 
business men of all these South American cities. I am 
unfortunately ignorant of the Spanish language, and it 
was a revelation to me to observe the patience and inter- 
est shown by all trades, both large and small, with whom 
I happen to come in contact. I couldn't help think 
ing how differently a total stranger from South America 
would be treated by any of our shop-workers or busi- 
ness men on whom he should happen to call. Of course 
there would be exceptions to this rule, but in the matter of 
good manners and courtesies, we have an immense lot 
to learn from our distant neighbors in South America. 

“T have become so accustomed to loafing in those beau- 
tiful southern cities, that it probably will be several 
months before I shall be able to tell you anything of 
interest that is going on in Chicago.” Mr. Carpenter con- 
cluded his statement by extending the season’s greet- 
ings to all his friends and acquaintances in the mill 
supply field. 
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ASTORIA JOBBER TO REBUILD 


Fire Which Destroyed Nearly Entire City Completely Gutted 
Beebe Co. Branch—Parent Company to the Rescue. 

There is more than ordinary interest among the mill 
supply trade in the holocaust which swept over Astoria, 
Oregon, on December 8, wiping out the entire business 
section, as well as the finest residential district, of the 
city, and doing damage estimated at between $10,000,000 
and $15,000,000. Three jobbing houses, which are allied 
to the mill supply trade, were located in the city. Two 
of these, The Beebe Co., and The H. W. Sharp Company, 
are branches of Portland, Oregon, houses, while the 
third, Fisher Bros. Company, is an Astoria organization. 

The fire started at 2 o’clock in the morning from an 
explosion in the engine room of a resturant. Fanned by 
a stiff south wind, the flames were soon beyond control 
and rapidly swept through the city. Banks, hotels, stores, 
office buildings and other structures were destroyed. 
Assistance was sent from Portland but the city’s water 
supply failed and it took considerable time to install 
pumps to lift water from the Columbia river. Astoria 
was the oldest settlement on the Pacific coast. 

Kenneth Beebe, president, The Beebe Company, Port- 
land, jobber of marine supplies, immediately after the 
fire made the following statement in a letter to MILL 
Suppiies: “The Beebe Ullfers Company in Astoria was 
in the path of the flames and was completely gutted, 
though with a stock of our kind, there will probably be 





considerable salvage, and being on the edge of the fire, 
close to the water front, of course, we did not suffer as 
badly as some of the other business houses that were in 
the center of the conflagration. 

“We expect to rebuild immediately, probably on the 
site of our old location, and in order to do business 
meanwhile, are today purchasing the lease, stock and 
fixtures of the Franklin Hardware Co., which was one 
of those more fortunate than we in neing spared. For 
this reason we expect to do business until our new store 
is ready for us, practically without interruption, and 
will give all of the help that we can to the other stores 
which were damaged and which have no parent house to 
fall back upon to assist them in re-establishing.” 
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ONTARIO MINES WILL EXPAND 


Possible Markets for Mining Machinery and Mill Equipment 
Reported by Vice Consul at North Bay 

Recent reports indicate a possible market for mining 
machinery and mill equipment among newly developed 
and large producing gold mines in northern Ontario, says 
Vice Consul H. S. Tewell, North Bay, Ontario, in a dis- 
patch to the department of commerce. Since many new 
mines are far removed from railroads, the winter season 
is generally found the most desirable for delivering heavy 
machinery, as it may be easily hauled over the snow. 

The Hollinger Consolidated gold mines, it is reported, 
have decided to increase the present mill capacity from 
4,000 to 8,000 tons a day. It has also been said that this 
company will proceed at once with work preliminary to 
developing hydro-electric power at three carrying places 
on the Abitibi River. The cost of the project is esti- 
mated at $2,000,000. It is also reported that the McIn- 
tyre-Porcupine mine will increase its mill capacity from 
750 to 1,000 tons a day. The daily capacity last year 
was 550 tons. 

The Nighthawk Peninsula mine plans the installation 
of a 400-ton mill in the early spring. Concrete work for 
the building has already been completed. The Goudreau 
Gold Mine reports the discovery of large quantities of 
rich ore, after extensive development, covering a period 
of six months. Information is current that arrangements 
will be made to construct a mill for spring work. The 
Davidson Consolidated gold mine is said to be financed 
for development on a large scale, including the construc- 
tion of a mill. English capital is largely interested in 
this enterprise. The property of the Buffalo-Kirkland 
mine is understood to have been acquired by the Kirk- 
land-Hudson Bay mine, which will be equipped with a 
mining plant at once. 
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Like Our Mining Machinery 

Imports of mining machinery into South Africa in 
1921 exceeded those of 1913 by more than 20 per cent 
and show an appreciable increase over those of the in- 
tervening years, says the industrial machinery division 
of the department of commerce. The most notable fea- 
ture shown by these import statistics is the expansion 
which has taken place in machinery imported from the 
United States. Despite the fact that there was a decided 
drop of imports from the United States in 1920, as com- 
pared with those of 1919, the salient fact is that in 1921 
the manufacturers of the United States supplied more 
than 35 per cent of the mining machinery purchased by 
the mines of the Union of South Africa, which is more 
than twice the amount purchased here in 1913. 
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\- A Belting Expert 
sll —in Book Form 


Released Sections This handbook contains useful and usable infor- 
Tens of Tee mation about the selection and care of belting. It 
Rules and Ratings is safe to say that no one now in your organization 
Care and Operation knows as much about belting as this “expert” does. 
Care and Operation— 

(Contd. ) This booklet is different from any book on belting 


V and Round Belting 


Belting Costs : 
Selecting the ments deserve for it a place on your desk. 


Right Belt 


vou have ever seen. Its frank and unbiased state- 


Five sections, covering the subjects listed, together 
with a loose leaf cover are now available. Write 
for them. Your name will be put on our mailing 
list to receive subsequent sections. 





TRADE MARK. 
Reg. U.S. Pat. Off. 


Main Office and Factory 


42 Ferry St., New York 


eh 
Tanneries: Bristol, Tenn. e 
fo 


Distributing Branches and Dealers in All Leading Cities Throughout the World 
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Tanners 
Belt Manufacturers 
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b, . 
. 
PERSONALS been elected president and general manager of the Brightman 
: : . : : Mfg. Co. Columbus, Ohio, manufacturer of shafting and 
Herbert A. Stanton, assistant treasurer, the Norton Co., Wor- Wi ? sae ’ 
Rene . straightening machinery. 
cester, Mass., is in Europe on a business trip. ; Sages mae” . ; 
a ® : : . : George F. Gustafson, formerly with the Putnam Machine 
R. C. Jerome has resigned as vice-president and general man- 4 <i soe ewe ii 
a : ; : : . . 4: Co., Fitchburg, Mass., a subsidiary company of Manning, Max- 
ager of the Jerome-Edwards Metallic Packing Co., Chicago. . : ee . e eioes ds 
‘ at _ > fe well & Moore, Inc., has been appointed a member of the lat- 
_ Frank W. Trabold, formerly connected with the J. H. Wil- ter company’s sales force at Chicago. E. D. Garfield, the com- 
liams & Co. organization, Brooklyn, N, Y., has been elected — pany’s resident manager at Milwaukee, has opened an office in 
president of the Western Drop Forge Co., Marion, Ohio. the Palace Theatre building. that city 
J. 5. Toohey, formerly connected with the Wallace Tractor A. F, Ellfeldt, president, Ellfeldt Hardware & Machinists 
Co., Racine, Wis., is now chief engineer of the Racine Tool & Supply Co., 1219 McGee street, Kansas City, Mo., addressed 
Machine Co. manufacturer of the well known line of high  g recent meeting of the Purchasing Agents Association of that 
speed metal cutting machines. city. Mr. Ellfeldt has returned recently from a visit to Germany 
L. I. Carlton, connected with the Consolidated Press Co. for and he made the conditions in that country, as he observed 
18 years, has been appointed western sales manager of the V. & | them, the basis of his talk to the purchasing agents. 
O. Press Co., Brooklyn, and will make his headquarters at 549 ar ars : : ; ee 
es ; rT. B. Reid, who for a number of years prior to 1917 was 
W. Washington boulevard, Chicago. ee : : . eae 
\ | Ml tle K . I manager of the machine tool department of the A. R. Williams 
L. M. MeCarthy, Maysville, Ky., has been ggg repre- = Machinery Co., Vancouver, and later was secretary-treasurer 
sentative of the Yost Manufacturing Co., Meadville, Pa, and of the A. R. Williams Machinery & Supply Co., Buffalo, has 
will cover middle western rey: Mr. McCarthy has @ heen appointed vice-president and sales manager of the Joliette 
large acquaintance among mill supply jobbers. Steel Products, Ltd., Joliette, Que., with offices at 115. Union 
EK. V. Wenzell, for the past year and a half a salesman for Trust building, Toronto. 
the Cincinnati Grinder Co., and previously assistant sales man- cee , ; : . 
iat ieee Hh ee” a via ; : ‘ William P. Butler, formerly connected with the Norton Co., 
ager of the Modern Tool Co., Erie, Pa., is now sales manager Pac 
aa: ts : : ee Worcester, Mass., as sales adjustment manager and more re- 
of Giddings & Lewis Machine Co., Fond Du Lac, Wis ; : ‘ : 3 : é 
H Bail , . ; ae cently sales and production manager of the White Heat Prod- 
. ee 2 Oe sigs rvington, N. J stig secretary OF THe ucts Co., West Chester, Pa. has joined the Pittsburgh Grinding 
‘y State Ass aster mbers, is me d . Reig. Dee as aera ie 
New Jersey State ociation of ‘ aster Flumbers, 1s now @ Wheel Co. organization, Rochester, Pa., as production manager 
wee ee ha — so gerne ase of W. S. Roe, 15 River street, tp Butler is a graduate of Dartmouth College and of Wor- 
Newark, jobber of mill p umbing and heating supplies. cester Polytechnic Institue. 
Beni Jrewes has been apy ad assistant ge ral super- an . : . . ’ 
ie era l ete has ny — : . ack yong e ho rT. G. Hyman, president, Hyman Supply Company, New 
1 ‘ nes for Fairbanks, Alors Co. at the Eclipse ) vey - : Sal : S 
wes om a € it Wis " i is ? ’ Iv ies 7 _ , : nd Bern and Wilmington, N. C., has devoted practically all of his 

Si ‘ was ‘merly general superintenden . e Se ere 
prbeiile et the K 1 ie ug - , iH om Wis time during the past month to the work of relief which was 
( ) ries < » Kisse i r ar Works ar ‘ : j . 4 : 

f foundries at the : CLs es EDS Sy ne une tats ae necessary following the —— big fire which wiped out a large 
tar; y ¥ « Be ~~ rae £ ™ . ~ih- ». . eee . a : o 
_A. J. Starling, for 23 years buyer for the Schaw-Batcher Co.. section of New Bern, The disaster was the worst in the city’s 
Sacramento, Cal., mill supply jobber, has joined the Milton history and left hundreds of families destitute. Mr. Hyman 
Pray Company organization, Monadnock building, San Francisco. dropped all business and personal affairs for the greater work. 
The company represents several manufacturers of steel and other ‘ : ; 
products J. R. Hussey, formerly connected with the machinery sales 
Sain de lepartment of the Brown & Zortman Machinery Co., 381 
George L. Erwin, formerly connected with the Manning, Max- ra é ‘eign ane? ; 
"eM slag ig . 4 stot : sealed Union Arcade building, Pittsburgh, is now connected with the 
vell & Moore, Ine., i ouis territory, has been appointec _ . : ' 
bk oe gi , ere : an : rye de Kk ~ g hee ke Pittsburgh office of Manning, Maxwell & Moore, Inc. H. F. 
smber he Chicago sales force » Kearney recker ees : : . 
a member ot tie ncare sale orce otf the eal Icey & recker Nickerson, formerly of the Manning, Maxwell & Moore sales 
Corporation, West Allis, Wis. He succeeds H. H. Shierk, who ETS SA : Si pie ea saa 
‘sh the Michle Print p C organization in Pittsburgh, is now office manager of the com- 
is m 1 Aliehle ' Ing FESS ) ’ . + ° 
a safeties easy pany’s Cleveland office which was recently reopened in the 
G. W. Brogan, advertising manager, Black & Decker Mfg. | Huron-Sixth building. 
Co., Tows Heights, Baltimore, is executive commissioner a oe © . . , , 
od a een . : uid ae ‘A as pong F ; im ewe C. G. Taylor has been appointed director of purchases for 
0 oe ; rvice “quip - Ssocli me : associatio oO a o- . 2 ~ ° > - . 

See saps att : : the Westinghouse Electric & Mfg. Company. He will have 
motive equipment manufacturers organized to advertise and raneral eae r+ eee Waa i os 
romote the sale of their class of equipment general supervision of the purchasing activities of all plants, 
ae ne Sale O - ‘ [uy comprising the electrical group, including the East Pittsburgh 

E. R. Ritter, at one time superintendent of the Lunkenheimer — East Springfield. Mass, Newark, N. J., Mansfield, O 
Co,, Cincinnati, and more recently president of the Hill & — Trafford, Pa., South, Bend, Ind Homewood, Pit tsburgh and 
Griffith Co, that city, manufacturer of foundry supplies, has — Derry, Pa. plants. Mr. Taylor has been connected with thi 
hecome connected with, the Cincinnati \luminum Casting Co. as company since 1887 and since 1917 has been purchasing agent 
secretary-treasurer in charge of manufacturing of the East Pittsburgh works. C. G. Bunnell, who has been 

George U. Hatch has been elected vice-president of the buyer of machinery and equipment for the company, succeeds 
Millers Falls Co., Millers Falls, Mass., manufacturer of saws, Mr. Taylor as purchasing agent at East Pittsburgh. 
drills and tools. He has been sales manager of the company I * een ieee eetirte . see 
ae , : east | Pe mies . P. Ordway, vice-president and general manager of The 
for the past three years and previously had been sales manager as é ‘ : : ; : : os : 

ae ss : 4 le : Crane & Ordway Co., St. Paul, Minn., a branch of Crane Co., 
of the Winchester Repeating Arms Co., New Haven, Conn, 2 : , uae : 
ee : : Chicago, was elected a director of the latter company at the 

Pr. J. McMaster has been appointed manager oF the speci-  reeular meeting of the board November 14. He has been asso- 

alty department of the O, C. Keckley Company, 318 W. Wash- ciated with the Crane organization for the past 30 years. in 
ington strect, ( hicago, jobber of power plant equipment, hose, connection with Mr. Ordway’s election, it is interesting to note 
belting and packing. He has had wide experience in selling that the Saturday Evening Post recently had an article on the 
powe! ont equipment, a complete line of which is carried by subject of trained business management, in which references 
the Keckley Company. was made to a large industrial organization. The general di- 

Charles N. Replogle, formerly vice-president of the Symington — rection of the company was mentioned as being “in the hands 
Forge Corporation, Rochester, N. Y. and more recently manager of fifteen directors, all but one of whom are actively engaged 
of the Columbus plant of the Timken Roller Bearing Co., has in the business and have been with the company from 7 to 
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UNIT CATALOG SERVICE 
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Above illustrations show comparative sizes of an 800 page 71%4x10}%-inch New (National Standard) size catalog 
as against a 1200 page 6x9-inch former size. This new size, on which we are now offering service, allows the 
listing to better advantage of more goods in one-third less pages at a lower cost than the smaller size, and there- 


fore, has proved of greater value. 
SERVICE 


Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 
manufacturer for OK, printing and binding the catalogs. This Service also 
includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 


information from our clients. This Service eliminates all your catalog troubles. 


NATIONAL STANDARD SIZES 
We build to your individual requirements, Mill 
Supply, Machinery and Automotive Equipment Cata- 
logs in National Standard Sizes, of which the outside 
measurements are 714x10}% inches, (type measure 
61%4x9 inches); also. Hardware Catalogs in 8%x11 


inches. 
UNIT SYSTEM 

Our Units consist of whole and half pages as well 
as Units of four to eight items to a page, from which 
you may build your entire layout as per your ideas 
and selection, enabling you to place in the hands of 
your clients an individual catalog illustrating the 
lines you handle exclusively. 





COMPILING STAFF 


We have associated with us experienced compilers 
in every line, one of whom, especially efficient in 
the lines you handle, will be placed at your disposal 
to make your layout and thereafter confine his efforts 
strictly to your work until your catalog is completed. 


INQUIRY INVITED 


We shall be very glad to write you more fully 
about our Service, mail samples of our work and 
furnish estimates, or—if preferred—have one of our 
representatives call ready to lay out your catalog. 
This places you under no obligation whatever. 








Cuneo-Henneberry Service Company 


451-455 W. Twenty-Second St. 


CHICAGO 
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52 years, the average length of service for the entire board 
being 29 years. Employes form an efficient, loyal force and 
also include many with very long records of service.” The 
quoted paragraph refers to Crane Co. 

Grant Hubley has been elected vice president and general 
manager of the Oil Well Supply Co., Pittsburgh, to succeed 
the late Louis C. Sands. Mr. Hubley has been sales manager 
of the company. He has been succeeded in the latter capacity 
by D. J. Brown, formerly treasurer of the company, who in 
turn has been succeeded by H. C. Burns, formerly credit man- 
ager. Other changes announced in the executive staff of the 
Oil Well Supply Co. include the promotion of S. Clarke Reed 
from the position of secretary to that of vice-president in charge 
of branches, the election of J. I. Hunter as secretary and of 
Thomas Fleming, Jr., as vice-president in charge Of production. 


FACTORY ADDITIONS 


The Simplex Paper Co., Palmyra, Mich., is planning to build a 
plant addition at a cost of $100,000. 

Sacramento Pipe Works, R street, Sacramento, Cal., plans to 
build plant additions at a cost of $80,000. 

The Kimberly-Clark Co., Neenah, Wis., paper manufacturer, 
is building a mill addition to cost $75,000. 

General Milk Co., Tracy, Cal., plans to build a new milk 
condensary at an estimated cost of $75,000. 

The Rockford Cabinet Co., Rockford, Ill., is building a four- 
story addition at an estimated cost of $250,000. 

The Hopper Paper Co., Taylorville, Ill., plans to build a two- 
story addition at an estimated cost of $65,000. 

The Taylor Paper Co., Memphis, Tenn., plans to build a new 
branch mill at an estimated cost of $100,000. 

The National Paper Products Co., Stockton, Cal., is building 
a plant addition at an estimated cost of $125,000. 

The Calcasieu Mfg. Co., Elizabeth, La., plans to build a 
new paper mill at an estimated cost of $500,000. 

The American Steel & Wire Co., Kokome, Ind., plans exten- 
sions to its plant at an estimated cost of $400,000. 

The Louisville Garage Co., Louisville, Ky., will build a new 
garage on Fifth street at an estimated cost of $100,000. 

The Creamery Package Mfg. Co., Chicago, plans to build a 
new factory at West Division and North Koster avenue. 

The Megargee Paper Mills, Modena, Pa., plan to build a 
new mill at Bristol, Pa., at an estimated cost of $200,000. 

The Vollrath Co., Sheboygan, Wis., manufacturer of enameled 
ware, is building an addition at an estimated cost of $45,000. 

Trenton Potteries Co., Trenton, N. J. is planning the erection 
of a four-story factory addition at an estimated cost of $100,000. 

The Red Wing Sewer Pipe Co., Red Wing, Minn., will 
build a new three-story plant at an estimated cost of $90,000. 

The United States Foil Co., Louisville, manufacturer of tin 
foil, is building a brick and steel addition at a cost of $75,000. 


The Wabash Railroad Co., St. Louis, plans to build a new 
locomotive repair and machine shop at Decatur, Ill., early in 
1923. 

The Seneca Iron & Steel Co., Erie County Bank building, 
Buffalo, plans to build an addition to its works at Blaisdell, 
ae 


Norristown, Pa., plans to install a vocational department in 
a new high school for which a recent bond issue of $500,000 was 
voted. 

The Clarksburg Ice & Cold Storage Co., Clarksburg, W. Va., 
plans to build a one-story ice-manufacturing plant at a cost of 
$50,000. 

The Wisconsin Cabinet & Panel Co., New London, Wis., 
plans to build a two-story addition at an estimated cost of 
$60,000. 

Gillette Safety Razor Co., South Boston, Mass., plans to build 
an eight-story addition to be used exclusively for manufacturing 
blades. 

The Marlboro Wire Goods Co., High street, Marlboro, 
Mass., will build a new factory. The site has not yet been 
selected. 

The Concrete Pipe Co., Kelso, Wash., has preliminary 
plans for a plant near Freeport, Wash., at an estimated cost 
of $75,000. 

The Virginia Woolen Co., Winchester, Va., will build a one- 
story electric power plant and a new mill at an estimated cost 
of $80,000 





The Keystone Auto Specialties Co., York, Pa., plans to 
build a new four-story factory to manufacture automobile 
equipment. 

The Safety Sled Co., Jewett, Pa., plans to rebuild the portion 
of its plant destroyed by fire December 7 with loss estimated 
at $150,000. 

The Northwestern Motors Co., Erie, Pa., whose plant was 
destroyed by fire November 18 with loss estimated at $175,000, 
will rebuild, 

The Hubley Mfg. Co., Plum street and Elizabeth avenue, 
Lancaster, Pa., manufacturer of toy banks, is building a four- 
story addition. 

The Michigan Copper & Brass Co., 5851 West Jefferson 
street, Detroit, is building a one-story addition at an estimated 
cost of $30,000. 

Bird & Son, Inc., 185 Devonshire street, Boston, manufacturer 
of roofing products, will build an addition to its plant at East 
Walpole, Mass. 

Crawford, McGregor & Canby Co., Dayton, Ohio, manufac- 
turer of lasts, plans to build additions to its plant at an estimated 
cost of $50,000. 

The commissioners of Erie County, Buffalo, will buid a 
one-story refrigerating plant at Alden, N. Y., at an estimated 
cost of $75,000. 

The Wellston Mfg. Co., Wellston, Ohio, manufacturer of 
heating furnaces and specialties, is said to be planning addi- 
tions to its plant. 

The Standard Equipment Co., Lorain avenue and West 106th 
street, Cleveland, plans to erect a new factory for manufacturing 
automobile axles. 

B. Heller & Co., 3925 Calumet avenue, Chicago, have taken 
bids on a four-story addition, the cost of which is estimated 
at about $100,000. 

The Board of Education, Philadelphia, Pa., plans to build 
a new industrial high school during 1923 at an estimated 
cost of $500,000. 

Hunt-Spiller Mfg. Corp., 387 Dorchester avenue, South Bos- 
ton, manufacturer of gun iron castings, is building an addition 
at a cost of $40,000. 

The Freedom Oil Works, Inc., Freedom, Pa., is building a 
two-story addition to its service and repair building at an esti- 
mated cost of $45,000. 

The Huron Portland Co., 1525 Ford building, Detroit, is 
building a warehouse and distributing building in Milwaukee 
at a cost of $225,000. 

The United Produce Co., Lansing, Mich., will build a new 
four-story ice-manufacturing and cold-storage plant at an esti- 
mated cost of $200,000. 

The Fisheries Products Co., 50 Broad street, New York, 
plans to rebuild its fertilizer plant at Money Point, Va., at 
an expense of $200,000. 

The Louisiana Celotex Co., New Orleans, La., manufacturer 
of fibre board products, plans to build two new units at an esti- 
mated cost of $1,000,000. 

The J. F. Kurfess Paint Co., Floyd and Market streets, 
Louisville, plans to erect a five-story addition to its plant at an 
estimated cost of $200,000. 

The United Lead Co., Perth Amboy, N. J., has nearly com- 
pleted work on an addition, 300x300 feet, and will soon com- 
mence installing equipment. 

The Empire State Ice Co., Chicago, has plans for an ice- 
manufacturing plant to be built at Rochester, N. Y., at an 
estimated cost of $250,000. 

The Union Carbide Co., 30 East Forty-second street, New 
York, will build an addition to its plant at Sault Ste. Marie, 
Mich,, at a cost of $500,000. 

The Smith Furniture Co., 5955 Easton avenue, St. Louis, plans 
to build a new three-story plant at Seventh and Washington 
streets, at a cost of $300,000. 

The American Locomotive Co., 30 Church street, New York, 
plans to build an addition to its plant at Dunkirk, N. Y., at 
an estimated cost of $50,000. 

The Edison Illuminating Co., 70 State street, Boston, plans 
to build a new generating plant at Weymouth, Mass., at an 
estimated cost of $7,000,000. 

The Langhaar Ball Bearing Co., Aurora, Ind., is building 
a new plant and has also acquired property which will be 
improved in the near future. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 














We Manufacture for the Jobbing Trade 





Flue Scrapers Flue Brushes 
Flue Cleaners 
Hot Water Heater Cleaners 
Wire Brushes Wire Brooms 


Send for OUR catalogue 





Pilley Packing & Flue Brush Mfg. Co. 


608 S. Third St. St. Louis, Mo. 


TYTE- 
UNYTE 


Jobbers of Plumb- 
ing, Heating and 
Mill Supplies every- 
where sell it exclu- 


— —=- sively. 
J.C. WHITLAM MFG. CO. 


Sole makers of “‘TYTE-UNYTE” 
WADSWORTH, OHIO, U. S. A. 
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wre JOINT CEMENT in PASTE FORM” 
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J.C. WHITLAM MFG. CO. | 
\ WADSWORTH, OHIO, U.S. A- 











Known the World Over as the 


“V-B” Belt 


( For 
; Transmission, Conveying and 
Elevating 
The Very Best Balata Belt Obtainable. 
We also Manufacture 
Special and Ampere Canvas Stitched Belt- 


= ing and the Victor Endless Thresher and 
Tractor Belts 


Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 
167 N. Market St. 





Factories: Easton, Pa. 


MANUFACTURERS OF 


ASBESTOS CEMENT 


We offer to the trade at attractive prices, 
asbestos cements of the higher quality, which 
are efficient insulators and have large cover- 
ing capacities. 


Prompt shipments—car load or less—from 
our Chicago factory. 


Asbestos Paper, Millboard, Fibres, etc. 
WE CATER TO THE JOBBING TRADE 


Asbestos Products Company 


220 South State St. Chicago, Hl. 








NON-SLIP PULLEY COVERING 





100% profit to the Jobber in distributing 
CAMPBELL’S Chicago Line Pulley Cover- 
ing. No trouble to apply and a ready seller. 
A liquid in connection with fabric. 


Write for Sales Proposition. 


CHICAGO PULLEY & SHAFTING CO. 
40 So. Clinton St., Chicago, Ill. 





Would you like to 
know about 
Sweetland Chuck 
Service? 

Our Catalog No. 11C 


will show you. 
Now Ready. 


THE HOGGSON & PETTIS MFG. CO. 
NEW HAVEN, CONN. 














THERE’S A BIG DEMAND FOR 
MULLINS’ PRESSED STEEL 
LADLES AND KETTLES 


3 —— Extra quality is built into 
2 every Mullins product—and 
this complete line of melting 
ladles, dipping and pouring 
kettles, skimmers and dippers 
will give unusually long ser- 
vice. All sizes in stock 
special styles quickly made 
to order. Write for price list. 


For Mill Supply Jobbers 


I>, 
The steady demand and 


quick, easy turnover in- i» Ss 
sures big profits from a 

this line Write for - 

Bulletin 21. 


MULLINS BODY CORPORATION, 102 Mill St., Salem, O. 








This Space Will Be Used Next Month 





by a manufacturer of an article widely used in 
mills, shops and factories, and capable of still 
wider use. This manufacturer believes—as do all other 
advertisers in MILL SUPPLIES—that the most effi- 
cient, and at the same time the most economical dis- 
tribution of his products can be obtained by enlisting 
the cooperation of mill supply dealers. Mill supply 
dealers, on the other hand, will profit by making sales 
connections with those manufacturers who believe in 
them and are willing to work with them for mutual profit. 











When writing to Advertisers please mention Mitt Supptirs, 
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NLL QUPPLUES 








The Sterling Gas & Products Co., Bastrop, La., plans to 
build a new gas refinery and carbon plant near Bastrop at 
an estimated cost of $200,000. 

The Trailmobile Co., Cincinnati, is building a new plant and 
warchouse on property next to its present plant which has been 
sold to the Fay & Eagan Co. 

The Kohler Co., Kohler, Wis., manufacturer of sanitary ware, 
plans to build a new three-story branch plant at Thirty-second 
and Turner streets, Philadelphia. 

The R. H. Benner Lumber Co., Mobile, Ala., plans to rebuild 
the units of its plant which were destroyed by fire December 
7 with loss estimated at $150,000. 

Kittinger Brothers, 1893 Elmwood avenue, Buffalo, are build- 
ing a three-story addition to their furniture manufacturing plant 
at an estimated cost of $50,000. 

The Hood Rubber Co., Nichols avenue, Watertown, Mass., 
manufacturer of automobile tires, will build a four-story addi- 
tion at an estimated cost of $60,000. 


The DeKalb Supply Co., Decatur, Ga., plans to rebuild the 
portion of its woodworking plant which was damaged by fire 
recently to the extent of $75,000. 

Thomasville, N. C., will install a manual training depart- 
ment in the new high school which is to be erected soon 
at an estimated cost of $200,000. 

The Colonial Supply Co., Henryetta, Okla., manufacturer 
of oil well supplies, will establish a new branch plant and 
machine shop at Weleetka, Okla. 

The Wiener Body Co., 252 Academy street, Newark, N. J., 
manufacturer of automobile bodies, plans to build a new 
plant on Hoffman Place, Irvington. 

The Biehl Wagon & Auto Works, 31 South Fifth street, Read- 
ing, Pa., manufacturer of automobile equipment, plans to build 
a new two-story plant at West Reading, 

Easton, Pa., will build a vocational department in its new 
high school, which is to be erected at Seitz avenue and Berwick 
street at an estimated cost of $350,000. 

The San Antonio Portland Cement Co., San Antonio, Texas, 
will build a one-story addition to its mills at Cementville, 
Texas, at an estimated cost of $50,000. 

The Universal Portland Cement Co., 210 South La Salle 
street, Chicago, plans to build a one and two-story addition to 
its plant at Duluth, at a cost of $235,000. 

The Milwaukee Gas Specialty Co., 2017 Clybourn street, Mil- 
waukee, will build a one-story and basement machine shop 
addition at an estimated cost of $40,000. 

Morgan Brothers Co., Kenova, W. Va., will build a new 
hardwood mill at an estimated cost of $60,000, including 
machinery. <A site has been acquired. 

The Blue Tank Pipe Line Refinery Co., Long Beach, Cal., 
plans to build a new refinery at Wilmington, Cal., near Los 
Angeles, at an estimated cost of $900,000. 

Geo. P. Ide. & Co., Troy, N. Y., collar manufacturers, will 
build a new two-story plant and power house at Mechanics- 
ville, N. Y., at an estimated cost of $100,000. 

The Hurley Machine Co., Cicero, Ill, manufacturer of elec- 
tric washing and ironing machines, will build a one-story addi- 
tion to its plant at an estimated cost of $35,000. 


The St. Louis & Southwestern Railroad Co., St. Louis, plans 
to build new locomotive and car shops and to make several 
extensions to existing plants during the year 1923. 

l-ischer-Sweeney Bronze Co., Hoboken, N. J., is building a 
new foundry, 70x185 feet, at Bound Brook, N. J. The company’s 
Hoboken factory was recently damaged by fire. 

The Prest-O-Lite Co., Indianapolis, plans to build a new 
plant at Upperline street and the Seventeenth street canal, 
New Orleans, at an estimated cost of $200,000. 

P. Goldsmith & Sons Co., Cincinnati, sporting goods manu- 
facturer, will soon commence the erection of 55,000 square foot 
addition to its plant on Findley and John streets. 

The Katchem-Shaw Iron Works, Inc., 487 Lyons avenue, 
Irvington, N. J.,° fabricators of structural steel and orna- 
mental iron, plans to build a new one-story plant. 

The Public Heating Commission, Detroit, Mich., will build a 
new main municipal electric power plant, with substation and 
transmission system, at an estimated cost of $5,000,000. 

The Federal Drop Forge Co., Lansing, Mich., will build a 
one-story addition to be used for a machine shop and hammer 
room. The estimated cost of the addition is $30,000. 


The Detroit Steel Products Co., East Grand boulevard and 
Griffin street, Detroit, plans to remodel the recently acquired 
plant at Holly, Mich., and will use it as a branch plant. 

Stephen F. Whitman & Son, Inc., 415 Race street, Philadelphia, 
will build a five-story confectionery factory next door to the 
company’s present plant. The estimated cost is $250,000. 

The General Electric Co., Witherspoon building, Philadelphia, 
is building a six-story addition to its Philadelphia plant at 
Seventh and Willow streets at an estimated cost of $80,000. 

The Rochester Packing & Cold Storage Co., 78 Front street, 
Rochester, N. Y., will soon begin work on an addition to its 
ice and refrigerating works at an estimated cost of $175,000. 

NEW FACTORIES 

The Chapin-Sacks Corporation, Knoxville, Tenn., plans to 
build a new three-story ice manufacturing and ice cream 
plant at Savannah, Ga., at an estimated cost of $80,000. 

The National Radiator Co., Central avenue and Ohio streets, 
Johnstown, Pa., will build a new one-story foundry at New 
Castle, Pa., for manufacturing stove and radiator castings. 

The Elk Graphite Milling Co., St. Marys, Pa., a subsidiary 
of the Speer Carbon Co., will soon commence the erection 
of a new plant for the manufacture of graphite products. 

The American Radiator Co., 820 South Michigan avenue, 
Chicago, has called for bids on its proposed new plant to be 
built at St. Paul, Minn., an an estimated cost of $1,000,000. 

The Republic Cotton Mills, Inc., Great Falls, S. C., will build 
a new textile plant and electric power plant at an estimated 
cost of $1,000,000. J. E. Sirrine, Greenville, S. C., is engineer. 

The American Railway Express Co., Eighth and Market 
streets, Philadelphia, will build a two-story service and repair 
station for its trucks at Thirtieth street and Columbia avenue. 

The West Penn Power Co., West Penn building, Pittsburgh, 
will begin soon on the work of building an addition at its 
Springdale, Pa., plant, which, it is estimated, will cost $6,000,000, 

The American Linseed Co., 297 Fourth avenue, New York, 
is building a two-story addition to its plant for use as a cooper- 
age department. The estimated cost of the addition is $35,000. 

The Hansen Canning Machine Corporation, Port Washington, 
Wis., is building a brick and steel machine shop for manutac- 
turing special canning machinery. The estimated cost is $75,000. 

The Harvey Spring & Forging Co., Racine, Wis., plans fac- 
tory enlargements for the early part of this year. The com- 
pany has also increased its capital stock from $200,000 to 
$300,000. 

The Bedford Pulp & Paper Co., Richmond, Va., plans to make 
extensions and improvements at its plant at Big Island, Va. 
The company has made arrangements for a bond issue of 
$800,000. 

The National Metal Products Co., 1016 East Eleventh street, 
Indianapolis, plans to build a new branch plant at Chateau and 
Fayette streets, Pittsburgh, for making die-castings and kindred 
products. 

Knapp Bros. Mfg. Co., 2419 West Fourteenth street, Chicago, 
manufacturers of steel specialties, plans to build a new one-story 
factory at an estimated cost of $100,000. A site has been 
acquired. 

The Fairfield Engineering Co., Marion, Ohio, manufacturer 
of conveying and loading machinery, is building a new one-story 
brick and steel factory. The company was formerly located at 
Lancaster. 

Charles B. Bohn Foundry Co., 733 Hart avenue, Detroit, man- 
ufacturer of brass, bronze and other metal castings, plans to 
build several additions to its plant in order to allow for increased 
production. 

The Atlantic Ice & Coal Corporation, Atlanta, Ga., plans 
to build a new ice-manufacturing and cold storage plant at 
Montgomery, Ala., at an estimated cost of $300,000, including 
machinery. 

The Anderson Tractor Co., Anderson, S. C., plans to build 
new works at an estimated cost of $75,000, including ma- 
chinery. The company was organized recently with a capital 
of $200,000. 

The American Mfg. Co., Martinsville, Va., plans to erect a 
new plant to manufacture furniture at an estimated cost of 
$200,000 The company was organized recently with a capital 
of $1,000,000. 

The Pennsylvania Sugar Co., 1045 North Delaware avenue, 
Philadelphia, will build plant additions, including a machine 
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SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 





We recently acquired the entire equipment of one of the best equipped 
shops for the manufacture of studs and threaded rods. 


We Also Manufacture a Line of 


Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 
Screws and Nuts Dressers and Cutters 

Victor Small Screw Clamps Victor Gas Solder tron Furnaces 

Malleable Carriage Clamps Victor Soft Metal Face Hammers 
Special Studs and Screw Machine Products made to Individual requirements 


: VICTOR PRODUCTS CORP. 


fic Factory 
560 Van Buren St. CHICAGO 2631 Belmont Ave. 


One Man or a Dozen? 


What concern wouldn’t invest $5.00 to save 11 
mens’ time and wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving loaded cars by hand. Its 
compound leverage exerts a double leverage of tre- 
mendous force. Many other good points. 





The ATLAS is a quick 
sure, profitable seller. 
Write for discounts 


APPLETON 

CAR-MOVER 

COMPANY 
Appleton, Wis. 














baw RIBBO 
ELT DRESSING 


is sold only to the jobbing trade. Many of the best mil! 
supply houses have sold it for years. Machine operators 
like it because it speeds up production. 


BLUE RIBBON is made in one-pound bars, packed in 
attractive cartons of 6, 12, 25, 50 or 72 pounds. Con- 
venient to stock. Every buyer of leather, rubber or can- 
vas belting is a prospective user. Blue Ribbon fulders 


with your imprint will help you sell. Write for jobbers’ 
prices. 


JOBBERS MANUFACTURING CO. 


950 Webster Bldg. Chicago 





STOCK 


SKINNER PIPE 
JOINT CLAMPS 


When you sell a joint clamp 
to a customer, you do him a 
great favor, for you save him 
time—you make a lasting friend, 
for you save him money. 


M, B. SKINNER CO., MFRS. 


562 Washington Boul. Chicago 





DAISY SPRAY NOZZLE 


THE MOST POPULAR GARDEN HOSE 
NOZZLE ON THE MARKET! 
Made from Solid Brass Rod Guaranteed Leak Proof 





Write for a Sample and Prices 


SCHLANGEN BROS. CO. 
2435 Irving Park Blvd. Chicago, U. S. A. 


DAVIS VALVE 


S a FN ee Pon A kd | = ed) 


PECIALTZLES 


Pressure Regulators 
Back Pressure Valves 
Stop and Check Valves 
Exhaust Relief Valves 


Float Valves 
Steam Traps 
Flow Regulators 
Special Valves 


Write to the G. M. Davis Regulator Co. 
411 Milwaukee Avenue, Chicago 


for details of money-back 
guarantee. 











“BLUENOSE” 


Pressed Steel 


Hand Trucks 
“BRUTE” 


Pressed Steel 
Trailers 


Write for specifications and Prices 


Sharon Pressed Steel Co. 


Sharon, Pa. 

















AJAX Bibb Reseater 





Made in two styles—sin- 
gle or double threaded 
cone. Fits any faucet. 4 
hardened steel cutters 
with each tool. A good 
selling proposition. 


the finest expander 
made In sizes from 
%” O. D. up to 5”. 
These tools bring in 
repeat orders. Write 
for prices, etc. 
ESTABLISHED 1876 


AJAX MFG. £0. PITTSBURGH, PA. 


We can furnish expanders for any size rl 
yw" » %4” etc. up to 6” 











When writing to Advertisers please mention M1Lt Supplies 
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shop, a power house and a barrel plant. The work will begin 
early in the year. 

The Duval County Board of Education, Jacksonville, Fla., has 
plans for installing vocational departments in two new junior 
high schools in that city. Each of the proposed new buildings 
will cost $275,000. 

The General American Tank Car Corporation, 111 West 
Monroe street, Chicago, plans to erect a new plant on a recently 
acquired site at Good Hope, La. The estimated cost of the 
work is $1,000,000. 

The Prene Mfg. Co., Buffalo, will establish a plant for 
the manufacture of skid chains. The company has acquired 
land and buildings of the Wickwire-Spencer Steel Corpora- 
tion and will equip them. 

The International Aircraft Co., Kansas City, Mo., plans to 
build a one-story plant at Davenport road and Seventy-first 
street for manufacturing airplanes and parts. The estimated 
cost of the plant is $80,000. 

The Haynes-Langerberg Company, St. Louis, manufacturer 
of gas furnaces and burners, will build a new three-story 
plant. The company recently sold its plant to the United 
Shoe Machinery Corporation. 

The Kieckhefer Container Co., Milwaukee, box manufac- 
turer, will build a new fibre box factory near Camden, N. J., 
at an estimated cost of $750,000. The company at present 
leases factories in that section. 

The Tractor Cultivators, Inc., Powell building, Newport 
News, Va. plans to build a new plant at Mansemond, Va. 
Plans call for a main structure one-story high, 100 by 100 
feet, and also one smaller building. 

The Knox Porcelain Co., Knoxville, Tenn., will build a new 
plant of three units at an estimated cost of $100,000. The com- 
pany was organized recently with a capital of $370,000 to manu- 
facture electrical porcelain specialties. 

The Baldwin Locomotive Works, Inc., 500 North Broad 
street, Philadelphia, has tentative plans for developing a plant 
at Eddystone for manufacturing locomotive tenders. The esti- 
mated cost of the project is $2,000,000. 

The Cambridge Motor Co., 195 Massachusetts avenue, 
Cambridge, Mass., is building a new two-story and basement 
service and machine repair works at Massachusetts avenue 
and Front street, at a cost of $150,000. 

The Phillips Higrade Refining Co., Okmulgee, Okla., plans to 
make a number of improvements at its refinery. Among them 
are the erection of a one-story machine shop and a new power 
house. The proposed work will cost $500,000. 

The Mengel Body Co., Louisville, Ky., plans to build a 
plant for manufacturing automobile bodies. A site at Fourth 
and G streets has been acquired. The company was organ- 
ized recently by officials of the Mengel Co. 

The Northern Supply Co., Chippewa Falls, Wis., will soon 
complete its new two-story factory for manufacturing telephone, 
telegraph and power transmission line supplies. The company 
was organized recently with a capital of $50,000. 

The Gilbert Wall Paper Co., 728 Linden avenue, York, Pa., 
plans to build a new two-story wall paper factory at State street 
and the Pennsylvania railroad. Bids for the work and also for 
a new power plant will soon be received by the company. 

The Central Manufacturing District, Chicago, is building a 
new three-story factory at Forty-seventh and Spalding streets, 
Chicago, for the Superior Furniture Co., at an estimated cost 
of $200,000. The company is a recently organized one. 

Kurtz Brothers Furniture, Avenue B and West Union street, 
Bethlehem, Pa., manufacturer of hotel and school equipment, 
has started work on eight factory buildings to replace the com- 
pany’s plant recently destroyed by fire with loss of $750,000. 


Chapman & Fisher, Bourse building, Philadelphia, are engi- 
neers for the work of constructing two large storage piers and 
one coaling pier at Cape May, N. J. Machinery for loading 
and unloading will be installed. The owners have not yet been 
announced. 

The Perfection Table Slide Mfg. Co., Watertown, Wis., 
plans to start work in the early spring on a new plant at an 
estimated cost of $75,000. The company was incorporated 
recently to produce extension tables and hardwood furniture 
specialties. 

The Arctic Ice Cream Co., 3301 Grand River avenue, Detroit, 
plans to build a one-story service and repair works for its 
trucks and cars. It will be located on Gibson street, and on 
an adjoining site the company will build a one-story mechan- 
ical shop for repairing machinery, 


UPIPILUES 





The Crane-Simplex Co., Inc., 115 Broadway, New York, 
has been organized and will equip a building in Long Island 
City to manufacture the Simplex automobile. The property 
and equipment of the old Simplex Automobile Co. at New 
Brunswick, N. J., have been acquired. The officers of the 
new company are: President, L. R. Ayers; vice-president and 
general manager, John H. Bawden, Jr.; treasurer, Harvey B. 
Clark. 

The White Pine Lumber Co., Bernalillo, N. M., plans to build 
a new mill at an estimated cost of $500,000. 

The Krier Preserving Co., Belgium, Wis., plans to build a 
new cannery at an estimated cost of $100,000. 

The Superior Wire Cloth Co., Turnpike, Pa., plans to start 
work soon on a new plant at a cost of $50,000. The company 
is a recently organized one. 

The Automatic Tire Machine Co., 19 Bush street, Buffalo, 
manufacturers of automatic machinery and parts for tires, plans 
to build a new one-story plant on Bush street. 

The Hartford Despatch & Trucking Co., 105 Albany street, 
Hartford, Conn., is building a one-story machine shop and serv- 
ice building for company trucks at an estimated cost of $100,000. 

The Superior Auto Accessories Co., 1342 Forbes street, Pitts- 
burgh, will build a one-story and basement factory on Baum 


ae = 


boulevard and Woodworth street at an estimated cost of $55,000. 

The Reliable Mfg. Co., Pontiac, Mich., has tentative plans 
for building a new one-story factory for the manufacture of 
pipe threading machines. The company is a recently organized 
one. 

The Electrical Dealers’ Supply Co., 162 West Randolph street, 
Chicago, will erect a new three-story factory to manufacture elec- 
trical products. The estimated cost, including machinery, is 
$200,000. 

Homer A. Woods, 19 West South street, Indianapolis, will 
build a new four-story plant on Ludlow avenue for the manu- 
facture of electrical products. The estimated cost, including 
machinery, is $200,000. . 

The Woodoleum Mfg. Co., 131 Arch street, Philadelphia, man- 
ufacturer of composition products, will build a new two-story 
factory at Bridesburg, Philadelphia. It is expected that the work 
will start early in January. 

The American Type Founders Co., Communipaw avenue, Jer- 
sey City, N. J., is planning to build a new factory at Elizabeth, 
N. J., at an estimated cost of $500,000. It will be used primarily 
as an assembling plant for presses. 

The C. D. Greenebaum Co., 4189 Broadway, New York, man- 
ufacturer of plumbing supplies, plans to build a new two-story 
and basement building at Amsterdam avenue and 180th street, 
New York, at an estimated cost of $50,000. 

The Sun Portland Cement Co., Huntington, Oregon, will build 
a new mill, including a power house and a machine shop, at an 
estimated cost of $300,000 for the entire project. The company 
is a new one, capitalized at $1,000,000. The president of the 
company is H. A. Ross. 

The Central Railroad of New Jersey, 143 Liberty street, New 
York, plans to erect a locomotive and car repair works near 
Allentown, Pa., at an estimated cost of $300,000. When com- 
pleted, the new works will replace the present repair shops at 
Ashley and Mauch Chunk, Pa. 

INCREASED CAPITAL 

The Cherokee Springs Co., Knoxville, Tenn., has increased 
its capital stock to $200,000. 

The Southern Draft Regulator Co., Greenville, S. C., has 
increased its capital stock to $51,C00. 

The McCarthy Foundry Co., Chicago, has increased its 
capital stock from $300,000 to $400,000. 

New Haven Malleable Iron Co., New Haven, Conn., has in- 
creased its capital stock from $50,000 to $150,000. 

The Southern Ice Machine Co., Charlotte, N. C., 
increase its capital stock by an additional $50,000. 


plans to 


The Toledo Pipe Threading Machine Co., Toledo, has 
increased its capital stock from $50,000 to $1,000,000. 

The American Screw Co., 21 Stevens street, Providence, 
R. I., has increased its capital from $3,000,000 to $4,500,000. 

Comstock, Cheney & Co., Ivoryton, Conn., manufacturers 
of ivory goods, has increased its capital stock from $700,000 
to $1,050,000. 

Scott & Williams, Inc., Lakeport, N. H., knitting ma- 
chinery builders, has increased its capital stock from $1,000,- 
000 to $2,000,000. 
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“PYPO” Drain Pipe Opener | PAPER COMPOSITION PULLEYS 


Nothing more powerful has ever been ° . 

made since 1854, than Pure, Unadulterated, fie, Water and Oil Proof 
DOUBLE STRENGTH pyposulphanyde, oe, 
or “pypo” for short, quickly opens 
clogged drains, mixes with cold water, 
even THAWS OUT ICE. Packed Fresh 
daily at the works where this by-product 
is carefully prepared. 


> ™, 


Manufactured by a new process. 
Superior in every way to all other 
Paper Pulleys. Will not fray at 
the edges. In all standard sizes 
from 1% inches up—special sizes 
furnished on short notice. 





Leading 


ye ACME OIL WORKS Distributed through Mill Supply Houses. Ask for Folder. 
Dept. A, 125 So. Front St., Philadelphia, Pa. COMPOSITION WOOD PRODUCTS CO. 


We also make Hydraulic Elevator Compound 10 South La Salle St., Chicago 


MASON | TOLMAN BRUSHES 


ADJUSTING “*Adjustable”’ 





THUMB NUTS 


Reducing Valves ye 
ARE STANDARD 


Do You Carry 


- It is clearly a fact that our adjustable wire form sup- 
Them in Stock? 


ports the bristles, and therefore makes an altogether 
superior brush. Tolman Brushes outwear by far, 


MASON REGULATOR co. ordinary brushes. 


Brushes for all classes of sweeping 


BOSTON, MASS. TOLMAN MFG. CO., MILWAUKEE, WIS. 

















Increase Your Income and 


Build Customer Good Will 
Yr. . by Selling 


66 9? ° ° 
“RACINE A Profitable Jobbing Belt 

A solid woven cotton belt of such serviceable quality that it holds 
HIGH SPEED its own in successful competition with every other type and make 


of belt. 













“Racine” M TA TTI Our Jobbers recommend it without 
Junior } hesitation in most installations and STANLEY 
: , BE NG enjoy a growing repeat business, 
atentet 
July 13, 1909, MACHINES Investigate: Prices, discounts 
and po 24, samples and literature on request. 
9 


Write for Catalog 
and Prices 










STANLEY BELTING CORPORATION 
36 South Clinton Street, 
Chicago, Illinois 





Stentee Tool & Machine Co., Racine, Wis. 


MADE IN SCOTLAND 





MADE IN SCOTLAND 





The No. 401 Champion 


Steel Rivet Forge “Quality 


can be seen working on 99 out of All Our Protects 
every 100 structural steel buildings Distributors ” 
being built in the United States to- Successfully Profits 
day. The same may be said of all Selll 

railroads, bridge builders, boiler oe 1 
makers, etc. The No. 401 Forge 

has not only been adopted by this Ss. Pat. Off 


class of trade in the United States, Reg. U 


aaa throughout the entire OUR LINE INCLUDES 














Carried in stock by all the lead- Complete Welding, Cutting, Brazing, Lead Burn- 
ing mill supply jobbers, ing and Decarbonizing equipments. Non-Flash 
= : Torches, Gas Regulators, Acetylene Generators 
Writ tal d heet. fe ae ’ 3 = ? ‘ 
ne ee Seay ey ee ee Cylinder Trucks, Welding Rods, Fluxes and Accessories. e 
Champion Blower & Forge Co. i : 
mnpien Ste 8 Write for “Torchweld Equipment Co. i 
Lancaster, Pa. our sales 





Proposition FULTON & CARPENTER STS., CHICAGO 








When writing to Advertisers please mention Mitt Supp.igs. 
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The Bead Chain Manufacturing Co., Bridgeport, Conn., 
manufacturer of bead chain, has increased its capital stock 
from $50,000 to $300,000. 

The John A. Roebling’s Sons Co., Trenton, N. J., manu- 
facturer of wire and wire products, has increased its capital 
from $15,000,000 to $34,500,000. 

The Thatcher Furnace Co., Garwood, N. J., has increased 
its capital from $750,000 to $1,160,000, and will use a portion 
of the proceeds for plant extensions. 

The Globe Ball Co., Milwaukee, manufacturer of steel ball 
bearings, has changed its name to the Globe Bearing Co. and 
plans to enlarge its works. The company’s capital has been 
increased from $75,000 to $150,000. 

The Hoover Suction Sweeper Co., North Canton, Ohio, 
will increase its capitalization from $2,000,000 to $6,000,000 
and will reorganize as the Hoover Co. Other lines will be 
added to the company’s present products. 

The Curran Motor Radiator Co., Baltimore, will increase 
its capital from $50,000 to $500,000, in order to allow 
for an increase in production. The company manufactures 
automobile radiators for Ford and Chevrolet cars. 


NEW CORPORATIONS 


The Economy Last Hinge Co., Inc., Boston, $250,000; incor- 
porators: Charles J. Martell, Cambridge, Mass.; Granville W. 
Leighton, West Somerville, and Charles S. Naer. 

The Steel City Sheet & Tin Plate Co., Pittsburgh, $50,000; 
incorporators: Herbert B. Jones, Dormont, Pa.; John Me- 
Kelvie, Lebanon, Pa., and E. W. Brautigan, Detroit. 

The Empire Milking Machine Co., Nelson place, Bloom- 
field, N. J., $500,000, to manufacture dairy machinery; incor- 
porators: D. J. Welsh, H. E. McWhinney and E. A. 
Haeusler. 

The Perfect Mailing Machine O., 257 West Seventeenth 
street, New York, $1,200,000, to manufacture mailing machines 
and other devices; incorporators: Isador Steiner, J. While and 
D. E. Klein. 

The Steel-Wallace Corporation, Richwood, W. Va., $1,- 
750,000, to merge the Fulton Mfg. Co., Richwood, and the 
Escanaba Mfg. Co., Escanaba, Mich., manufacturers of 
woodenware. 

The Janesville Caloric Corporation, Janesville, Wis., $500,000, 
to take over the business of the Caloric Co., manufacturing 
fireless cookers; incorporators: Charles Touton, Walter Magill, 
M. A. Hudson and others 

Hjorth Tool Corporation, Jamestown, N. Y., $75,000, to 


continue the business of William Hjorth, manufacturing 
pliers, wrenches and hardware specialties; officers, president, 
E. D. Cook; vice-president, W. F. Opdyke; secretary and 
treasurer, Alvin D. Stitt. 


Wisconsin Steel & Dock Co., Milwaukee, to engage in the 
shipbuilding and drydock business: incorporators: If. W. Stev- 
ens, A. E. Schunk and Louis Hoffman. The company will take 
over a plant at Kewaunee, Wis., and will establish a shop and 
small drydock at Milwaukee. 


GENERAL NEWS FROM THE FIELD 


The Biggs-Watterson Co., 1237 West 9th street, Cleveland, 
dealer in machinery, has made an assignment. 

The Lincoln Tool Co., 2996 Hubbard avenue, Detroit, man- 
ufacturer of special tools, has passed into the hands of receivers 

The Kelly & Jones Co., Pittsburgh, has acquired the property 
of the Best Co., Etna, Pa., and will operate it as the Etna plant 
of the Kelly & Jones C« 


The General Machinery & Supply Co., Boston, owned by Louis 
Miller, has filed a voluntary petition in bankruptey with liabili- 
ties of $48,699.92 and assets of $1200 


, San Fran- 
cisco, jobber of plumbing supplies, will soon remove to a new 
building at Eighth and Natoma streets 


The George H. Tay Company, 599 Mission street 


\ckerman & Cedergreen, Minneapolis jobbers of plumbing 
supplies, will remove after the first of the year to a new building 
at 29th strect and Lyndale avenue, south 

Crane Co., 836 South Michigan avenue, Chicago, will establish 
a new branch plant on West Broad street, Richmond, Va. 
Property for this purpose has been acquired. 

W. H. J. Fitzgerald & Co., Boston, dealer in machine tools, 
have removed from 165 High street to a new location at 261 
Franklin street. They have also acquired a warehouse’ in 


Chelsea, Mass. 


Raub Supply Co., Lancaster, Pa., jobber of plumbing, steam, 
gasfitting, mill and machinists’ supplies, is now capitalized at 
$300,000, instead of $100,000 as a year ago, and has a branch 
office at Harrisburg, Pa. 

George Oldham & Son Co., Baltimore, has appointed C. M. 
Hartzell and W. W. Davidson Ohio representatives for its line 
of pneumatic tools. The firm has opened headquarters at 608 
National building, Cleveland. 

Gustav Mattman, president, Willard Machine Tool Co., Cin- 
cinnati, heads a group of business men who have acquired the 
control of the Icy-Hot Bottle Co., Cincinnati. He will assume 
personal control of the affairs of the company. 

The former Madden & Morrison File Co., Middletown, N. Y., 
was reorganized December 1 as the R. H. Madden Co., Inc., 
and the latter will continue to manufacture Madden files and 
rasps. ° R. H. Madden is president of the company. 

The Chemical Equipment Association, which was organized 
last summer to foster chemical equipment trade and to improve 
the practices in the production and distribution of such equip- 
ment, has established national headquarters at 1328 Broadway, 
New York City. 

The Scovill Mfg. Co., Waterbury, Conn., manufacturers of 
brass and bronze products, has declared a stock dividend of 200 
per cent. This action followed the recent decision of the stock- 
holders to increase the capital stock of the company from $10,- 
000,000 to $15,000,060, 

The next annual convention of the American Foundrymen’'s 
\ssociation will he held in Cleveland, April 30 to May 3, 1923. 
In conjunction with it, there will be held an exhibition of 
foundry and shop equipment. Both the convention sessions and 
the exhibits will be in Cleveland’s new public auditorium. 

E. G. Shafer Co., Thirteenth street and Ohio avenue, N. W., 
Washington, D. C., jobber of plumbing and heating supplies, 
sustained loss estimated at $35,000 when the company’s ware- 
house and showrooms were badly damaged by fire December 1 
The company was fully protected by insurance, and plans to 
rebuild, 

The Jones & Laughlin Steel Co., Pittsburgh, is being reor- 
ganized as the Jones & Laughlin Steel Corporation, the capitali- 
zation will be increased from $30,000,000 to $120,000,000, and 
a limited amount of preferred stock will be offered to the gen- 
eral public. There will be no change in the management of the 
business : 

The Eastern Supply Association, through a special commit- 
tee composed of Joseph FF. Evans, Philip J. Flaherty, George E 
Keenen, W. B. Maddock and A. A. Tomlinson, recently pre- 
sented A, M, Maddock, former president of the association, 
with several beautiful rugs as an appreciation of his service 
to the organization, 

The Western Purchasing Co., El Paso, Texas, has been ap- 
pointed foreign purchasing agent for the National Railways of 
Mexico and will purchase all materials for the roads not bought 
in Mexico City. The purchases were formerly made at New 
York and Houston, Texas. The new arrangement became ef- 
fective December 1. 

fred C. Severin, formerly with Niles-Bement-Pond Co., and 
B. H. Tripp, formerly with the Chicago Pneumatic Tool Co., 
have organized the Severin-Tripp Machinery Co. with offices at 
25 Church street, New York, and at 2220 Chestnut street, Phila- 
delphia. The new company will deal in new and used tools and 
equipment for railroads, 

\n exposition which promises much of interest is the w 
versal exposition of inventions and patents to be held at the 
Grand Central Palace, New York, February 17 to 22, 1923, for 


the purpose of bringing capitalists into touch, with inventors and 


l 





to give the latter the opportunity of showing their inventions 
and their possibilities for exploitation. 

Peter A. Frasse & Co., Inc., 417 Canal street, New York City, 
machine shop supplies and machinery dealers, have been ap 
pointed exclusive Eastern distributor for the electric carbon, 
alloy and tool steels manufactured by the Sizer Steel Corpora- 
tion with plants at Buffalo and Syracuse, combined with the 
equipment of the Frasse Steel Works, Inc., Hartford. Conn 

The American Bolt Corporation has been organized under the 
laws of Delaware for the purpose of acquiring and consol 
ing several bolt and nut companies under one management. 
companies mentioned in the merger are the Standard 
Corp., Columbus 
N.. J.: the Michi 
Co., Chicago. 

Sales of oak leather belting for November totaled 467,816 
pounds, valued at $826,104, an average of $1.77 a pound. The 
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Ohio: the Bavonne Bolt & Nut Co., Bayonne. 
gan Bolt & Nut Co., Detroit, and the Boss Nut 
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An original Lunkenheimer development with a record 
of more than twenty years of success in service. 

The simplicity of the design; the durability and the 
wide range of sizes and material combinations available 
peculiarly fits them for standardization in the low pres- 
sure lines throughout a plant. 

The Inside Screw type is recommended for pressures 
up to 100 pounds, and the quick operating type for 50 
pounds; in Iron Body Bronze Mounted for handling 
Steam, Water, Oil, Etc., and in “‘All-Iron’”’ for use with 
Acids, Alkalis and other fluids which attack bronze 
alloys. 

Being adapted to a variety of uses, the ‘“‘Clip”’ line is 
an ideal one to stock, and feature in your sales work. 
Results will prove that it pays to concentrate on the 
Lunkenheimer Products. 


treet, 200, Screw nds, tHE LUNKENHEIMER ¢e: 
a —a QUALITY" == 


LARGEST MANUFACTURERS OF 
HIGH GRADE ENGINEERING SPECIALTIES 
IN THE WORLD 
NEW YORK BOSTON 


cxicaco CINCINNATI.,U.S.A. tonvon 
EXPORT DEPT. 129-135 LAFAYETTE ST., NEW YORK 


5-18D-36 









“LUNKENHEIMER 







View showing 
ease of tak- 
ing apart for 
inspection - 
or cleaning / '% 
Fig. 639. Quick-operating Fig. 638. Flange Ends, of internal / 
type, Screw Ends. 1.B.B.M. Iron Body Br. Mounted. parts. 


‘America’s Best since ISGE” 
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previous month’s total was 499,943 pounds with value of $861,902, 
an average of $1.72 a pound. For November, 1921 the figures 
were 262,820 pounds with, value of $439,172, an average of $1.67 
a pound. The figures represent reports from 60 per cent of the 
entire industry. 

The Grether Fire Equipment Co., Dayton, Ohio, manufacturer 
of fire fighting appliances, recently incorporated for $75,000 and 
plans to remodel its plant and to manufacture a new line of 
fire fighting tools and specialties. The officers of the company 
are: president and sales manager, William G. Grether; vice- 
president and general manager, Fred E. Grether; secretary and 
trasurer, |. N. Harris. 

Hill, Clarke & Co., 649 W. Washington boulevard, Chicago, 
dealers in remade machine tools, have completed improvements 
on their store at the above address \ warehouse has been 
added at the rear of the store and a monorail hoist system in- 
stalled to connect warehouse with showroom. Large doors have 
been built on the rear of the store so that trucks can be driven 
into the building for unloading, 

West Leather Belting Company, Inc., 844 West Adams street, 
Chicago, has opened new branches in Milwaukee and Minne- 
apolis. The branch, at Milwaukee is located at 228 Third street 
and will be in charge of J. E. Golday, assisted by Oscar Olsen. 
The Minneapolis branch quarters will be in the Plymouth build- 
ing and Harry H. Benson, who has a wide acquaintance among 
the trade in that territory, will be in charge 

The Columbian Hardware Co., Lakeside avenue and East 
Fifty-third street, Cleveland, which was acquired a few months 
ago by H. F. Seymour, has acquired and merged with it the 
Cleveland Drop Forge Co., formerly the Cleveland plant. of 
the Wyman-Gordon Co. The machinery and equipment is be- 
ing moved to the Columbian plant and will give the Columbian 
Hardware Co. 35 producing hammers and two headers. 


] 


The National Tube Co., Pittsburgh, has established an in- 
dustrial fellowship at the Mellon Institute of Industrial Research 
for the purpose of making a systematic study of practical 
methods for the prevention of corrosion in hot water supply 
systems. Clifford R. Texter is the present incumbent of the 
fellowship. Mr. Texter welcomes correspondenc with engi- 
neers and manufacturers interested in the field of iron and steel 
pipe. 

Fred Augustus Marsh, general purchasing agent of the Link 
Belt Company, Chicago, died at his home, 6438 Greenwood ave- 
nut, that city, Monday, December 11 Mr. Marsh had been as- 
sociated with the Link Belt Company for 35 years. He was 
one of the organizers of the Purchasing Agents’ Association of 
Chicago and served as the first president of that organization. 
He was also a director o the National Association of Pur- 
chasing Agents. 


California Equipment & Supply Co., recently incorporated, has 
succeeded to the business of Buttress & McClellan, machinery 
dealers, Los Angeles, Calif. The company has a capital stock 
of $25,000. The territory covered comprises southern California. 
The lines carried include concrete mixers, hoists, transmission, 
belting, motors, pumps, engines, boilers and mining machinery. 
The company's headquarters are at 205 N. Los Angeles street 
The officers arc President, A. M. Loeb; secretary and buyer, 
Chas. M. Weinberg. 

The following are the new officers of the Reed-Prentice Co., 
Worcester, Mass., elected following the recent consolidation of 
the Becker Milling Machine Co. and the Whitcomb-Blaisdell 
Machine Tool 0, in the RKeed- Prentice Works President, \r- 
hur H. Weed, Boston; vice-president, George \. Gaskill, Wor- 
treasurer, Merrill G. Hastings; directors, Arthur H. 
Weed, G oree Cc Lee, H, P, Kendall, John \\ Farley and Mal- 
colm Donald, all of Boston, and George .\. Gaskill and J 
Verner Critchley of Worcester. 


t 
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William B. Dean, retired partner in the firm of Nicols, Dean 
& Greee, St. Paul, dealers in wholesale hardware and iron and 
steel, died at his home in that city on December 5 at the age 
of 84. ‘He had been a partner in the firm since 1800. He was 
one of the associates of the late James J. Hill in the develop- 


ment of the Great Northern railroad and other business enter- 


prises and was for 22 years one of the directors of that  rail- 
road, besides having other large business interests. Dr. Dean 
was born in Pittsburgh and has been a resident of St. Paul 


since 1856. 

The Salt Lake Hardware Co., 257 Main street, Salt Lake 
City, Utah, one of the largest jobbing houses in the country, 
closed out all of its retail business on December 1 and_ will 
henceforth be entirely a wholesale house. The branch house at 
Pocatello, Idaho, will continue to be operated as heretofore. 
The company was established in 1888 and incorporated in 1898 


It has a capital stock of $2,000,000 and its territory comprises 
Utah, Idaho, Wyoming, Nevada, parts of Colorado, Oregon 
and Montana. H. A. Schweikhart is vice-president and general 
manager of the company. The lines carried include mill, steam 
and mine supplies, machinery, heavy hardware and iron and 
steel. 


























CLASSIFIED ADVERTISEMENTS 


Classified Line Advertiscments under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line 


SITUATIONS WANTED 


Wantep—Successful salesman with ability and favorable ac- 
quaintance with mill supply and hardware jobbers and dealers in 
the Southwest, wants connection with high class manufacturer 
who appreciates hard work and salesmanship. References. Ad- 

ene 


dress No. 736, care MILL Suppiies, 537 S. Dearborn St., Chicago. 
WANTED—Transmission engineer, thirteen years’ design- 
ing, construction, and executive experience with elevating, 
conveying, power transmission machinery, mill equipment. 
College man, American, and member A. S. M. E. Address 
No. 733, care MILL SUPPLIES, 537 S. Dearborn St,, 
Chicago. 


FITTING BIN LABEL CARDS AND CARD HOLDERS 
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ILLUSTRATED BIN MARKERS 


For Mill, Mine and Plumbing Supplies, printed as shown 
above. Send for samples and prices, and free booklets: “How 
To Systematize The Store Room”; “Perpetual Inventories” ; 
“How To Cut The Costs Of Manufacturing By Standard- 
ization,” and “How To Keep Track of Tools.” Haddon Bin 


Label Co., Haddon Heights, N. J. 





$-F EDERAL « 
BELTING 
COMPANY 


Manufacturers of CANVAS BELTING 


FEDERAL Stitched Canvas Belting 
IS Better 


Our customer writes: 











FEDERAL belting transmits more power with less slip. 
Write for exclusive agency proposition. 


Gay & Lombard Sts. BALTIMORE, MD. 
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Made in a num- 
ber of sizes and 
models for han- 
dling various 
sizes of work 
and for special 
purposes. Sold 
by heavy hard- 
ware and _ tool 
supply houses 


A tool for cut- 
ting bolts, rods, 
and wires. Orig- 
inally perfected a 
for the black- 
smith and car- 
riage - building 
trade, now used 
all over the 
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everywhere. The 


world in shops, 
factories and on 
construction, 


HK.PORTER 


name Porter is 


on every 
guaranteed 


H.K. Porter. 


EVERETT 
MASS._ 
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“In Union 
there is Strength”’ 








Williams Double Disc Gate 

Valve. For instance, there’s the 
Union Ring feature. This makes a 
rigid union joint between bonnet and 
body and adds much to the strength 
of the whole construction. The joint 
cannot corrode or stick and is easy to disconnect 
should inspection or renewal of discs ever be- 


The P E R F E C T I O N come necessary. Remember also, that 
Excelsior Can WILLIAMS 


is made in three sizes to hold either one, Gate Valves 


two o Oo so si i ; 
sie oe Ne geese lalory kav are designed on the double dise principle. The full 
unobstructed opening adapts the Williams to a wide 
variety of uses, while its self-adjusting double dise 
mechanism automatically compensates for any body 
strains which may affect angle of seat, consequently it 
can be relied upon to seat tight under any condition of 
service. 


.«* this is especially true of the 





results equally as good can be used for stor- 
ing clean rags and clean waste with the 
fullest confidence of your protection against 
fire. This is only one of the many items 
manufactured by us. Complete catalog with 
lists and discounts will gladly be mailed on 
request. Send us a stock order—small or large—and we'll do the 
rest toward making your valve trade more profitable. 


Geo. W. Diener Mfg. Co. The D. T. Williams Valve Company 
400-420 Monticello Ave., Chicago Cincinnati, Ohio 





























MYERS 


Self-Oiling 


Deep Well Working Heads 


Different in design, different in construction, they offer 
different pumping service from old type working heads. 
The elimination of exposed gears 
and other working parts, a positive 
self-lubricating system, improved 
method of power application, in- 
creased capacity, are features of 
merit that compel 
‘ the attention of 

anyone who is inter- 
Leather Belting ested in power pumping 


equipment. MYERS 




























SELF-OILING POWER 





PUMPS for shallow 
Waterproof pumping have all the Other 
above features, and Myers 
their successful opera- Products 
Bears one of the oldest and best tion under many condi- [f 
i tions prove their real j P 
known trade marks. All mill men worth as economical |i = 
gee z pumpers of water. ier 
know Turtle Belting favorably. Pon Al 





Hay Tools 


Backed by 75 years’ successful man- Door Hangers 


ufacturing experience. 


i 
f 





If you are not 
already acquainted 
with Myers Self-Oil- 
ing Power Pumps, 
and desire informa- 
tion and literature, 
without obligation 
to purchase, write 


Edward R. Ladew Co., 





Incorporated ene 
428 Broadway, : FE wrERS & 
New York BRO. co. 


Ashland, Ohio 
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Classified Index to the Products of Advertisers in This Issue : 


Index to Advertisements on Last Page 
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ACCESSORIES, AUTOMOBILE 
Detroit Brass & Malleable Works. 
General Asbestos & Rubber Co. 
The Lunkenheimer Co. 
The Wm, Powell Co. 
APRONS, LEATHER 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
ARBORS AND MANDRELS 
The Whitman & Barnes Mfg. Co. 
ASBESTOS MATERIALS 
Asbestos Products Company 
General Asbestos & Rubber Co. 
BABBITT LINED BEARINGS 
Johnson Bronze Company 
BABBITT METALS 
Dodge Sales & Engineering Co. 
W, A. Jones Foundry & Machine Co. 
The Medart Company 
BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BEARINGS, BRONZE 
Johnson Bronze Company 
Sherwood Manufacturing Co. 
Stewart Manufacturing Corp 
BEARINGS, ROLLER 
Bond Foundry & Machine Co. 
“The Reeves’’—Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
BEARINGS, SHAFT 
Bond Foundry & Engineering Co. 
Dodge Sales & Engineering Co. 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T, B. Wood's Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co 
Hide Leather & Belting Co. 
Skayef Ball fearing Co, 
BELT DRESSING 
Alexander Brothers 
‘Beltex’’—Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Gandy Belting Co., The 
Joseph Dixon Crucible Co. 
Jobbers Mfg. Co. 
Richmond Belt Dressing Mfg. Co., Inc. 
Chas, A. Schieren Co. 
BELT FASTENERS 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, LEATHER 
Alexander Brothers 
Chicago Belting Co 
Chicago Rawhide Mfg. Co. 
“Cocheco”’—I. B. Williams & Sons 
BELT LACINGS, METALLIC 
Detroit Belt Lacer Co. 
Flexible steel Lacing Co. 
BELT TIGHTENERS 
Dodge Sales & Engineering Co. 
The Hill Clutch Co. 
y,. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
“Gandy’—The Gandy Belting Co. 
Victor Balata & Textile Belting Co. 
BELTING, CONVEYOR 
The Diamond Rubber Co., Inc, 
Gandy Belting Co. 
New York Belting & Packing Co 
Stanley Belting Corporation 
Victor Balata & Textile Belting Co. 
BELTING, COTTON, SOLID WOVEN 
Stanley Belting Corporation 
Victor Balata & Textile Belting Co. 
BELTING, IMPREGNATED, BLACK 
Gandy Belting Company 
BELTING, LEATHER 
Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 





Hide, Leather & Belting Co. 
Edward R. Ladew Co., Inc. 
Chas. A. Schieren Co. 
“Shield’’—McCauley Belting Co. 
“Sterling’’—Chas. Bond & Co., Philadelphia 
I. B. Williams & Sons 
BELTING, LINK 
H. W. Caldwell & Son Co. 
Chas. A. Schieren Co. 
BELTING, ROUND 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
BELTING, RUBBER 
Diamond Rubber Co., Ine. 
New York Belting & Packing Co. 
BELTING, THRESHER 
Gandy Belting Co. 
New York Belting & Packing Co. 
I. B. Williams & Sons 
Victor Balata & Textile Belting Co. 
BELTING, TRACTOR 
Victor Balata & Textile Belting Co. 
BELTING, TWISTED 
Chicago Rawhide Mfg. Co. 
BELTING, WATERPROOF 
Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhile Mfg. Co. 
Gandy Belting Company 
Hide, Leather & Belting Co. 
““Marine’’—McCauley Belting Co. 
Chas. . Schieren Co. 
Turtle—Edward R, Ladew Co., Ind. 
I. B. Williams & Sons 
Victor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS 
Leiman Bros. 





BENCH LEGS 
W. A. Jones Foundry & Machine Co. 
Standard Pressed Steel Co. 
BENCH STOPS 
Chas. Morrill 
BENDERS, PIPE 
M. B. Skinner Co. 
BITS, AUGER AND EXPANSIVE 
The Whitman & Barnes Mfg, Co. 
BLOCKS, CHAIN 
Wright Mfg. Co. 
BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co 
Dodge Sales & Engineering Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
The Carlyle Johnson Machine Coe. 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
fT. B. Wood's Sons Co. 
BLOWERS 
Champion Blower & Forge Co. 
Leiman Bros. 
BLOWERS, FLUE 
Sherwood Manufacturing Co. 
BLOWERS, HAND, ELECTRIC 
United States Electrical Tool Co. 
BLOWERS, SANDBLAST 
Leiman Bros. 
BOLT CUTTERS 
H. K. Porter—‘Easy,” ‘“‘New Easy,” ‘“Allen- 
tandall.”’ 
BOLTS, CONNECTING ROD 
Ferry Cap and Set Screw Co. 
BOLTS, KING 
Ferry Cap and Set Screw Co. 
BOLTS, NUTS AND SCREWS 
The National Acme Company 
Standard Pressed Steel Co. 
BOLTS, SPRING 
Ferry Cap and Set Screw Co. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 


BRAKE LINING 

General Asbestos & Rubber Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works 
The Lunkenheimer Co. 
McRae & Roberts Co. 
Sherwood Manufacturing Co. 
The Wm. Powell Co. 
Sterling & Skinner Mfg. Co. 
The D. T. Williams Valve Co. 
BRONZE 

Johnson Bronze Company 


BRONZE BUSHINGS AND BARS 
Johnson Bronze Company 
Sherwood Manufacturing Co. 
Stewart Manufacturing Corp. 
BROOMS, FACTORY, WAREHOUSE AND 
RAILROAD 
Indianapolis Brush & Broom Mfg. Co. 
Long Island Broom Works 
Tolman Mfg. Co. 
BROOMS, STREET AND PLATFORM 
Long Island Broom Works 
BRUSHES, BENCH, FLOOR, ETC, 
Indianapolis Brush & Broom Mfg. Co. 
Long Island Broom Works 
Tolman Mfg. Co. 
BRUSHES, FLUE AND HEATER 
Pilley Packing & Flue Brush Mfg. Co. 
BRUSHES, PAINT 
Long Island Broom Works 
BUCKETS, ELEVATOR 
H. W. Caldwell & Son Co. 
W. A. Jones Fdy. & Machine Co. 
“Salem’’—Mullins Body Corporation 
CABINETS, TOOL 
The Whitman & Barnes Mfg. Co. 
CABLES, WIRE ROPE 
Williamsport Wire Rope Co. 
CANS, EXCELSIOR 
Geo. W. Diener Mfg. Co. 
Miller Peerless Mfg. Co. 
CANS, OILY WASTE 
Geo. W, Diener Mfg. Co. 
Miller Peerless Mfg. Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Miller Peerless Mfg. Co. 
CAR-MOVERS 
Appleton Car-Mover Co. 
CASING, WELL 
National Tube Co. 
CASTINGS, BRASS, BRONZE AND 
ALUMINUM 
Sherwood Manufacturing Company 
CASTERS, TRUCK 
Bond Foundry & Machine Co. 
CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works 
Illinois Malleable Iron Co. 
Sherwood Manufacturing Co. 
CATALOGS, SUPPLY HOUSE 
Cuneo-Henneberry Service Co. 
R. R. Donnelley & Sons Co. 
Wynkoop Hallenbeck Crawford Co, 
CEMENT, ASBESTOS 
Asbestos Products Company 
CEMENT, LEATHER BELT 
Alexander Brothers 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Cocheco—I. B. Williams & Sons 
Chas, A. Schieren Co. 
CEMENT, PIPE JOINT 
J. C. Whitlam Mfg. Co. 
CHAIN BELTS 
H. W,. Caldwell & Son Co. 
W. A. Jones Foundry & Machine Co. 
CHUCKS, DRILL 
Skinner Chuck Company 
CHUCKS, LATHE 
Skinner Chuck Company 
“Sweetland’’—The Hoggson & Pettis Mfg. Ge 
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CLAMPS, BELT 





























Standard Pressed Steel Co. 


























The Lunkenheimer Co. 

















The Hoggson & Pettis Mfg. Co T. B. Wood’s Sons Co. McRae & Roberts Co. 
T. B. Wood's Sons Co COUPLINGS, SHAFT, FLEXIBLE The Pickering Governor Co. 
CLAMPS, “C” Birkle Machine Works The Wm. Fowell Co. . 
Armstrong Bros. Tool Co Bond Foundry & Machine Co Sherwood Manufacturing Co. 
CLAMPS, PIPE AND PIPE JOINT Ww. A. Jones Foundry & Machine Co D. T. Williams Valve Co. 
“ 2 Skinner & Co 3. Wood's Sons Co. ENGINE LATHES 
CLEANERS, CLOSET BOWL cou r LINGS, SHAFT, FRICTION CUT-OFF The John Steptoe Company 
Hercules Chemical In Fhe Carlyle Johnson Machine Co ENGINES, HOISTING 
CLE ANER Ss, FLUE Edgemont Machine Co., The 
Pp y I kit I Br rush M ; Co, The Hill Clutch Co Somers, Fitler & Todd Co 
e shes P > fe W. A. JI ‘ & Machine Cx EXP » TUBE 
CLEANE RS, SEWER AND DRAIN PIPE, bg — Pte sh & Machine Co. EXPANDERS, TUBE 
CHEMICAI lr. B. Wood's Sons Co Ajax Mig. Co. 
A Oil Works ; SXTINGUISHERS, F c 
~ PasigP aire i ae COVERING, PULLEY EXTINGUISHER FIRE 
F Chicago Pulley & Shafting Co Geo. W. Diener Mfg. Co. 
CLE ANERS, SEWER AND [DRAIN PIPE, : Miller-Peerleas Mtr Co. 
MECHANIC: CROW BARS 
eeuecnciaas (etiias Co., Inc The Warren Tool & Forge Co FASTENERS, BELT 
CLIPPERS, BOLT ; CUP LEATHERS Flexible Steel Lacing Co. ; _ 
_ mae ance —e _- FEED WATER SOFTENER AND PURIFIER 
Chic hide fg. Co . . 
. sT T P , 7 Dodge Sales & Engineering Co. 
op PROSE ERGO CUPS, OIL AND GREASE ata 
os. A. Vog Co oe Ra ag FILES 
CLUTCHES, FRICTION Crane Co American Swiss File & Tool Co. (Precision, 
Bond Foundry & Machine Co Detroit rr Co diemaketr toolmakers’, jewelers’, machin- 
H. W. ¢ vell & Son Co The Lu er ¢ ists.) 
( » Pu y & Shaf ig Co I Wr 1 Co. Delta File Works 
dg Ss s & E ngineering Co herwood ufa tu ring Company FIRE FIGHTING DEVICES—UNDER- 
Edgemont Machine Co., The D. T. Williams Valve Co. WRITERS’ APPROVED 
The Hil Mute Co. a . » . 
7 ' ae CUPS, PRIMING Geo. W. Diener Mfg. Co. 
a ie ee vale Co. The Lunkenheimer Co. Miller-Peerless Mfg, Co 
M “& Ww : Co CUTTERS, BOLT, RIVET AND WIRE FIRE PREVENTING EQUIPMENT—UNDER- 
I Pulley Co H. K. Porter WRITERS’ APPROVED 
B. Wood's Sons Co CUTTERS, GASKET AND WASHER Geo. W. Diener Mfg. Co, 
COCKS, AIR M. B. Skinner Co Miller-Peerless Mfg. Co. 
Amer n In tor Co CUTTERS, PIPE FITTINGS, GAS FIXTURE 
’ , E M v Toledo Pipe Threading Machine Co. Detroit Brass & Malleable Works 
I ass & \ ks BATH ss wed E 
The Lunkenheimer Co CUTTERS, STORAGE BATTERY FITTINGS, PIPE, MALLEABLE 
Mc! & Roberts Co H. KK Porter Crane Co. 
The Powell Co TTIN ' Detroit Brass & Malleable Works 
cl N¢ OMP N 
The § _*. “ ker Bal ae Acr Oil Wor _ sitet tales Illinois Malleable Iron Co 
The Tr. W Y Valve Co se Walworth Mfg. Co 
ae a . a anti , 
COCKS, BALL CUTTING DIES wee eee HER, PAPER AND FLOOR STANDS 
M ee aR 1 oe 50. The Hoggson & Pettis Mfg. Co Bond Foundry & Machine Co. 
) hae & woberts Co Pe 1or¢ sales & Snginee » 
The Sterling & Skinner Mfg. Co (CYLINDERS, WATER, AIR OR GAS aye gag i Tage glauca 
COCKS, CORP ORATION ‘ Tube Co W. A. Jones Foundry & Machine Co. 
( 1 Co CYLINDERS, WATER, BRASS AND BRASS The Medart Company 
T! Lunkenheimer Co ANED T. B. Wood's Sons Co. 
The Wm. Powell Co F. E, Myers & Bro. Co FLUE BRUSH AND CLEANER 
COCKS, GAGE DIES, BOLT THREADING Pilley Packing & Flue Brush Mfg. Co. 
Amer n Ir tor ‘o The National Acme Company FLUX, SOLDERING 
dy - e ; oo YW DIES, BRASS AND STEEL, LETTERING AND Chicago Solder Co. 
ns Bros The ikon a RINTING FLY WHEELS, CAST IRON 
ne loggeson & et Mfe. Co 
I T Co 7 * oa a . aa Dod Sales & Engineering Co. 
O Bross Co : _ DIES, PIPE THREADING The Hill Clutch Co 
I W E ed rhe Oster Mfg. Co W. A. Jones Foundry & Machine Co. 
Sherwoo Manu turing ompany 101ec¢ Pipe Threading Machine Co. The Medart Company 
The D. T. Williams Valve Co DOGS, LATHE T. B. Wood’s Sons Co 
COCKS, STEAM AND SERVICE Arn Bros Tool Co, FORGES, BLACKSMITH 
Crane Co oo ams « LO, Champion Blower & Forge Co. 
Detr e: Worl DRAIN PIPE SOLVENT FORGES, RIVET 
T} ba . Oil Works Champion Blower & Forge Co. 
_ ee See ee FRAMES, WALI 
T! DRIFTS, DRILL : . a; aia sie 
W The Whitman & Barnes Mfg. Co Bond Foundry & Machine Co 
Tr i V ‘ ) 7 al eat RES a Dodge Sales & Engineering Co 
COLLARS, SHAFT : DRILLING POSTS W. A. Jones Foundry & Machine Co 
m Armstrong Bros Tool Co rl Company 
B 1 Foundry & \I } Co T s c 
C} ro | y & §& t Co DRILL aga I ons Co. 
Dodge §S ( T Whitman & Barn fg. Co. r RIC TION CLUTCHES 
The H ( DRILLS, C acon (See “Clutches, Friction’’) 
W. A. Jones Machine ¢ The Whitman & Barnes Mfg. Co. FRICTIONS, PAPER COMPOSITION 
'T) \ } + 
, * Y y M Co mERA, CENTER Composition Wood Products Co 
Stan P Steel ( The Whitmar rnes Mfg. Co FURNACES, SOLDERING 
T. B od Sons Co DRIL nS, Cc fo RE TE, ae TABLE Geo. W. Diener Mfg. Co. 
( COMPOT ND, PIPE JOINT _— c Vorpora GAGES, WATER 
aes Bien Cructéle Ce DRILLS, ELE CT RIC ge 
> ale : ig ae The Black & Decker } , American Injector 0. 
eupe lor I p ) 4 « nN . a Crane Co 
J r ( Co an 
COMPRESSORS, ATR, ELECTRIC a ee Detroit Brass & Malleable- Works 
The B & Decker Mfg. Co. i. &. Mlectrical “oat Ga Detroit Lubricator Co. 
PER ~ . oa a : : ; The Lunkenheimer Co. 
aaah ge cor FERS, SOLDERING DRILLS, HIGH SPEED McRae & Roberts Co. 
. The Whitman & Barnes Mfg. Co The Ohio Brass Co. 
COUNTERBORES DRILLS, POST The Penn Engineering Co. 
The Whitman & Barn Mfe. | Champion Blower & Forge Co The Wm. Powell Co 
COUNTE won ATS TT) Cr ent Machine Co Sterling & Skinner Mfg. Co. 
cr go Pulle & Shaft Co DRILLS, RATCHET GASKETS 
E en M r o Th Tl Ar trong Bros. Tool Co. General Asbestos & Rubber Co 
. a \ Sons Co TI } in & Barn Mfg. Co Jenkins Bro: 
col NTE RSHAFTS, SMALL DRILLS, TWIST New York Belting & Packing Co. 
Birkle Machine Works Whitman & Barnes Mfg. Co GEARS 
col NTERSINKS DRIVES, POWER H. W. Caldwell & Son Co 
The Whitman & B 1 Mfg. Co The Toledo Pix Threading Machine Co, Dodge Sales & Engineering Co. 
COUPI an, HOSE DRUMS, CAST IRON W. A. Jones Foundry & Machine Co 
Schlangen B Co W. A. Jones Foundry & Machine Co The Medart Company 
COUPL ING S, MOTOR T) Medart Company GEARS, RAWILIDE 
Birk Machir Work T. B, Wood’s Sons Co Chicago Rawhide Mfg. Co 
Bor Foundry & Machi: Co DRUMS, STEEL RIM Ww. A. Jones Foundry & Machine Co. 
W. A. Jon Foundry & Machine o The Medart Company GLASSES, GAGE 
COUPLINGS, SHAFT : EJECTORS The Libbey Glass Mfg. Co. 
Americar niector Co y . : y 
( go I hafting C “rec Senienaiineaniaite’ tinal: GOVERNORS, FOR STEAM AND GASOLINE 
ig f I ( pits F s ENGINES 
‘ne easy - \ ip-+ ae ELIMINATORS, ODL ae ’ — re 
} i ( } o The D. T. Williams Valve Co The Pickering Governor Co., Portland, onn. 
Tt M ( E NGINE AND BOILER FITTINGS GRAPHITE FOR ALL PURPOSES 
lioye I M Co American Injector ( Joseph Dixon Crucible Co 
Spire B I Machir Co Crane Co Superior Flake Graphite Co, 
84 
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HILL COLLAR OILING BEARING 


(Patented) 


Such universal satisfactory service has been obtained from our Standard 
Type Hill Collar Oiling Bearing that it would be hard to convince many of 
our customers that any other design could be superior. 





Since placing upon the market, several years ago, the new Cleveland 
Type we have manufactured both designs, leaving it to our customers to de- 
cide which they preferred. After several years our experience and that of our 
customers, has demonstrated that the Cleveland Type is the better and more 
popular line. 







The mountings have all been re-designed and contain many improve- 
ments, the natural results of an accumulated experience of thirty-eight years. 





Although we appreciate that there are some who would say that it is not 
good business judgment to disturb a satisfied customer, our experience after 
manufacturing both types for many years has been such that we recommend 
the Cleveland Type, not only to new customers, but to our old ,customers 
who have been obtaining most satisfactory service from our older Standard 
Type Bearing. 


Durable 
Efficient 


Economical 





THE MILL CLUTCH co. 


Genera! Offices and Plant 


CLEVELAND, OHIO 





BOSTON OFFICE 
H. C. Freeman Co., 
141 Milk St. 


NEW YORK OFFICE 
50 Church St. 
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MLL QUPPLIES 








GREASE, LUBRICATING 
Bond Foundry & Machine Co., ‘“‘Bondeline’ 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
Superior Flake Graphite Co. 
GRINDERS, BENCH AND FLOOR 
Chicago Pulley & Shafting Co. 
The U. S. Electrical Tool Co, 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
U. S. Electrical Tool Co. 
GRINDERS, TOOL, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Bond Foundry & Machine Co, 
Royersford Foundry & Machine Co. 
HAMMERS, HAND 
The Warren Tool & Forge Co. 
HANGERS, DOOR 
Myers & Bro. Co. 
HANGERS, PIPE 
“Ball Joint’—The Penn Engineering Co. 
HANGERS, SHAFT 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Sales & Engineering Co. 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine 
The Medart Company 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
HARD FIBRE 
Hewitt & Bros., Inc. 
HOISTS, CHAIN 
Wright Mfg, Co 
HOLDERS, TOOL 
Armstrong Bros. Tool Co 
J. H. Williams & Co 
HOOKS, BELT 
Flexible Steel Lacing Co. 
HOSE FITTINGS 
Schlangen Bros. Co 
HOSE, COTTON 
Diamond Rubber Co., Ine. 
New York Belting & Packing Co. 
HOSE, FIRE 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co 
HOSE, RUBBER 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co 
HOSE, STEAM 
Diamond Rubber Co., Ine. 
New York Belting & Packing Co. 
HYDRAULIC ELEVATOR COMPOUND 
Acme Oil Works 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co 
Chas. A. Schieren Co. 
INDEX CENTERS 
The John Steptoe Company 
INJECTORS 
American Injector Co. 
The Lunkenheimer Co 
Sherwood Manufacturing Company 
The Wm. Powell Co. 
LABELS, BIN 
Haddon Bin Label Co 
LACE LEATHER 
3elting Co. 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
LACING, BELT, METALLIC 
Detroit 3elt Lacer Co 
Flexible Steel Lacing Co. 
LADLES AND KETTLES, MELTING 
Mullins Body Corporation 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LEATHER BELTING 
(See “Belting, Leather’’) 
LATHES, ENGINE 
The John Steptoe Co. 
LATHES, SPEED 


F. E. 


c 


oO. 


c. BB. 


Chicago 


Leiman Bros. 
LEAD BURNING EQUIPMENT 
Torchweld Equipment Co. 
Oxweld Acetylene Co. 
LEATHER SPECIALTIES 
Alexander Brothers 
Chicago Belting Co 
Chicago Rawhide Mfg. Co 
LEATHERS, HAND 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 


LEGS, BENCH 
W. A. Jones Foundry & Machine Co. 
Standard Pressed Steel Co. 
LETTERS AND FIGURES, STEEL 
The Hoggson & Pettis Mfg. Co. 
LIQUID SOAP DISPENSERS 
Chas. Morrill 


LUBRICANTS, BALL & ROLLER BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 
American Injector Co. 
Detroit Lubricator Co. 
The Lunkenheimer Co. 
McRae & Roberts Co. 
The Pickering Governor Co. 
The Wm. Powell Co. : 
Sherwood Manufacturing Company 
The D. T. Williams Valve Co, 
MACHINE TOOLS 
Somers, Fitler & Todd Co. 
The John Steptoe Company 
MACHINERY CLUTCHES 
The Carlyle Johnson Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Sales & Engineering Co. 
Edgemont Machine Co., Ine. 
The Hiil Clutch Co. 
Jones Foundry & Machine Co. 
T. B. Wood's Sons Co. 


MACHINES, CLEANING, METAL PARTS 
The Black & Decker Mfg, Co. 
MACHINERY, COAL HANDLING 
Dodge Sales & Engineering Co. 


MACHINERY, CONVEYING AND ELEVATING 


H. W. Caldwell & Son Co. 
Dodge Sales & Engineering Co. 
The Hill Clutch Co. 
W. A. Jones Foundry & Machine Co. 
MACHINES, GRINDING AND POLISIIING 
Jas. Clark, Jr., Electric Co. 
Royersford Foundry & Machine Co. 
United States Electrica] Tool Co. 
MACHINES, MARKING 
The Hoggson & Pettis Mfg. Co. 
MACHINES, PIPE CUTTING AND 
THREADING 
The Oster Mig. Co. . 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND SHEARING 
Royersford Foundry & Machine Co. 
MACHINES, WOOD BORING 
Ajax Mfg. Co. 
MACHINERY, WOODWORKING 
The Crescent Machine Co. 
Somers, Fitler & Todd Co. 
MALLETS AND HAMMERS, RAWHIDE 
Chicago Rawhide Mfg. Co. 
MATS AND MATTING, RUBBER 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 
Myers & Bro. Co. 
METAL, BEARING 
Dodge Sales & Engineering Co. 
The Medart Company 
Reeves Pulley Co. 
Stewart Manufacturing Corp. 
MILL BRONZE 
Johnson Bronze Company 
MILL LEATHERS, ALL KINDS 
Chas.* Bond Co., Philadelphia 
Chicago 3elting Co 
The Chicago Rawhide Mfg. Co. 
Chas. A, Schieren Co. 
MILL SUPPLIES 
Somers, Fitler & Todd Co. 
MILE SUPPLY CATALOGS 
Cuneo-Henneberry Service Co, 
rR. R. Donnelley & Sons Co. 
Wynkoop Hallenbeck Crawford Co 
MILLBOARD, ASBESTOS 
Asbestos Products Co, 
MILLING MACHINES 
The John. Steptoe Company 
MOTORS, AUTOMOBILE 
Reeves Pulley Co. 
MOTORS AND DYNAMOS 
Jas. Clark, Jr., Electric Co. 
MOVERS, CAR 
Appleton Car-Mover Co. 
MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Sales & Engineering Co. 
W. A. Jones Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co. 


NAIL PULLERS 


EF. E. 


Chas. Morrill 


NAME PLATES 
The Hoggson & Pettis Mfg. Co. 
NOZZLES, HOSE 
Schlangen Bros. Co. 
NUTS AND SCREWS 
The National Acme Co, 
NUTS, THUMB 
Victor Products Corp. 
OLL WELL ACCESSORIES 
The Wm, Powell Co. 
OLLING DEVICES 
American Injector Co. 
Crane Co. 
The Lunkenheimer Co. 
The Wm. Powell Co. 
Sherwood Manufacturing Company 
The Db. T. Williams Valve Co. 
PACKING, AMMONIA 
Diamond Rubber Co., Inc, 
New York Belting & Packing Co. 
PACKING, HYDRAULIC 
Alexander Brothers 
Chicago Rawhide Mfg. Co. 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
New York Belting & Packing Co. 
PACKING, LEATHER 
Chicago Belting Co. 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
PACKING, PISTON 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
PACKING, RING 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
New York Belting & Packing Co. 
PACKING, RUBBER 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
New York Belting & Packing Co. 
PACKING, SHEET 
Diamond Rubber Co., Ine. 
General Asbestos & Rubber Co. 
“Jenkins °96’’—-Jenkins Bros. 
New York Belting & Packing Co. 
PACKING, VALVE STEM 
Diamond Rubber Co., Inc. 
General Asbestos & Rubber Co. 
New York Belting & Packing Co. 
PAINT, SILICA-GRAPHITE 
Joseph Dixon Crucible Co. 
Superior Flake Graphite Co. 
PAPER, ASBESTOS 
Asbestos Products Company 
PASTE, SOLDERING 
Chicago Solder Co. 
PEGS OR PINS, RAWHIDE 
Chicago Rawhide Mfg. Co. 
PICKS 
The Warren Tool & Forge Co. 
PIPE CLAMPS 
Skinner Co, “Emergency” 
PIPE SADDLES 
M. B. Skinner Co, ‘‘Skinner’’ 
PIPE THREADING TOOLS 
Crane Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
PIPE, STEEL 
National Tube Co. 
Crane Co. 


M. B 


PIPE, WROUGHT IRON 
Crane Co. 
Somers, Fitler & Todd Co. 
PLATES, BASE 
Bond Foundry & Machine Co. 
Dodge Sales & Engineering Co. 
PLATES, FLOOR AND CEILING 
Crane Co. 
The Penn Engineering Co. 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The Wm. Powell Co. 
Sherwood Manufacturing Company 
The D. T. Williams Valve Co. 
POLES, TUBULAR STEEL 
National Tube Company 
POWER TRANSMISSION APPLIANCES 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
The Carlyle Johnson Machine Co. 
The Hill Clutch Co. 
J. A. Jones Foundry & Machine Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
PRESSES, DRILL, JEWELERS’ SENSITIVE 
Leiman Bros. 
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ee $400.00 
Be” Baca. ... 450.00 


With Quick Change Gear 
Box $85.00 Additional 





Send for complete catalogue of our line of Shapers, 
fillers and Lathes 


satisfy your customers 1 he John Steptoe Co., Cincinnati, Ohio “tris rears ot experientee 








A NEW %" ELECTRIC DRILL $659 


Ball Bearing Throughout 


To meet the demand for a quality drill at a low price, the one illustrated has 
been developed. It is equipped with Jacobs chuck and Westinghouse uni- 
versal motor. 


In addition to meeting your requirements of a drill, it can also be used as a 
portable grinder, bench drill or small lathe. 


Circular F, sent upon request, gives complete information. 


THE UNITED STATES ELECTRICAL TOOL CO., Cincinnati, Ohio 


District Sales Offices and Service Stations located in the following cities: Boston, Chicago, Cleveland, Detroit, Houston, Kansas City, 
Mo., Milwaukee, New Orleans, New York City, Philadelphia, Pittsburgh, St. Louis 














“Is the Product Right?” 


It is a maxim of advertising that a is forgotten. Advertising men know 








poor product cannot be successfully 
advertised. It may flash upon the 
scene with brilliance, become the talk 
of the hour, and to all appearances be 
destined to set new records, but unless 
it is and does what is claimed for it, 
no amount of printer’s ink and artist’s 
colors can give it permanence. 

Once in a while some article of 
merchandise will appear to defy this 
rule, but not for long. Public re- 
sponse, at first, perhaps, quick and 
active, becomes slower and slower. 
Sales fall off. The business grows 
sick, and in a few months or a few 
years, the very name of the product 


this so well that today the first ques- 
tion upon which they must be satis- 
fied before they will recommend ad- 
vertising to any manufacturer is—Is 
the product right? 

And merchandise that is right— 
merchandise that will satisfy in serv- 
ice—merchandise that will bring cus- 
tomers back for another purchase is 
the first requirement of the jobber 
and the retailer who expect to endure 
and flourish. 


There is no better assurance of this 
kind of merchandise than an advertis- 
ing pledge to the public. 


Published by Mill Supplies in co-operation with 
The American Association of Advertising Agencies 
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' MLL QUPPLIBS 
PRESSES, DRILL AND FOOT PUMPs, GAS AND VACUUM The Medart Company 
Royersford Foundry & Machine Co, Leiman Bros T. B. Wood’s Sons Co, 
PRESSES, PAPER BALING PUMPs, HAND AND POWEK SHINGLES, “FLEX-A-TILE” 
Somers, Fitler & Todd Co F. E, Myers & Bro. Co, The Richardson Company 
PRINTERS AND BINDERS PUMPs, JET SLEEVES AND SOCKETS, DRILL 
Cuneo-Henneberry Service Co American Injector Co. Tl Whit - Barnes P oy ‘ 
R, R. Donnelley & Sons Co. Sherwood Manufacturing Company : ey ee ee ae ee 


Wynkoop Hallenbeck Crawford Co PUMPS, MINE SOAP DISPENSERS 


PROTECTORS, ELECTRIC LAMP F. E. Myers & Bro. Co Chas. Morrill 





Flexible Stee] Lacing Co seein: aie SOCKETS, DRILL 


PULLEY COVERING one ee rete The Whitman & Barnes Mfg, Co. 
etre subricato ) 
Chicago Rawhide Mfg. Co i SOLDER, BAR AND WIRE 


l 
I 
PULLEYS, CAST IRON Ek 


iman Bros 


he Lunkenheimer Co Chicago Solder Company 
he ickering Governor Co. SOLDERING COPPERS, FLUX, PASTE AND 


Sherwood Manufacturing Co. 

PUMPS, TANK SALTS 
| E. Myers & Bro, Co Chicago Solder Company 
ue PUNCHES AND DIES SPROCKETS 

Royersford Foundry & Machine Co. H. W. Caldwell & Son Co 
PUNCHES, HAND W. A. Jones Foundry & Machine Co. 
PULLEYS, PAPER COMPOSITION Chas. Morrill The Medart Company 
Composition Wood Products Co RAILS, ELECTRIC MOTOR STEAM SPECIALTIES 
PUL Injector Co. 





EYs, CONE Birkle Machine Works American 


Crane Co. 








} » nar ch « “¢ Le 
pak . mn oy ee oe 2 Rass G M. Davis Regulator Co 
rT. B. Wo Sone Delta File Works Detroit Lubricator Co. 
eee RATCHETS Detroit Brass & Malleable Works 





PULLEYS, CONVEYOR henitvanw Spde “Waal cs The Lunkenheimer Co 

The Medart Company soar 7 = a Sherwood Manufacturing Co. 

T B. Wood’s Sons Co REAMERS Sterling & Skinner Mfg. Co. 

PULLEYS, FLANGE Whitman & Barnes’ Mtg. Co. “itt c 
RESEATERS, BIBB The Pickering Governor Co. 








Dodge Sales & Engineering Co 

The Hill Clutch Co. Ajax Mfg. Co The Wm. Powell Co. 

W,. A. Jones Foundry & Machine Co .eKATERS , _ Walworth Mfg. Co 

I Medart npany RESEATERS, VALVE The D. T. Williams Valve Co. 





Pulley Works, Ine. M. B. Skinner Co, “Skinner” 


teeves Pulley Co ROPE DRIVES STEEL STAMPS AND MARKING DIES 


The Hoggson & Pettis Mfg. Co. 


ginaw Mfe Co . . . 
| Wada Sima Ce Dodge Sales & Engineering Co. 
pills H. W. Caldwell & Son Co STENCILS, SHIPPING 


PULLEYS, FRICTION CLUTCH Th Hill Cluteh Co. The Hoggson & Pettis Mfg. Co. 
Bond Foundry & Machine Co Th Medart Company -_ “Kk > oe 
Chicago Pulley & Shafting Co T. B. Wood's Sons Co ee = STOCKS AND DIES 
Sy? ~ ; ane Co 
ae eee ree (10 ROPE, WIRE aie siete ie ie 
Clute Co I ; 
mace Williamsport Wire Rope Co Toledo Pipe Threading Machine Co 


le-Johnson Machine Co 








arly 
Jones Foundry & Machine Co RUBBER GOODs, MECHANICAL STRAINERS 
dart Cor eed . Diamond Rubber Co., Ine American Injector Co 
& WI e Co General Asbestos & Rubber Co wast ay 
Ree s ley Co } . STRAPS, LEATHER 
I B. Wood's Sons Co & Packing Co. Chicago Belting Co = 
PULLEYS, GROOVED SAFETY DEVICES Chicago Rawhide Mfg, Co 
Birk Machine Works The Crescent Machine Co, STUDS, MILLED 
“ se saan 7 Bsn Ml . Kine Co ae Seto eer oe Ferry Cap and Set Screw Co. 
pte : ai res SAND BLAST OUTFITS Vietor Products Corp 
Re es Pulley Co 
Tl Ohio Valley Pulley Work Inc ziman Bros TANKS, SEAMLESS STEEL 
Mi Co ayy 
; ae : SAW SETS National Tube Company 
The Medart Company Chas. Morrill 





T. B. Wood's Sons Co = TAPS, COLLAPSING 
S. , BAN eee ; ; 
PULLEYS, IRON CENTER ‘“ . ete anes The National Acme Co 
t Crescent achine Co, 
Dodge Sales & Engineering Co _ ; . rE ERT 
as’ Modest Gaamead SAWS, HACK (Machines) TILING, RUBBER, INTERLOCKING 
. New York Belting & Packing Co. 


Reeves Pulley Co Racine Tool & Machine Co 
PULLEYs, TRON CENTER SAWS, SWING, CUT-OFF TIRES, AUTOMOBILE 
1eCe1 e € jjiamond Rubber Co., Ine 














Pods Sales & Ene ng . The Crescent Machine Co 
The Medart Company is : 
The Ohio Valley Pulley Works, In¢ SCREWDRIVERS, ELECTRIC POOLS, BORING 
I Pulley Co The Black & Decker Mfg. Co. Armstrong Bros. Tool Co 
T BY ee ceased SCREW MACHENES, AUTOMATIC TOOLS, ELECTRICAL 
we ; National Acme Company slack cker Mfg. Co 
PULLEYS, LOOSE ep — ee Erte? ek 
Pul : ; SCREW MACHINE PRODUCTS es dual aol o 
} go ulle & Shafting Co Ss ica 00 oO 
De > & Er r Co ‘erry Cap and Set Screw Co 
I H Clutch Co National Acme Company TOOLS, MACHINISTS’ 
A. Jones Foundry & Machine Co Standard Pressed Steel Co American Swiss File & Tool Co. 


The Medart Company SCREWS, CAP AND SET Armstrong Bros. Tool Co 
T t u ) Vor} I a eee The Warren Tool & Forge Co 


Saciaae. 7 Phe National Acme Company TOOLS, PLUMBERS’ AND STEAMFITTERS’ 








Mfe. ( 
I Wood's Sons Co SAFETY SET Crane Co 
. : : : ' The Oster Mfg. Co 
» T rry ip 1 Set Screw Co 
PULLEYS, MOTOR ] Nn 1 Maven tb lh Toledo Pipe Threading Machine Co. 
I Machine Work a ye cen Steel fa Wrulworth Mfg. Co 
tic Wood Produ ( gt Etta - . 
ar ae tees arama! Me Meet bine) Ces Carlisle & Hammond Co TOOLS, VALVE RESEATING 
TY} Ohio Vall Pulley Worl In SCREWS, THUMB M. B. Skinner Co. “Skinner” 


ge ag Ra Vietor. Praducts Gory TORCHES, BLOW 
LEYS, STEEI a a Geo. W. Diener Mfg. Co, 
“ ’ mul, The DT V\ liar Va e Co 
Sales & Engineering Co ea TORCHES, WELDING 
s . 
PULLEYS, STEEL RIM rEN¢ Oxweld. Acetylene Co 
em Bond Foundry & Machine Co Torchweld Equipment Co. 














7 Medart Company Cl go Pulley & Shafting Co. 

PULLEYS, STEP AND TAPER CONE Dodge Sales & Engineering ‘ on Se See eenee 

The Hill Cluteh Co Cuneo-Henneberry Service Co. 

p SC é ering Co The Carlyle Johnson Machine Co kr. R, Donnelley & Sons Co. 

4. Jo I & Machine Co W. A. Jones Foundry & Machine Co. Wynkoop Hallenbeck Crawford Co. 
I Medart ¢ The Medart Company » 
1 Ohio Vv Wesice ‘tai Royersford Foundry & Machine Co TRAILERS, FACTORY TRUCK é 
Reeve Pulley Co aie I ler = rodd Co Sharon Pressed Steel Co 
Saginayy Mfg. Co T. B. Wood's Sons Co 
Tr. B od’s Son SHAFTING, TUBULAR (MATERIAL FOR) FRANAMAMON, VARIABLE SPEED 





onal Tube Company 


PULLEYS, WOOD SPLIT Na The Moore & White Co, 


a, Reeves Pulley Co i 
Dodge Sal Engineering Co SHAPERS 
: sy leat TRAPS, STEAM { 





; = rm (or . ny oe The John Steptoe Company GM. D , ay ( 

hio Valle *ulley orks, Ine i ¥ a . _ 7» Be avis Regulator Co. 
I es Pulley Ce SHEAVES, MANILA AND WIRE ROPE Strong, Carlisle & Hammond Co 
Saginaw Mfg. Co The Hill Clutch Co bD. T. Williams Valve Co. 
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” THE SKINNER DRILL CHUCK 


“New Model” - 
Meets the Most Exacting Buyers’ Demands 


The most accurate, adjustable drill chuck 
made. The jaws are made of carefully 
hardened steel ground true. The slots in 
which these jaws slide are accurately 
milled. The jaws are fitted to these slots 
and continuous, accurate service insured. 

The chucks are operated by revolving the 
sleeve by hand, thus opening or closing the 
jaws. The final grip is secured by apply- 
ing the spanner wrench provided for that 
purpose. 

As in all Skinner Chucks, there is em- 











bodied in this drill chuck the result of years 
of intensive study of chuck requirements. 
Properly designed, these “New Model” 
Drill Chucks are made of material of the 
highest grade by skilled, trained mechanics. 
Long years of service and continuous satis- 
faction have established their superiority. 











Illustrated Descriptive Literature Upon Request 
THE SKINNER CHUCK COMPANY 


NEW BRITAIN,CONN U S.A. 


Established 1887 
New York Office: San Francisco Office: ago Office: ndon Office: 


: Chic: “ Lond 
Reade Street Rialto Building 552 West Washington Bivd. 139 Queen Victoria St., E.C.4 
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PLAIN & 


CASTELLATED 
NUTS 


THE NATIONAL ACME AB Pian 


Castellated Nuts 


COMPANY SPECIAL 


° Special screw machine 
CLEVELAND’ OHIO products of all types in: 
NEW YORK s BOSTON ~ CHICAGO ground parts, made to 
specifications in sizes up 


- DETROIT » BUFFALO to 4 inch diam. 
WINDSOR VT.» MONTREAL PQ 
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ALSO STANDARD 
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TRUCKS, HAND The Lunkenheimer Co. WASHERS, LEATHER 
shar -resse 3teel C The Ohio Brass Co. ’ o 
Sharon Pressed Steel < o, The Wm. Powell Co. Chicago Belting Co. 
TUBING, RUBBER The D. T. Williams Valve Co. Chicago Rawhide Mfg. Co. BP: 
New York FE aad. cae ° Walworth sod . oO. WASHERS, RUBBER ' 
: z NG, > um, is ae VALVES, HYDRAULIC Diamond Rubber Co., Ine. 
National Tube Co. pve a 2 ee New York Belting & Packing Co. 
; FWIST DRILLS The Wm. Powell Co. WASTE, COTTON AND WOOT a { 
The Whitman & Barnes Mfg. Co. ba at — The J. Milton Hagy Waste Works | : 
‘ones ‘ous - . . » D. T. Williams Valve Co. ; iste 
UNIONS, BRASS AND IRON 1€ Sine Be i — A johsdl o WATER CLOSETS, FROST PROOF 
Crane Co VALVES, POP SAFETY AND RELIEF Son A. Womel Ca 
Illinois Malleable Iron Co. Crane Co. Sie — % 
Walworth Mfg. Co. Detroit Lubricator Co. WELDING EQUIPMENT 
VALVE LEATHERS The Lunkenheimer Co. Oxweld Acetylene Co. 
Chicago Belting Co. ae wm. Powell Co. Torchweld Equipment Co. 
Chicago Rawhide Mfg. Co. alworth Mfg. Co. WHEELS, GRINDING 
3 


VALVES, AIR VALVES, PRESSURE — LATING AND New York Belting & Packing Co. 
Detroit Brass & Malleable Works sities dat a WHISKBROOMS 
The Lunkenheimer Co G i a Site) Mats a Co I . inland 1p Works 
The Penn Engineering Co. era eee Bc or Co. song Slane room orks 
Sterling & Skinner Mfg. Co. Walworth Mfe. Ca WIPING CLOTHS, MACHINERY 
VALVES, BALANCED, FLOAT VALVES, PUMP OR RUBBER The J. Milton Hagy Waste Works | 
Mason Regulator Co. Crane Co Louisville Sanitary Wipers Co., Inc. 
« e ° 
VALVES, BLOW OFF Diamond Rubber Co., Inc. WIRE BRUSHES 
Crane Co. merge hag ‘ten Pilley Packing & Flue Brush Mfg. Co. 
wan te . —— New ork ‘Iting & Packing Co. 
ag ete imer Co tie me nnd setehe en Wine bore 
4 a elrme . AL us, ys AT rena. s _— . : . 
The Wm. Powell Co. - ; Detroit Brass & Malieable Works. Williamsport Wire Rope Co. 
a ee Vales Oe. Detroit Lubricator Co. WIRE SOLDER 
Walworth Mfg. Co Jenkins Bros. Shicagd aeider Oo: 
VALVES, CHECK The Lunkenheimer Co. 
Crane Co. The Ohio Brass Co. WRENCH SETS 
Jenkins Bros. The Wm. Powell Co. Armstrong Bros. Tool Co. 
Detroit Brass & Malleable Works Walworth Mfg. Co. J. H. Williams & Co, 
The Lunkenheimer Co The D, T. Williams Valve Co. , Sa ono . 
The Ohio Brass Co. VALVES, THROTTLE a Bio genie aeetiliaticnaiii 
1e m., owe oO. s alworth 2 s. 0. 
eae ae Valve Ce ——_-™6 J. HW. Williams & Co. 
Te . ) Jé 4 s ros . "43 mn , ‘ “ io . 
Walworth Mfg. Co. The whonkolnear Ce, WRENCHES, ENGINEERS’ & MACHINISTS 
VALVES, GATE, GLOBE AND ANGLE Walworth Mfg. Co. Armstrong Bros. Tool Co. 
Orane Co The D. T. Williams Valve Co. J. Ht. Williams & Co, 
Detroit Brass & Malleable Works VISES, BENCH WRENCHES, PIPE 
Jenkins Bros The Chas, Parker Co. Walworth Mfg. Co. 
=. Sankenhe imer Co. Walworth Mfg. Co J. H. Williams & Co. 
ca. Wor Se te VISES, DRILL PRESS WRENCHES, PIPE, CHAIN 
Walworth Mfg. Co. The Skinner Chuck Co Armstrong Bros. Tool Co. 
The DPD. T. Williams Valve Co VISES, PIPE J. WH. Williams & Co, 
VALVES, HIGH PRESSURE one Pinan Meta the WRENCHES, SOCKET 
Crane Co. Toledo Pipe Threading Machine Co. Armstrong Bros. Tool Co. 
Jenkins Bros Walworth Mfg. Co The Black & Decker Mfg. Co. (electric), 











DIXON’S 
GRAPHITE PRODUCTS 


Ticonderoga Flake Graphite 
Recognized the world over as the standard 
lubricating graphite, it has many applications 


as a lubricant for cylinders and valves. In 
disp nsable to a dealer’s stock. 
Solid Belt Dressing 

\ ready seller and a sure cure for slipping belts. 








It contains no harmful ingredients and does not de 
teriorate Put up in handy convenient bars tiat 
la\ be pplied to the belt without stopping the 
machinery 
Silica-Graphite Paint 
Unequalled for the protection of exposed metal 
surfaces such as iron fences, fire escapes, iron shut 
ters, tanks, stacks, ete It will resist deterioration 
nd ear ror many ears 
Automobile Lubricants 
Scie ihe \ y! pared to lower friction so that 
ar on ears and beari 1s reduced to a mini- 
m Recommend No. 677 for transmissions and 
s except worm drive where No 675 
should be sed. 
Other Dixon Products 
Cranphit I’ pe Joint Cor pound 
Furnac nd Stove Cement Graphite Waterproo Greas 
Graphit Cup Gr Jour r Crayon 
Gray te A Grea ( rpenter Pene 
Write for Booklet No. 71KP. 


JOSEPH DIXON CRUCIBLE CO., 


Jersey City, N. J. F 
Established 1827 D N 


TRAE WM ARE TRA MARK 











It keeps my 


customers sold ~~ 


They are made right— 
Sell at the right prices— 


They are— 
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LISBON, OHIO, U. 5S. A. 
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BIRKLE Motor Rail 
can be installed on any motor in a few minutes. 

They keep the motor anchored on the exact spot where it 
belongs, 

A turn of the set screw and the motor can be moved back- 
ward or forward to keep the belt at the proper tension. 


We carry a complete stock of Motor Rails from 6” to 32” 
centers, for immediate shipment. 





Catalog, with all the dimensions, will be mailed upon request. 


Birkle Machine Works, 128 S. Clinton St., Chicago 
D 


& 





AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 














Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 
Sales Office, 26 John Street, N. Y. Factory, Elizabeth, N. J. 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 















atom 
SUPERFLAKE 


GRAPHITE 


GRAPHITE GREASE 
GRAPHITE PAINT 
Lubricating Graphite Boiler Graphite 
Pipe Joint Compound 
SUPERIOR FLAKE GRAPHITE COMPANY 
76 West Monroe St., Chicago, Ill. 
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SAWSET 





gauge; No. 4 for “M”, 
Timber and Board saws 6 to 14 gauge. 
Write in for catalog and prices. 


Chas. Morrill, 


MORRILL SAWSETS 


Set Saws Just Right 


The Nos. 1 and Special for Hand saws not over 16 gauge; No. 3 for Cross-cut saws 14 to 20 
“Champion” and other double-toothed saws 14 to 20 gauge, and No. 5 for 


98 Lafayette St., New York 








AVOIDS TEARING up 
the FLOORS and LAWNS 


You Can Always Rely on 


HERCULES 


because it gets right to work 
and quickly clears stoppages in 
drain pipes and sewers. 


Send for Sample Can at Once. 


Hercules Chemical Co., Inc. 
440 Washington St., New York 


Canadian Distributors 
W. H. Cunningham & Hill, Ltd., 
269 Richmond St., Toronto, Ont. 

















Bushings 


Hundreds of thousands of Bronze 
Bushings and Babbitt-lined Bearings 
of every type and size—for every pur- 
pose— 


IN STOCK 


to replenish your bins after inventory. 
Write for our “stock list” and prices. 


Jordan Banana BANy 


New Castle, Pa. 












Malleable 


Melting Ladles 


ARREN Melting Ladles are made of 

Certified Malleable Tron—the most prac- 
tical and enduring material for a melting ladle, 
hecause it resists burning out and breaking off. 
Your customers will appreciate the superior 
quality of thes¢ ladles. Double-lipped, 9 to 
1414 inches long. Folder on request. 


Inset shows a Warren Malleable Ladk 
bent cold, for pouring difficult plumbing 
joints Warren Ladles may be bent into 
iny desired shape without injury. 


The Warren Tool & Forge Co. 


258 Griswold St. Warren, Ohio 
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GRINDING PHOSPHATE to POWDER 
and MAKING YOURSELF SOLID for LIFE! 


THINK of the golden opportunity this mill supply house had: 


—A big southern fertilizer company wanted belts for a series of 
horizontal drives as shown above to carry a 15% power overload 
and grind phosphate 4% finer than competition; 


—Every belt they had tried on the job had given trouble. 

The Diamond Jobber recommended “INDIAN RED” for the job. 
It made good with a wallop. Now the fertilizer company is writ- 
ing letters to its friends telling them what a great combination the 
Diamond Distributor and Diamond Belting are! Problems make 
opportunities daily for mill supply houses—you can cash in on 
them if you sell Diamond Mechanical Rubber Goods. Write and 
let us show you how. 


THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Miamond Belting 


~and Mechanical Rubber Goods 

































SALAMANDERS 


We Are Able to Supply You in Any Quantity 
Write for Prices 


SOMERS, FITLER AND TODD COMPANY 
327 Water Street, Pittsburgh, Pa. 











SAFELY” SET SCREWS 


A manufacturer of “just Set- 
Screws” said—‘Certainly, we 
use Mac-it Set-Screws on our 
machines in the factory. They 
are the only screws that will 
stand the gaff in this kind of 
work.” 


That is why it isn’t really 
any harder to sell Mac-its, even 
though the cost is slightly 
greater. Then, once Mac-its 
are sold they stay sold—mak- 
ing it an easy matter to get re- 
peat orders. 





The STRONG, CARLISLE 
& HAMMOND CO. 
Cleveland, O. 
BRANCHES 


Boston Philadelphia Detroit 
New York Chicago 





Make Mac-it Endurance Your Sales Insurance 








